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Sparks 


Hear C. E. Sorensen has driven 
it new Willys car 60,000 miles. 
believes in running his own 
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}*joneers in the automobile indus- 
‘, began in alley shops. And there 
no strikes or Bowles in those 


VS. 


We 


it is wierd economics when a 
n quits the pay line to join a 
iket line to protest against a 
bread line. 


There is an old saying that by | 
their fruits ye shall know them. 
ell, the fruits of the postwar | 
planners are not so good. 


# * * 
The automotive industry gene- 
ates seven million jobs. Now 
tbor proposes to create employ- 


nent by eliminating the genera- | 
for. 
% 
It may be true that a large seg- 
/ ment of our people are ill-housed, 





-fed and _ ill-clothed, but those 
causing the most trouble are the | 
ill-advised. | 
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Look Here 


2 feneneehSly 
Mallon Foresees 


Threat of New. 
Discount Slash 





dealer discounts, under the 


The Newspaper of the Industry 


- 
DUI} iN 


—P 


& 
| 
ANUFA 


DETROIT, DECEMBER 17, 1945 


Board Held Chief Hope for Peace 
‘As GM and UAW Reach Impasse: 
Ford, Union Hint Progress onWages 


Annual Pay Plan ‘Faetfinders Start 
Is Rumored Study Wednesday 


Company Studying Stacy Heads Up Trio: 
UAW Proposal for Both Sides Vow Aid: 
Employe Liability Union Stalls on Contract 


Pai 
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Tells Va. Dealers NAIM) 
Is Set to Fight Action: 
Wilkins Is Reelected 


By Pete Wemhoff 
Editor, Automotive News 


_ RICHMOND, Va.—Possibii- 
ity of a further reduction in 








U.S. Won't Seize GM, 


Schwellenbach Says 

DETROIT.—President Truman 
will not order seizure of the 
General Motors plants under 
any circumstances, Secretary of 
Labor Schwellenbach asserted 
here last Monday. 


federal governent’s new wage- | 


increase policy which would 







allow price boosts to manufactur- 
ers, Was cited by William L. Mallon, 


president of NADA, at the annual! ‘i , 
convention of the Virginia Automo- UAW-CIO were reportedly 


tive Trade Assn. here last week. progressing toward a wage 
“We're watching the situation|accord Friday which appar- 

closely,” declared Mallon, “and we ently will fall short of a 30 

will be ready to move quickly if! percent wage increase, but will 

the threat develops.” compensate for the reduction by a 
The convention, attended by more | new pay scheme. 

than 700 dealers and guests, had | Speculation over the possibility of 


DETROIT.—Ford and the 


these other highlights: an annual wage 
] Walter J. Wilkins of Norfolk offer from Ford 
was elected to his third con- | was rife here. 


Also mentioned 
were profit shar- 
ing and a liber- 


secutive term as president of the! 
association. | 


| 


That statesman, who claims our ») Lyman W. Slack, general sales 
roreign relations are being scut-|@ manager of Packard, warned 
tled by “career men,” should see | dealers of lagging sales efforts; en- | 


alized pension 
plan. 





Although the President has. 
the power of seizure under the 
War Emergency act, Schwellen- 
bach declared he will not invoke 
that power even if negotiations 
break down, federal intervention 
fails and the strike drags out 
into months. Schwellenbach was 
in the Motor City to deliver an 
address before the Detroit Law- 
yers guild. 





‘Steel Strike Set; 
Would Stop All 
Vehicle Makers 


| strike 


By Mac Gordon 
Staff Writer 


DE TROIT.—With both 


|General Motors and the UAW- 


CIO “cooperating,” President 
Truman's three-man factfind- 
ing board will begin Wednes- 
day to delve into the causes of a 
that has kept more than 
200,000 workers idle since Nov. 21 

Although the factfinders can on! 
make a recommendation toward 
settlement of the dispute, the 
President expects their verdict 
backed up by public opinion, t» 
result in a speedy end to the walk 
out. 

In fact, many observers here saw 





hat the career men are doing to | 
the labor situation in Detroit. | 


ccidents Up 

U. S. traffic fatalities during | 
ctober totaled 53 percent over | 
the same month in '44, while high- | 
‘ay mileage increased only 35% | 





vercent, according to the Automo- | — 


tive Safety Foundation. 


+ 





Life Is Like That 


ramet One of the sadder denouements | 
~ life: Gen. George S. Patton 
once said that the motor truck 

the most valuable military wea- 
pon. Last week Gen. Patton was 
near death with a fractured neck 
wffered when a military truck hit 
nis car. 


* a * 


8 Vxhibit Draws | 


Holding of the automotive Golden 
=——MBibilee exhibit has produced a 
‘definite increase in attendance, 
with last month establishing a new 
ovember high” at Chicago’s Mu- 
seum of Science and Industry. 
. Other observers noted that the 
esence of 1946 models proved a 
major stimulus in attracting 
wowds to the Museum. Plans call 
~r continuing the exhibits until 
Feb. 1. 










Both sides de- | 





In 


scribed Friday's 
wage discussion 
as “satisfactory” 
in a joint state- 
ment. Further 
bargaining on the 


See Photos, Page 2 


couraged the use of younger men 
in dealerships, and urged an in- 
centive pay system for salesmen, 
combining a fixed salary and com- 





Leonard 


} 


missions. : ; 

. bcs 4, | wage issue was postponed until ne- 

: _ a ee pie gotiations today (Dec. 17) pending 
changes in 1947 m SB; 6S further study. 





factory policies are now more just | : . a 
and cuskihie than ever in the past.| The prone pe se aan ee 
Herbert M. Gould, assistant gen- | oe 5 eee oe: ee : 
eral manager, Motors Holding | 
division of General Motors, de- 
clared dealers must lay the foun- | 
dation for future business during | 
the coming lush period, and said 
dealers spend too much time on| 
(Continued on Page 38, Col. 1) 


other type of wage agreement was 
near. 

Under present OPA ceilings, 
company officials told the union, 
and assuming no wage boost and 

(Continued on Page 32, Col. 3) 











One-Ton All-Purpose Truck 
Is Announced by Dodge 


Production of ai week by L. F. Van Nortwick, di- 
civilian adaptation of the four- |rector of truck sales for Dodge. 
wheel drive Dodge military vehicle, The newest addition to the 
which won acclaim in all theaters| Dodge truck line is a one-ton 
of World War II, is to start soon.| general - purpose truck designed 
The full-size truck of many uses, both for economical : off-the- 
said to need no roads to perform its highway” use and operations o* e 
rigorous tasks, was announced last unimproved roads where ordinary 
oS __| trucks are restricted in their 
operations. 


DETROIT. 


| 








time supported the opinion that an- | 


and aluminum strike, scheduled to 
start Jan. 14, will shut down all 
j}auto and truck lines if it lasts 
‘long enough. 


| Auto and truck assemblers, al- 
| ready plagued by the wave of sup- 
|plier strikes, frankly admitted 
|fears of the new threat last week. 
With the vehicle plants shut, the 
wheels of reconversion would come 
|to a grinding stop. 
Ford is included in the plants 
{facing paralysis because of. steel. 
| Although Ford makes some of its 
own steel, the company buys 
enough from outside mills to force 
|an eventual shutdown in case of 
'a prolonged strike, a spokesman 
| conceded. 
| President Truman held the only 
hope for averting the steel walk- 
out. The Chief Executive an- 
nounced that he would appoint 
a factfinding board to investigate 
the dispute between the United 
Steel Workers-CIO and the steel 
industry, similar to the GM panel. 
More than 700,000 workers and 
1 million families will be directly 
affected by the strike. It will be 
(See STEEL, Page 32, Col. 3 


| 
| 


DETROIT.—-The nationwid>® steel | no other hope for settlement 


view of the wide breach between 
GM and the UAW 


An indication of the duration of 


|the strike came at Thursday's GM- 


UAW negotiations when the union- 


lists said they would be unable to 


jreply to the corporation's contract 
{proposals for six weeks, or “until 


See other labor stories on Pages 
4 and 16. 


the corporation sturts negotiations 
on wages.” 

This was interpreted as mean- 
ing the strike would last at least 
until February, since Walter P. 
Reuther, chief UAW negotiator, 
proclaimed after the talks that 
“no GM worker will trespass on 
company property without a con- 
tract.” GM cancelled its UAW 
contract last Tuesday. 

The corporation's suggestions for 
contract revisions are to be pre- 
sented at the renewal of negotis- 
tions today (Dee. 17). 

Corporation officials said that the 
latest proposal of a wage increase 

jof 13's cents an hour would 
| GM's last. A resume of the negotia- 
Page 32. Col 


be 


(Continued on ( 1) 





Czar for Auto Dealers? 


It is engineered for rigorous 2 Ny 
work in many lines of industrial, Bury Sees Need fe 
agricultural, public utility, state With Baseball 


highway and conservation uses. 


It has a 94-hp. engine, four-speed 
transmission, two - speed transfer 
case, a conventional closed cab with 
built-in “driver comfort,” a_ steel 
express body 8 feet long, 4'2 feet 
wide and 22% inches high with 
special reinforced stake pockets, a 
double-drop frame with side rail 













and heavy-duty hydraulic telescop- 
ic-type front shock absorbers. 
Choice is given of 9.00-16 or 7.50- 





| (Continued on Page 36, Col. 3) 


Nash M ay Close 


Seaman Body division of Nash 
Motors is expected to close within 
a few days because of inability to 
get glass, due to the strike. With- 
in a week, closing of body di- 
vision would force shutdown of 
new-car assembly lines at Ken- 
osha. 






NEWEST ADDITION to the Dodge job-rated civilian truck line is a sturdy, | 
Ayli-size, four-wheel drive, one-ton general purpose truck designed both for | 
onomical ‘‘off-the-highway”’ use oan operations over unimproved roads where | 
ordinary trucks are restricted in their operations. It was adapted from the | 
four-wheel drive Dodge military vehicle of which 255,195 of this type were built 
Dodge during World War II. Engineered for rigorous uses, it has a 94- | 
..vrsepower engine, four-speed transmission, two-speed transfer case, a conven- 
tional closed cab with built-in driver comfort, a steel express body 8 feet long, 
414 feet wide and 22% inches high with special reinforced stake pockets, a | 
=< uble-drop frame with side rail reinforcements, 126-inch wheelbase and choice | 
vf 9.00x16 or 7.50x16 ei ht-ply tires. It is designed for a maximum payload of | 
3,000 pounds with 9.00x16 tires. It will compete in the Willys Jeep field. 







—, 





! reinforcements, 126-inch wheelbase 


| 16 8-ply tires. The zeneral purpose 
truck is designed for a maximum 


By M. C. Nissman 
Staff Correspondent 

PHILADELPHIA. -— The nation’s 
j}auto dealers need a “czar” of the 
|type currently engaged by the two 
major baseball leagues and the mo- 
tion picture industry, Martin Bury, 
retiring president 
of the Philadel- 
phia Automobile 
Dealers Assn., de- 
clared last week 

Ad@¢ressing the 
annual banquet of 
the PATA, 
declared that it is 
“high time that 
our industry —na- 
tionwide secured 
for itself a_ bril- 
liant, fearless 
leader.” 

Elaborating on this theme for Av- 
ToMoTIVE News’ correspondent fol- 
lowing the banquet, Bury asserted 


| 
| 
| 
| 


| 





Martin Bury 


3ury | 


or Leader on Level 
- Movie Bosses 


that he had in mind the roles now 
played by “Happy” Chandler in 
| baseball and Eric Johnston for the 
ifilm industry, and the unifying 
leadership they were authorized to 
}exercise. 

He conceded that such a man 
might require salary and ex- 
penses amounting to $100,000 an- 
nually, plus staff expenses total- 
ing another $100,000. But he de- 
manded to know whether’ the 
nation’s 30,000 dealers couldn't 
afford the six or seven dollars 
per year involved in financing 
| such a project. 

Wording the question differently 
jhe said: “Are U. S. dealers namby- 
| pambies or do they have the gump- 


ition to do what is required in 
the present situation?” 
Lowry New President 
The banquet witnessed the in 


following officer 


Page 


stallation of the 
d 
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Limit on Participation Studied... 





Indiana Dealers Fight 
State Finance Raid 


INDIANAPOLIS. The board of 


public hearing by the State De- 


directors of the Automobile Dealers | partment of Financial Institutions. 


Assn. of Indiana was called 
an emergency session last week in 
an attempt to block a reduction in 


dealer participation in retail in- | 
stallment contracts. 
The directors called the special 


following a 


meeting immediately 


Used-Car Prices 
To Drop Fast. 
Mallon Says 


BUFFALO. Used-car prices are 
going to “tumble pretty fast” just 


as soon as new automobiles are 
ready for delivery, in the opinion 
of William L. Mallon of Newark, 
president of National Automobile 
Dealers’ Assn. 

“I think the first drop in used car 
prices will be an appreciable one 
and from then on it will depend on 
market conditions and buying pow- 
er,’ he declared in an_ interview 
here. Mallon addressed the Buffalo 
Automotive Trade Assn. at a tes- 
timonial dinner for Thomas H. Mc- 
Elvein jr., four-time president of 
the Buffalo dealers’ Association and 
recently-elected director of NADA. 

Describing NADA’s bitter fight 

against Price Administrator Ches- 

ter A. Bowles’ proposal for a Il 

to 13 percent cut in the dealers’ 

discount in the sale of new cars, 

Mallon said the prewar profit 
after taxes for some 9,400 dealers 

in the U. S. was only 0.71 percent 
of sales. 

“We contend automobile dealers 
are entitled to more profit than 
that, and we are determined that 
the dealers should enjoy their tra- 
ditional 24 percent discount until it 
is proven conclusively that they 
can make the same profit or better 
with a smaller discount,” he said. 

Bowles settled for a 2!': percent 
reduction in the dealers’ gross 
profit margin, but Mallon said 
NADA “doesn’t consider the matter 
closed. We do not believe the Emer- 
gency Price Control Act gives the 
price administrator any right to 
control profit margins.” 

“However, we feel that in whit- 
tling the reduction to 2's percent 
we accomplished a lot and saved 
the 
000,” Mallon continued. “Why 
(Bowles) decided finally on 
percent figure I don’t know, 


he 


and I 


have some doubts whether he 
knows. 
“It looks like he wanted to 


show the dealers he has the au- 
thority to make them absorb a 


cut.” 
Mallon described the pricing or- 
ders on new cars released so far 


by OPA as 
spects,” and added: 
out weak points, 
further orders to come 
think it wise to mark time right 
now on this matter. I can't find 
anyone who can explain why Gen- 
eral Motors retail car prices were 
cut 2': percent.” 

MecElvein received a 
and pencil set, and was 
Chester J. Brost for his fine lead- 
ership as wartime head of the 
Buffalo association. Brost, toast- 
master, wos chairman of arrange 
ments. He was «assisted by Don 
Allen and James c Cc rosby. 


“confusing in some re- 
‘We are picking 
and waiting for 
out, but we 


gold pen 
lauded by 











1946 Ford tudor sedan to 
Plant Su 


THE FIRST 
Motor Co.’s Long Beach plant. 
over keys to Nelson F. Bowe, 
of many thousands planned for asseml 
Passenger cars and trucks produced her 
ern California, Arizona and Mexico reg 
customers as fast as new cars are receive 





into 


nation’s auto dealers $385,000,- | 


a 2': | 


manager of the 


The ADA chiefs had learned, 
however, that DFI had been hold- 
ing several meetings with various 
bank and financial interests to 
promulgate new regulations and 
| general orders. 

It was learned that two major 
changes were planned. One change 
|would reduce dealer participation 
/on new cars from 2 percent to 1's 
/percent, a reduction of 25 percent. 
The other change would place a 
maximum dealer participation of 3 
percent on cars two years old ('41 
jand ‘42 models included), instead 
jof the former 5 percent. This is a 
|reduction of 40 percent 

All older models were to be left 
in the 5 percent class. 

Joseph O'Daniel, vice - president 
of ADA, testified on behalf of the 
dealers and vigorously opposed fur- 
ther reductions. He also asked for 
removal of the ceiling on such 
participation which minimizes 
competition among finance com- 
sanies and which is not in public 
interest, it was reported. 

O’Daniel is a member of a com- 
mittee comprising of P. T. Smith, 
chairman; Freeman C. Yeager, 
William R. Krafft, E. J. Voelker 
land C. H. Wallerich, which is rep- 
resenting the dealers in this case. 

ADA contends that acquisition 
costs of business which normally 
vary among firms buying install- 
ment paper should still be per- 
mitted under the competitive 
system. 

Directors present at the special 
session besides O’Daniel were: 








P. T. Smith, Hammond; F. C. 
Yeager, South Bend: Glenn A. 
Scott, Marion: Fred E. Siess, Le- 


banon: J. D. Bass, Princeton; Hay- 
wood Davis, Fort Wayne, district 
four by proxy; M. F. French, Val- 
paraiso; G. L. Schaus, South Bend; 
Frederick M. Sutter, Columbus; 
Ralph Wallar, Richmond; W. C. 
McLain, Anderson; William R. 
Krafft, Indianapolis. 


New Mercurys 
Put on Display 
By Dealers 


DETROIT. The 1946 Mercury 


at the rate of 175 a day. 

In addition to the Rouge, Mer- 
cury cars are in production 
|Edgewater, N. J., Chicago 
Richmond, Calif. 


The new Mercury, Davis stated, 
has a heavier, lower and wider 
appearance, resulting from a 
wider hood and a_ redesigned 
front grille. The new grille con- 
sists of die-cast, vertical louvres 
| extending across the front. The 
lines of the hood ornament also 





have been changed to connote | facture of automobiles,” Keller |the tire that it is practically im- 
fleetness and beauty. stated. possible for the tire to come off | 
Separate “Mercury” and “Eight” “The 20 million cars now re-/|the rim or slip crosswise to the | 
nameplates have been added, and * aining in operation on streets and Wheel, it was reported. | 
mouldings have been widened all lhighways include an abnormally| A specially designed “kink” is | 
around the car to accentuate the | high proportion of very old cars; lincorporated in the edge of the 


length and low center of gravity. 


assembly line at the Ford 
Edwards, left, 
Long Beach branch. It is the first 
oy here during the next few months 
e will go to Ford dealers in the South 
ions. Dealers are making deliveries to 
‘d from the factory, according to Bowe 


come off the 
perintendent A. L. 





turns | 


‘and three branch assembly plants |amounting to 75 cents per share, 


at| dend was the seventy-seventh paid 
and | by 


Va. Dealers Honor Wilkins . . . 





_ REELECTED PRESIDENT of the Virginia Automotive Trade Assn. last week 
in Richmond, Standing (right) is Walter J. Wilkins, of Norfolk Motor Co., Nor- 
folk, who has headed the Virginia group since its organization two years ago. 


In appreciation of his services, Wilkins was presented a silver service set by | 


the dealers with John P. Hughes of Lynchburg, a director, doing the honors. 
At left, puffing cigar, is William Mallon, president of NADA, who addressed the 
700 dealers and guests attending the convention. 





AT SPEAKERS’ TABLE during annual banquet of the Virginia Automotive 
Trade Assn. of Richmond last week were, left to right, W. G. King of Rich- 
mond, secretary-treasurer of the association; John H. Fassitt, president of Foss 
Hughes Co., Philadelphia, a speaker; John w. Stokes, New York tax specialist; 
and L. R. Wyatt of Danville, a director. In front, among the out-of-state visitors 
were Bessie Ballentine, secretary of the North Carolina Dealers Assn.; Don 
Smith, secretary of the Tennessee dealers’ group, and Mrs. Chester H. Lamb, | 
wife of Virginia's director of vehicles bureau, who addressed the convention. 


46 Chrysler Features 


Safety Engineering to Highlight All 4 Cars, 
Keller Tells Stockholders 


DETROIT. Safety engineering , vilian Dodge trucks in many dif- 
will be featured on all models of| ferent models have been pro- 
1946 Chrysler-built automobiles, K.| duced and shipped since last July 
T. Keller, the cor-| 1. 
poration’s presi- 
dent, announced 
last week in a 
letter to stock- 
holders. He also 
said that the cor- 
poration plans to 





“Chrysler corporation’s plans call 
for public announcement of new 
1946 models for all its passenger 
car lines, Plymouth, Dodge, De 
Soto and Chrysler, in the near 
future,” 
standing improvements to be found 





|was to be displayed Friday for the pu b1lie1 yjin all of these will not be listed! 
first time in dealer show rooms announce its new/now. Particularly important are 
throughout the nation. lines in the near|certain mechanical features in the | 
| According to J. R. Davis, director future. field of safety engineering which | 
lof sales and advertising for Ford, The letter ac-j} will be incorporated in all lines of | 
Mercurys are rolling off the as-| K. T. Keller companied divi-|cars produced by Chrysler Corp.” 

|sembly lines of the Rouge plant | dend checks! Keller said that reestablishment 


of a flow of supplies from the com- 
pany’s 1,900 vendors, 
tion and assembly in the various 
plants, are both being delayed and 
hampered by recurrent strikes and 
manpower shortages. He added: 


14 to stockholders of 
1945. The cash divi- 


payable Dec. 
record Nov. 17, 


Chrysler Corp. in 20 years. 
Keller did not define the safety 

features to be incorporated in the 

new models, but he did point to 


the greater significance of safety | tection against blowouts or flat 
engineering in the postwar manu-|tires the corporation announced 


facture of automobiles. 

“Safety engineering is going to 
be a factor of even greater sig- 
nificance in the postwar manu- 


This is to be accomplished through 
the use of safety-rim wheels. 


In the event of a sudden puncture 
lor blowout, the new wheel so grips | 


hundreds of thousands of new driv-|rim, enabling it to grip the tire 
ers have had almost no experience] with added strength. 





with the dense traffic conditions 
which prevailed before the war, 
and which normal times are bring- 


ing back. Under these conditions 

the owner of a new car will value, 4 

more than ever, having at his ‘ 

command the finest mechanical 

aids to comfortable. safe driving.” lf 
The executive also disclosed that | " 

the corporation is spending approx- | ‘J 

imately $75 million in new building 


construction and in restoring its 
plants to a prewar condition for 
the production of cars 


and 2 
Eighty percent of the task of} & 


clearing its plants of left-over war 


machinery and materials is com- 

| pleted, and 60 percent of the thou- 

}sands of claims from its vendors THERE WERE many happy dealers 

have been settled. he said Ore., Dec. 3. Veteran Nash dealers at the 
While most of this work was | ial ee ee Lebanon; H 

progressing more than 25,000 ci- Wentworth, Portland zone distributor. 


Keller continued. “The out- | 


and produc- | 


Among the safety features listed | 
for Chrysler products is new pro- | 


Baker, Wid Johnson, Walla Walla, Mike Lynch, Bill Ande 








— 
‘Foremen’s Union @ 
‘Reopens Drive . 
On Packard | 
DETROIT.—Packard will carr; 
its fight against the Foremen’s 
| Assn. of America to the Supreng@ 
f\court, company officials declarea 
last week. 
The company will appeal a 2-9 . 


decision of the NLRB ordering it 
to begin contract negotiations witj 
| the foremen’s union. The FAA saiS 
it would ask Packard to start 
| bargaining sessions this week, big 

| Packard is expected to ignore th® 
union’s request. 

Appeal to the high court wou: 
/be the first test of the foremen’s 
right to organize since the Wagne 
|act was adopted. Among the au\# 
makers only Ford recognizes the 
FAA. :. 


In its fourth annual convention 
last week, FAA President Robert 
H. Keys claimed the union h@& 
42,000 members. Keys was reelected 
|FAA president without oppositio 

Gerald D. Reilly cast the dissen@ 
|ing vote in the NLRB decision. 
Upholding FAA were John M. Ho 
ston and Paul M. Herzog, boar’ 
chairman. 

In his 
|board member 





Pacl 





man 





















firs 


dissent from the orde@® 
Reilly said that 
|evidence in the record strength- 
lened his original inference th@& 
jthe foreman’s association “is not 
— independent, but rather ap 
| organization whose fate is ine 
itricably bound up with the policy 
of the United Automobile Wor 
ers, the CIO union which repre# 
sents the rank and file employes in 
| respondent's plant. é 


“This being the case, we do 
|have a situation here which rep; 
resents a genuine question of 
vergent loyalties the conflict 
arising from the foreman’s duty tg 
|his employer to enforce the conte 
|pany rules with respect to sub- 
| ordinate employes, and his allegj 
‘ance to a union allied with orm 
;representing the interest of those 
| very subordinates.” 





| 
as 


wD 


an 


Keating Names 


Fish, Smith 


Assistants a 


| DETROIT. Announcement ol + 
| the appointment of W. E. Fish as rat, 
assistant general sales manager 
charge of the 
eastern half of 
the United States 
and G. I. Smith 





TR 


as assistant gen- 
eral sales mana- 
ger in charge of 
the 


western half 


| 


| 


W. E. Fish@?r 
Wes made las 
week by Thomdés 
H. Keating, gen- 





eral sales mange 
ger of Chevrole 





The appointments 
are effective in 
mediately. - 
Fish joined Chevrolet in Septem- 
ber, 1931, as a truck and fleet salg@® 
representative at Pittsburgh, later 
| serving as regional truck and body 
sales manager for the Norwoo®® 
| Atlanta and Tarrytown regions. 
Smith’s connection with Chevrg 
let dates back to August, 192 
when he started as a factory sales 
!representative at Chicago. 


| G. I. Smith 
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at the 19146 Nash preview in Portlan 
Multnomah Hotel session are (left 



















oward Lowd, Grants Pass, and Charlie 
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_ Dealers tell me | 


| By John 0. Munn 















Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John O. Munn in care of Automotive News, Detroit, 
and the writer’s oame will be kept in confidence if requested. 





















YMAN W.SLACK, vice-president | counting system has been simpli- 
4 and general sales manager of | fied and requires but a small por- 
Packard, has recently made quite | tion of the previous manhours nec- 
few appearances 1t state automo-/| essary to furnish the dealer with a 
wile dealer conventions. In Minne-| daily operating statement. Slack 
apolis he talked on the subject of | pointed out that the new Packard 
The Factory Viewpoint.” He made| Accounting System separated the 
many points of general interest to|new car and used car operations. 
ne trade. His talk graphically il- Under this plan, no longer will 
}strated the liberalization of the} all the advantage be given to new 
factory-dealer contracts that has; car sales when a dealer over- 
een progressing in this trade in| allows for a used car. Perhaps a 
cent years. His attitude is that a] discussion of this principle right 









A a Diolicelenallinall eatin diioatinn din dia taal 


dealer is a real out-and-out part-| now is academic because few 
r of the factory. Factory and| dealers will lose money on used 
maler suecesses and failures are! cars until new cars are again 
interdependent. plentiful. 
The Packard contract in the But the idea is basic. Packard 


first place has been reduced to jand other manufacturers whose ac- 


L. understandable, layman language. counting systems aiso inc lude th 
p lany paragraphs have been elim- | P'OV!s!on, should be complimented 
inated altogether. For instance, for this change beenuse I dont 
he provision that previously re- | know of any practice on the indus 
juired the dealer to handle only |t'Y thet has caused more loss to 
yn |automobile dealers than thet of 


. genuine parts has been stricken 

gout, He explained the workings 

of the “Dealer Equity Board.” 

t He recommended that the dealer 

nust start training his salesmen 

now to be prepared for the time 

when competition will again be a 
‘ital factor in this trade. 


new car and used car 
accounting confused. 


| keeping the 
| department 


moist 
(‘Enter U. C. Allowances 

At Wholesale Value 

io conditions return to nor- 
Packard's new recommended ac- | mal, I hope that no dealer ever 


l (i nanan | AA Wl enter uscd. cars on Tas 


, | books for the amount he may have 
* | Dealers Warned 


allowed for them. There are all the 
. reasons 


in the world NOT to do so 
e 
~~ On Prices of 


and it is important indecd that you 
firmly resolve, even if you have to 


keep a separate bookkeeping sys- 

rade-Ins tem for your own use, to enter 
WASHINGTON.—NADA _recom- them in your inventory at their 

ended last week that all state | Wholesale value 
issociations impress upon their To save taxes, vou mine enters 

7 dealers that the dealer is not a the used cars at their wholesale 


value, at the time you take them 
in, rather than at the amount you 
pay for them. If you try to de- 
preciate them for tax purposes at 
the end of the iocal, state 
and federal tax ofticials will prob- 
ably question your deductions. No 
one group of merouants in’ the 
world enters goods on their in- 
ventory at their list prices. Why 
should automobile dealers do it 
with used cars? 


ee agent in the matter of prices 

given on trade-ins. 
a a is restricted under both 
“ew and used car regulations. 
Newspaper reports, apparently 


king direct quotes from inter- 


views with dealers, indicate that all 

a do not recognize the limita- 

ns placed upon trading by the 
“reasonable value” clause incorpo 
tego in MPR-594 and MPR-540. 


the 


yeur. 


Statements have appeared in the When dealers enter used cars at 
press that one dealer in Cleveland | their allowance price, they are only 
inks that he can trade in «a! Keeping books for the purpose of 
1939 sedan, with an “as is” ceiling fooling themselves. Lmmediately re- 
of $600, for $250 or $300 when he, ducing cars you tike in from the 
Bs new cars for delivery, NADA ®#!lowance price to the real value 
States. , for bookkeeping purposes will have 
the psychological effect, too, to 


Sg - : miuke you more car ful of what vou 
Cincinnati Assn. allow for them 
wlects Officers 


CINCINNATI. — Approximately Is Suicide 
“30 members of Cincinnati Auto- NOTHER point is that if your 
mobile Dealers’ Assn. attended the used car department gets these 
nual banquet last week. Col. Ben- cars at the wholesale value rather 
jamin S. Kelsey, Chief of the All- than the allowance value, the de- 
Weather Flying division, U. S. Air partment’s morale is benefited and 
Worps, Wright Field, spoke. you get more intelligent recondi- 
Officers named are: president, E. ae ee more ee —_ % 
Stans opt : . |profit. Entering used cars your 
y. priveigtapersi vice-president, A. B. wee at the wholesale value will 
“\irsten; vice-president, L. T. Pat- not lessen your ability to borrow 
srson; treasurer, Andy Schain;|}money on your used car stock. 
‘ting secretary, Mrs. Erdie Turn-!| Banks and finance companies will 
er; directors, Harry J. Hocks, D. A.| have more confidence in you if you 
nnett, S. E. Zorniger, Clifford | don’t carry a factory inventory. 
yvacobs, Fred Schenke, Joe Busam, Anyway, you wouldn't want to 
B. Ayer, R. M. Fisher, R. E. | ae — er 
Pej ~ : . mi ’ could, w 4 
einhold, J. G. Schmidlap, C. E. | oan tale a aa aon 
Bernens and A. R. Schott. your business, your payroll, your 
Y rent and give yourself a profit? 
Anyway, even if you could, you 
wouldn’t want to borrow money 
on your used car mark-up, be- 
cause it is something that hasn't 
come into existence yet. To bor- 
row on your profits is just one 
step from business suicide. 
congratulate the factories on 
this change in dealers’ accounting 
svstem. I am sure the dealers will 
| appreciate it and it wil! make them 
|more intelligent operators and con- 
dition them to handle the quantity 
of used cars they will be called 
upon to handle later. It’s a great 
lstep forward. It will help prevent 
car losses dealers have suffered in 
the past. 













Borrowing on Profits 





»Viller-Tydings Repeal | 
Recommended by FTC 


WASHINGTON. — Repeal of 
Wihe Miller-Tydings act under 
which 45 states have passed 
wyiaws permitting manufacturers I 
to set their retail prices was 
recommended last week by the 
wel'ederal Trade Commission. 
The act permits state and lo- 
cal governments to put floors 
4under retail prices. It was in- 
tended to prevent price wars. It 
is also aimed at less-than-cost 
sales. FTC said the act is unfair 
to the consumer because it tends 
to encourage price fixing and to 
Skill free competition. 






power to you! Keep up the good 
work! 






Congratulations, Mr. Slack! More 


Break for Vets 


They Will Get One-Third 


Of N. J. Dealer’s Cars 


NEW BRUNSWICK, N. J.-. Onc- 
third of all new Fords sold by the 
W. E. Mount & Son dealership, 99 


service men. Like other Ford deal- 


week by the annual convention of 
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Also Hit Regulation W.. . 


Mont. Dealers Ask End 
Of All Price Curbs 








Albany St., will go to veterans 

| Joseph B. Mount, president, saia 

last week. GREAT FALLS, Mont. Resolu-|dent for the coming year, succeed 
He reports that he has already | tions demanding the termination ing Caspar J. Nybo, of Missoula 

sold one car to be equipped with of all dealer price regulations and | Don Suhr, of Great) Falls, was 

the special devices for disabled |of Regulation W were adopted last chosen first) vice - president and 


Glenn Breedlove, of Billings, second 


ers, he is supplying the devices|the Montana Auto Dealers Assn. | Vice-president. 
for crippled GIs without charge. here. Elliott N. Taylor, Packard's 


This plan conforms with a national 
policy of the Ford Motor Co., which 
becomes effective Jan. 1, he said. 


Guide Dealer Groups. . . 





Utah 
Frank 


NEW OFFICERS of the 
Homer ©. Warner, treasurer; 
Ballard, president, and J. 





PHILADELPHIA Automobile Trade Assn. Board of Directors: Standing, 
k. Wolfington, E. 


to right, Willian: f.. Greer, J. 
sonneborn, FE. H. Bauer, W. S. 
ting) 
A. A. Martin, vice-president; T. 
tary; (J. BP. Crisconi, absent). 


More than 200 members attended, 
breaking a previous record. Harris 
Olson, of Havre, was named presi- 


Automobile 
B. Streator, 
(. Burgess, secretary. All reside in Salt Lake City. 


M. H. Bury; William Phillips, general manager; E. 
P. Lowry jr., president; Ernest Jones, secre- 





Utah Dealers Elect Ballard, 


Name 8 Directors 


SALT LAKE CITY. (UTPS) 
Melvin R. Ballard, president and | 
manager of the Ballard Motor Co., 


here, was elected president of the | Ogden; 


Utah Automobile Dealers’ Assn, at 
its convention at the Hotel Utah 
last week. 

Other new officers are: Frank B. 
Streator, manager of Streator- 
Smith Motor Co., Salt Lake, vice- 
president; Homer C. Warner, man- 
ager, Bennett Motor Co., Salt Lake, 
treasurer, and J. C. Burgess, vice- 
president and general manager of 
the Lyman Motor Co., Salt Lake, | 
secretary. 

A. W. Bartlett of Ogden was 
named northern Utah _ vice-presi- 
dent, while Wilson Lunt of Cedar 
City was chosen as vice-president 
to represent the southern part of | 
the state. 

New directors 








Blair, 


are S. H 





Seek Extension | 


- 7 ! 

Of N. Y. Rent Law 
NEW YORK.-—-New York Auto- | 
mobile Dealers, Inc., told its mem- } 
bers last week that it is joining 
with other organizations in the 
fight for renewal of the New York 
will 


| 


state rent control law, which 
expire July 1. 

The law should be amended to 
include the entire state because of 
the increase in rents outside of the 
city, the organization states 

It costs you about a penny-a-day to keep 
abreast of the automotive new better 
renew NOW! 


PLE AB aS EE NE ALLSTAR Bie EN TEBE, pe 20 wT MIR i 5 . . Sais 
s . oe MD MALIA ECE BSL RIO, RR SS CE RE OIRO Sa. Ey eg 


ses by Orval W. Adams, executive | 


man, executive secretary, Salt Lake 
Chamber of Commerce. 


assistant general sales manager, 
told the convention that produc- 
tion of new cars will “rapidly 
change” dealers’ new and used- 
car situations. 





“Service and parts sales will drop 
[rapidly as new cars become avail- 
| able.” Taylor said. “From now on it 


will be necessary to watch our 
business carefully as we will have 
the fastest and 

most competitive 

market in his 

tory. 


“Because of this 
dealers must pre- 
pare to stream- 
line bookkeep- 
img. Taylor 
warned. 

“Many of your 
former salesmen,” 
declared Taylor, 
“will have gone 
into other lines of 
work and you will be faced with 
the problem of recruiting and 
training new salesmen. In this re- 
spect I urge you to give special 
consideration to the returning vet- 
eran. 

“In the matter of compensation I 
believe you will have to come to 
la straight salary plus a bonus with 
}some special arrangement on the 
easy orders we are getting now.” 

In discussing the advance order 
situation, Taylor urged dealers to 
make great effort to avoid ill will. 
He pointed out that Canada was 
continuing its rationing of new 
cars and he believed U.S. dealers 
might voluntarily have to give 
preference to essential users 
along the lines previously adopt- 
ed by ration boards. 
|; “In any event,” he stated, “in ful- 
fillment of orders we must exercise 
discretion and care.” 

Paul Millians, vice-president of 
/Commercial Credit Corp., declared 
the auto industry will face three 
|periods in the postwar era: 

“1. The high volume period when 
demand exceeds supply; 2. when 
supply bumps up against demand 
——_—_——— | with factories and dealers compet- 
jing intensely; 3. when demand is 
fulfilled, purchasing power dimin- 
| ished and there must be a _ re- 
} adjustment.” 
| “We can no longer be just auto 





H. N. Olson 


~ 


Dealers Assn. are, left to right, 
vice-president; Melvin R. 


left 
Krisher, R. R. 
Townsend, R. E. Nittinger, Albert Jacobs. (Sit- | 


J. Powell, L. € 





J. Ronan, treasurer; 


| dealers,” he said. “We have a 

; responsibility to discuss business 

retiring president, and Fred <A.|in our own community in terms 

Carleson, both of Salt Lake; B. H.|0f jobs, wages and better living 

Fisher and Rulon Wood, both of | conditions. We must face the prob- 

P. E. Ashton and Pau! |lems ahead with realism and what- 

D. Vincent, Provo: J. H. Fronk, |ever those problems are, we can't 

Tremonton and W. W. Lundberg, | pass them off to a benevolent gov- 
| Logan. ; ernment.” 

Members of the new board of 


The conference featured addres- |; ,. : cng ; 
directors in addition to the officers 


: 5 : ; are Myles Johnson, of Kalispell; 
vice-president of the Utah State | pornard Rvan. of Bozeman: — 
National Bank, and Gus P. Back-| Deyoe, of Lewistown: Norman 


Hazelwood, of Wibaux, Eddie Price, 


MONTANA, Page 36, Col. 1) 


(See 





On the House... 


Jottings made at Virginia dealers’ annual convention last week: 


Most concern of dealers was over strike situation, but to a man they 
thought it 


advisable to get the thing cleared once and for all, 
even if it takes many weeks . John Stokes’ ple: 
for larger association membership, declaring it 
NADA had represented 35,000 instead of 18,000 deal- 


up 


ers in its fight with OPA, discounts probably 
wouldn't have been cut at all. 

Rumor making the rounds that OPA has in 
the works amendment to 540 cutting used car 
prices 30 percent. Tom Frost of Warrenton 
“carruing coals to Newcastle with his usual 
ham sandwiches served to the high and low at 
the convention; Tom incidentally is erecting a 
building for his new Ford-Mercury franc hise ° 


will dedicate it in March, marking his 25th anni 





Wembhoff in’ buUSiNESS 
Bill Mallon’s declaration that NADA is trying to 
save the middle 50 percent of dealers by steving off discount cut 


upper 25 percent aren’t worried, lower 25 can’t be helped much 
Dealers from all over the South in attendance, including the Caro- 
linas, West Virginia, Tennessee and Georgia Virginia 
tion's treasury has $7,844 « nd 


associa- 
ash on h 


Petr Wt 


MRO 
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AUTOMOTIVE 


OUR FIELD DEFINED 
Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, é direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 








How Long? 
a it is dramatic, the GM strike is holding the 
*” spotlight, but actually supplier strikes are the greatest 
impediment to new-car production today. 

A case in point is the glass strike which has been going 
on for 53 days, shutting down the two main suppliers, Libby- 
Owens-Ford and Pittsburgh Plate Glass. Little seems to have 
been done toward settlement of this strike although it is 
greatly impeding auto manufacturers who are in production 
and delaying plans of others to get into production. 

For instance, C. E. Wilson has said that the glass short- 
age would have forced a closing of GM plants on Dec. 2 even 
if the corporation’s workers had not struck themselves. As 
, long as such a condition exists, there is little incentive to 
settle the GM strike. 

Nash’s body division at Milwaukee is expected to close in 

a few days because of the strike, thus forcing a shutdown 
of assembly lines a week later. Glass and other shortages 
have forced temporary closings at Hudson and are holding 

, down production at Packard. 

The strike at Warner gear has halted Willys’ lines for sev- 
eral weeks and interfered with output of other companies. 

Strikes at some 20 other suppliers have made new-car pro- 

| duction touch-and-go at best. 

} How long before CIO workers will realize that their dream 
of big pay and little work will end in a nightmare for them- 

selves as well as industry? 

Probably not until certain so-called government econ- 
omists stop feeding the workers the opium out of which they 
make their dreams. 


At It Again 
()PA Boss Bowles to the contrary notwithstanding, the 
age-worn evil of used car overallowances is creeping 
back into the picture again—despite the fact dealers have 
only a handful of new cars and don’t know where others are 
coming from. And the practice isn’t confined to new cars 
either, as the following two instances illustrate: 

A Dallas motorist, proffering a 1932 car with 150,000 
miles on its speedometer, was told by one dealer that the 
car had a top OPA value of $650. Spurning this dealer’s 
offer of $550, the motorist took his car to a second 
dealer who offered $750 and to a third dealer who bid 

S850. And neither one of the latter dealers even had a 
new car to deliver! 

The state of Pennsylvania recently advertised for a 
number of new trucks, and—you guessed it—the bid- 
ding dealers literally turned over all their profits to the 
commonwealth. 

It’s nice to know that the ol’ competitive spirit is ram- 
pant in this country again, but we can’t see how dealers can 
justify such tactics in the face of reduced discounts, higher 
overheads and a dark future on new-vehicle production. 

And to think Mr. Bowles thought dealers wouldn’t incur 
used car losses in 1946! 





One could, if one chose to do so, 
approach these holidays with ap- 
prehension and misgivings. We gul- 
lible Americans are learning all too 
quickly the “facts of life” in our 

relations with our 
LEARNING iate Allies. None 
THE FACTS ofusarevery 
OF LIFE! happy to learn, 
for instance, that 
American guns and tanks and 
planes are being used against the 
natives in Java and Burma who 
are fighting for their independence, 
as once we fought for ours. Many 
of us, who do not agree with Henry 
Morganthau in his plan for reduc- 
ing Germany to an agricultural 
country, have to gulp twice when 
we swallow the alibis of the Rus- 
sian Communists who are stripping 
that section of our late enemy’s 
industrial country of all its ma- 
chinery for their own purpose. It 
is not a pretty picture for we who 
believed that we were fighting for 
the Four Freedoms! 
5 # * 

Then on our own national front, 
we find 11 million of our boys and 
girls returning to a country which 
they left prosperous and happy and 
for which they fought to continue 
our way of life, met with the stark 
fact that a handful of greedy labor 
leaders have brought our plans for 
reconversion to a halt. Where they 
had expected to find jobs awaiting 
them, which they were eager to fill 
and which would give them the 
promise of the opportunities their 
forebearers had, they find picket 
lines and soup kitchens and ban- 
ners which smack of Communism 
or Fascism—whichever you choose 
to call it. 

» % ; 

These returning soldiers find, too, 
as they return several thousand 
daily from every part of the globe, 
that their families at home have 
not been living exactly “the life of 
Riley.” While it is undoubtedly true 
that our petty troubles and annoy- 
ances can hardly be compared with 
the boys who faced gunfire, still it 
must be remembered that probably 
a greater percentage of those re- 
turning were doing all kinds of 
necessary work back of the front 
lines and these men and women 
had little worry about where they 
were going to sleep or what they 
were going to eat. Many of the 
little luxuries, which were com- 
monplace when they left and which 
they accepted without question as 
a part of their regular Army or 
Navy life, have not yet come back 
to our civilian population. I have 
talked to more than one boy who 
said that if he had known it was 
going to be so tough at home, he 
would have stayed in for a while 
longer because, since V-J Day, they 
have had little to worry about — 
all of their gripes notwithstanding. 

* * * 


Not a few of the returnees real- 
ize for the first time that their fam- 
ilies, including probably Dad and 
quite possibly Ma, have actually 
been working longer hours and 
taking more mental and physical 
hardships than were they in the 
service. It is quite a jolt to many 
of them to have to face the hard 
realities of finding a job and get- 
ting back into the groove. Many, 
fresh from high school or college, 
had never been employed. To prove 
this, all you have to do is follow 
the classified advertising sections 
of any metropolitan daily news- 
paper. Jobs are not as easy to find 
as we had hoped they would be 
when the boys got back. 

* * i 


What all of these things add up 
to are not exactly what we would 
have liked to help us celebrate a 
Merry Christmas or to begin a 
Happy New Year. As I said at the 
beginning, if one chooses to become 
apprehensive or downhearted, he 
can find plenty of excuses without 
much trouble. 

If you want a little something to 
cheer up your Christmas, remem- 
ber that over a year ago: (1) Ger- 
many appeared far from defeated; 
(2) The Japanese secret-weapon, 
the kamikaze, had us baffled; (3) 
The fateful wires from the Secre- 
tary of War were still dreaded in 
millions of homes. What are our 
petty trials of today in comparison 
with these problems of last Christ- 
mas ?—G.M:S. 
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1F IT WASNT FOX 
STRIKES AND MORE Ge 
STRIKES AND LACK 
OF NYLONS + COLDS 
AND FLU AND NO FILET, 
MIGNON AND TIRES ‘AT Sow 
ARE FLAT ON ONE 
SIDE, WE'D SAY ALLS 
WELL WITH THE WOR 
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‘To the Point. ......’ due 


The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upoa request. 


Timely 


Geo. M. Slocum’s comments in his 
column of Dec. 10-are timely and 
to the point. 

If more folks making up that 
93 percent would express their 
views, perhaps this tail-wagging- 
the-dog condition would cease. -- 


W. 4H. Nicuots, president, Bill 
Nichols Motors, Inc. (Pontiac), 
South Bend. 


What's New? 

While everyone else seems to be 
griping about the strikes, cut in 
dealer discounts and boosts in car 
prices, I’m taking this opportunity 
to pass on my pet peeve. 

What I want to know is: What’s 
new about the “new” ’46 models? 

I am a faithful subscriber to 
AtTomotTive News, and all through 
the long war I dreamed of the 
dream cars of the postwar auto 
era. And now, after a most thor- 
ough study of your recent issues, 
here’s what I gleaned from the 
columns and photos of the 1946 
cars. (For a very important reason, 
I am withholding names of the 
various cars.) 

Outstanding feature of model “A” 
is a massive new ashtray. Added 
depth provides increased capacity 
for ashes; even heavy smokers will 
not have to empty the receptacle 
more than once a month. 

Model “B” is highlighted by 
super-streamlined bumpers. This 
does not add to increased efficiency 
of the car, greater economy, better 
mileage, add more horsepower, but 
it is pretty and, if strikes don’t in- 
terfere, the bumper will be espe- 
cially attractive in chromium plat- 
ing--like we've never seen before! 

Then there’s the NEW electric 
clocks, dustproof valve caps, corded 
upholstery, plastic steering wheels, 
hydraulic brakes and the 
the things that were also on the 


'42 models, but now that the war 


rest of 


be 


|has come and gone such items ar€ 
— again new? 


| I want to know whether we havqmmane 


aged so much during the past four 

years that our memories fail us, o 

are the manufacturers and new. . 
papers just giving guys like me a 

lot of ballyhoo? 


How about facing the facts, ju x 


for once, and come right out and 


say that “Model C is the same Ce 
the ’42, and postwar cars are stil 

|in the blueprint stage?”—Dentist 
READER. —- 

Epitor’s: Note: If Dentist 

Reader will compare the 1946 
models with year-to-year changes@—f 
in prewar, he’ll find the current 
models far outdistance many oth- 

er offerings. They’re not “dreamer 
cars,” we'll admit, but did you 
ever see a “dreamer” manufac-@ 
ture—and sell--his brainchild? 


Coming Events” 


JANUARY 


7-1l—Detroit (Book - Cadillac hote le » 
annual meeting and engineerin” 
display. 


7-11—Detroit. Annual meeting Society - 
of Plastics Engineers, Inc., Rackhar=* 
Educational Memorial, in conjunction 
with All Plastics Exhibit at Conven- 
tion hall. os e 
| 13-17 — Cincinnati (Hotel Netherlands 
Plaza). Annual meeting of American 
Trucking Assns. 


18—Omaha (Paxton hotel). 
vention of Nebraska 
Dealers Assn. 


14-18—Chicago (Stevens hotel). Annuar™ 
convention of American Road Build- 
ers Assn. 


. 
28-298—Chicago (Hotel Stevens). Annuar™ 
| meeting of Truck-Trailer Mfrs. Assn., 





State con-” 
Automobile 


Inc. 





APRIL a 


3-5—New York (Hotel New Yorker). 
SAE National Aeronautic meeting. . 
| 2-5—Atlantic City. (Public Auditorium)>}-— 


Packaging Exposition sponsored by 
' American Menagement Agsn. 





’ 
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wartime take-home pay 
refused by UAW-CIO 


Before GM workers were called out on strike, the UAW-CIO refused 


an offer aimed to increase wartime take-home pay by at least 10%. 


Read the background and ask yourself, does this make sense? 


HERE ARE THE SIMPLE FACTS: 


1. During the last year of the war, the 
average General Motors hourly-rate 
worker earned $56.93 per week. 


This is based on actual records of the money paid 
and the number of people working. To earn this 
money they worked an average of 45.6 hours per 
week. 


2. The public demand for GM prod- 
ucts and services is enough to keep 
our plants working at the wartime 
level of 45 to 48 hours weekly. 


During the period of shortages, we plan to oper- 
ate at this rate, barring work stoppages due to 
causes beyond our control. In fact, some of our 
plants were working 48 hours a week when the 
strike was called. The number of people em- 
ployed when reconversion is completed and out 
new plants and facilities are in production, will 
be larger than before the war. 


3. General Motors offered to adjust 
wage rates in line with the cost of 
living. 


Since January 1941, General Motors’ wage rates 
have increased substantially. Before the strike 
was called, the union was offered a cost-of-living 
wage adjustment in line with the Government’s 
stabilization policy. The union rejected this offer 


4 


and called the strike. This offer has finally been 
determined to amount to an average of 13, cents 
per hour. 


4. The UAW-CIO turned down a 
proposal which would have given the 
average GM worker $63.44 a week. 


Under this offer, the average General Motors 
hourly-rate worker would have received $63.44 
for the same number of hours for which he was 
paid $56.93 during the war. This is at least 33% 
more than he would have received in January 
1941 if he had worked the same number of hours 
then. The union rejected the offer. The strike 
continues. The workers are getting nothing. 


5S. What does the UAW-CIO want? 


Government figures say that the cost of living 
has gone up 33% since January 1, 1941. As already 
pointed out, General Motors has offered this 
much to its workers. But the union insists it 
wants 90% more than present rates, which are 
already substantially higher than 1941 rates. Its 
battle ery is “52 for 40 or fight’’—52 hours’ pay for 
+() hours’ work. 


It refuses to budge from that demand. 


GENERAL MOTORS 


“MORE AND BETTER THINGS FOR MORE PEOPLE” 
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Morrison Heads 
New Division at 
‘Timken-Detroit 


DETROIT.—Ray L. Morrison will 
head the new brake division of 
|Timken-Detroit Axle Co., Walter 
iF. Rockwell, president, said last 
week. 

He has a back- 
ground of more 
than 25 years’ ex- 
perience in the 


Plane Influence Another SAE Topic .. . 
Engineers Will Report 
On Car of the Future 


DETROIT. Automotive high-;tor Trucks of the Future,’ Robert 
lights of the annual SAE meeting|Cass, White Motor Co.; “Motor 
here Jan. 7-11 will be talks on | Coaches of the Future,” L. H. 
autos and trucks of the future,|Smith, General American Aero- 
the perfect automatic transmission | coach Co.; “Highways of the Fu- 















and aircraft approach to automo-|ture,” H. S. Fairbank, Federal development, 
bile body design. Works Agency, Public Roads ad- manufacture and 
Henry Ford II, president of Ford | ministration. sale of automo- 


8:15 p. m. Passenger Car 
“An Aircraft Approach to 


Motor Co., will address the annual | 
banquet at 6:30 p. m. Wednesday, | Body: 


| 
{ 
I 
{ 





Jan. 9, in Masonic Temple on “the 
Challenge of Human Engineering.” 
William J. Davidson, General Mo- 
tors, will be toastmaster. 

“The Perfect Automatic Trans- 
mission” will be the subject of W. 
S. James, Ford, before the Passen- 
ger Car section at 2 p. m. Jan. 9. 

“An Aircraft Approach to Auto- 
mobile Body Design” will be de- 
scribed by Mac Short, Lockheed, 
and W. E. Miller, consulting engi- 
neer, at 8:15 Jan. 8. 

John F. Collyer, president, B. F. 
Goodrich Co., will speak before the 
Materials section Jan. 7 at 2 p. m. 
His subject will be the “Outlook 
for Rubber for the Automotive 
Industry Synthetic and Natural.” 
At 8:15 p. m. Tuesday W. B. Stout, 
consultant to Graham-Paige, will 
discuss “What Motor Cars Could 
3e.” 

An innovation at this year’s 
meeting will be a buffet luncheon 
to be held in the grand ballroom 
of the Book Cadillac hotel Jan. 8 
at 12:30 p. m. SAE officers point 
out that this will provide a needed 
opportunity for members” and 
guests to get together informally, 
and avoid the necessity of leaving 
the ballroom for lunch. The _ pro- 
gram for the five days follows. 


Monday 

10 a. m. Transportation and 
Maintenance: Cleaning symposium. 
“How Chemistry Simplifies Auto- 
motive Cleaning Methods and Pro- 
cedures,” Ray Sanders, Turco 
Products. Materials: “Substitutes 
for Tin in Automotive Vehicles,” 
C. E. Heussner, Chrysler; “Meth- 
ods for Specifying Materials,” J. L. 
McLoud, Ford. 

2 p. m.--Truck and bus: “Review 
of Brake Design and Methods of 


>, . y ¢ : ~ »rTeis in . 
Rating Brakes for Commercial Au |now on the road and the increased 


tomotive Vehicles,” R. 
Timken-Detroit Axle Co.; prepared 
discussion, M. C. Horine, Mack 
Mfg. Co., and B. E. House, Bendix. 

Materials: “Outlook for Rubber 
for the Automotive Industry 
Synthetic and Natural,” John Col- 
lyer, B. F. Goodrich Co.; “New 
Synthetic Lubricants,” J. C. Kratz- 
er, Linde Air Products Co.; D. H. 
Green, National Carbon Co., and D. 
B. Williams, Carbide & Carbon 
Chemicals Corp. 

8 p. m. Junior Student: “De- 
velopment of Atomic Energy,” Dr. 
John R. Dunning, Columbia univer- 
sity. 


K. Super, 


Tuesday 
Transportation and 
Symposium Ap- 
Vehicle Retirement: 
General Motors, 
Laurie, Atlantic 


1 4.. M. 
Maintenance: 
proaches to 
W. J. Davidson, 
moderator; G. W. 
Refining Co.; W. 
ington Transit Co.; H. L. 


York Power & Light Corp. Pas- 
senger ear body: “The Driver's | 
Comfort,” O. F. Quartullo, Visio- 
neering Co., Inc.; prepared discus- 
sion. 
12:30 p. m. Buffet luncheon. 
2 p. Mm. Truck and Bus: “Mo- 


A. Taussig, Burl- | 
Willett | 
jr., Willett Co.; D. K. Wilson, New | 


|Automobile Body Design,” Mac 
Short, Lockheed Aircraft, and W. 
E. Miller, consulting engineer; 
“What Motor Cars Could Be,” W. 
B. Stout, consultant, Graham- 
|Paige; “Body Standards Report,” 
|E. C. DeSmet, Willys-Overland; 
| “Education Project Report,” W. E. 
Lay, University of Michigan. 
Wednesday 

10 a. m. Passenger car: “Fun- 
'damentals of Suspension,” H. E. 
Churchill, M. Z. Delp, P. G. Hykes, 
|Studebaker; “Flexible or Spring 
Medium of Suspension,” Robert 
| Schilling, General Motors; ‘“Damp- 
ing,’ B. E. O’Connor, Houde En- 
|gineering division, Houdaille-Her- 
|shey; “Steering as Affected by Sus- 
| pensions,” C. F. Hammond, Gem- 
mer Mfg. Co. Aircraft Power Plant: 
“The German JUMO 004 Engine,” 
Capt. W. C. Gerler, Air Technical 
(See SAE AGENDA, Page 24, Col. 5) 





IN. J. to Require 
Car Inspections 


Every 6 Months 


TRENTON, N. J.—Plans for re- 
sumption of semi-annual compul- 
sory motor vehicle inspections in 
New Jersey on Apr. 1, when the 
lstate’s new licensing year begins, 
were announced last week here by 
|State Motor Vehicle Commissioner 
'Arthur W. Magee. 
| New Jersey’s inspection program, 
which has attracted widespread in- 
terest in other states, was changed 
'from a semi-annual to an annual 
| basis in 1942 after gasoline ration- 
ing began. 
| Commissioner Magee said that 
|because of the age of most cars 








driving which has followed the 
termination of gasoline rationing, 
semi-annual inspections are more 
important now than ever before. 
He estimated that the average 
age of a New Jersey car is 8% 
| years. He also noted that the num- 
|ber of motor vehicle accidents in 
|the state during October increased 


| or 
| 37 percent over lest year. 


‘Flannery Buys 


| Fort Pitt Firms 


_ BRIDGEVILLE, Pa.—William T. 
|Kilborn, president of Flannery 
| Bolt Co., announced last week that 
the firm has arranged to purchase 
the business and assets of Fort 
Pitt Mfg. Co. and Fort Pitt Bed- 
ding Co. 

Flannery has been manufactur- 
ing locomotive stay bolts and other 
railroad specialties for over a 
|quarter of a century. The new 
acquisitions, Kilborn pointed out, 
would extend the company’s opera- 
tions into the automotive equip- 
ment field, the Fort Pitt firm being 
a producer of automotive truck 
equipment. 
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LEFT TO RIGHT are Ray D. Wilson, 
Glendale Nash dealer; Spencer T. 


Honig, 





Nash zone manager; John F. Davidson, 
president of the Nash Distributing 


Co.-Los Angeles; and Lt. Jack Davidson, son of the Glendale dealer. Davidson 


was the first Southern California dealer to receive new car to drive away from | 


dealer meeting held in Los Angeles. 








bile Trade Assn., is greeted by retiring 





LEFT, T. P. LOWRY jr. (Ford), new president of the Philadelphia Automo- | 


president M. H. Bury ‘De Soto). 


Chrysler Div. Shifts Garrity, 


DETROIT.—Two changes in the 
personnel of the regional manager 
group were announced last week 
by Stewart W. Munroe, general 
sales manager of the Chrysler divi- 
sion of Chrysler 
Corp. 

John L. Garrity 
has been trans- 
ferred from  re- 
gional manager 
in Kansas City to 
the same position 





Garrity 


in the Jackson- 
ville region. In 
this assignment, 
he succeeds John 
F. Zeder, who has 
resigned to go in- 
to private  busi- 
ness. 

John H. Howard has been pro- 
moted from district manager in 
the Boston region to succeed Gar- 
rity as regional manager in the 
Kansas City region. 

Garrity will be thoroughly at 
home in his new station, as he was 
handling that territory as a district 


66 Wounded Vets 
Graduated from 


New Ford School 


DEARBORN. — Sixty-six men — 
each with a disability incurred dur- 
ing World War II — were gradu- 
ated from the new Henry Ford 
School of Vocational Guidance here 
on Dec. 7 — the fourth anniversary 
of Pearl Harbor. 

They finished a three - month 
course of study intended to channel 
them into the field of work for 
which they are best fitted. The 
course also helps them to follow 
the surest route to educational ben- 
efits due under the G. I. Bill of 
Rights, it was said. 

Eager to help veterans find work 
in their home cities, Henry Ford, 
founder of the Ford Motor Co., 
has provided the school primarily 
to speed the discharged service- 
man’s adjustment to civilian life. 
The school, officially the “Henry 
Ford School of Vocational Guid- 
ance in Agriculture and Industry,” 
is available to qualified candidates 
from over the United States. 

A new three-month course open- 
ed Dec. 10. Disabled veterans in- 
terested may contact Peter J. Loso, 
school superintendent. 





Howard 








Feeder Strikes Slash 
Ford Output in Buffalo 


BU FFALO.—Production at 
Ford’s Buffalo plant has dropped 
more than 30 percent because of 
strikes and work stoppages in 
supplier firms, a company 
spokesman revealed last week. 


“We are unable to get ade- 
quate shipments of parts and 


materials from the affected 
firms,” he said. “Production 
schedules are falling behind. 


Right now we have been forced 
to reduce them a third.” 
cr RR 


Howard to New Regions 


manager in the Atlanta region be- 
fore the war. He served in the 
Army from April, 1942, to May, 
1945, entering the service as a 
captain and leaving it as a major. 
He also served 12 years in the 
Navy from 1902 until 1914. 

After returning to Chrysler last 
May as district manager in the 
Memphis region, he was promoted 


to head the Kansas City region | 


when Vaughn Snively took over a 
dealership in Baltimore in August. 

Howard joined Chrysler in 1941 
as district manager in the Boston 
region. He entered the government 
service in February, 1942, as a ci- 
vilian assistant to the signal officer 
of the First Service command, with 
headquarters 
sumed his position with the Chrys- 
ler division in February, 1945. 


Keep Hands Off 
Driver Licenses, 


U. S. Is Urged 


MADISON, Wis.—Except for the 
lack of a requirement for the re- 
examination of drivers upon their 
application for drivers’ license re- 
newal, Wisconsin highway safety 
laws are adequate, R. C. Salisbury, 
director of the safety division of 
the Wisconsin motor vehicle de- 
partment, said here last week in 
commenting upon President Tru- 
man’s observation that federal laws 
to promote highway safety may be 
required and recommended. 

Salisbury demanded that “con- 
trol of drivers’ license requirements 
in this state, as well as in other 
states, be left to the state govern- 
ment.” He said that local officials 
ean better appreciate local traffic 
problems and decide on the extent 
and nature of desirable and effec- 
tive controls. 

“If the federal government were 
to inaugurate a countrywide driv- 
ers’ license law, it would mean 
setting up another federal agency, 
with a huge inspection force,” he 
observed. 

During October the number of 
persons who lost their lives in auto- 
mobile accidents doubled over the 
same month last year. 

On Jan. 1, the Wisconsin driver 
responsibility law, enacted as an- 
other attack on the general prob- 
lem of highway accidents, will be- 
come effective. Under that statute 
a driver must be able to prove his 
financial responsibility, through in- 
surance or otherwise, in case of an 

| accident or forfeit his driving priv- 
| ileges. 


j one 


| 


in Boston. He re- | 


































Morrison 


tive brake equip- 
ment 

Previous to his 
new _ connection, 
he was vice-pres- 
ident and general 
manager of Ben- 
dix- Westinghouse 
| Automotive Air Brake Co. 
Ralph K. Super, for the past six 
| years brake engineer, will be brake 
| division engineer, Rockwell stated. 





Super 


Dealers Urged 
To Consult Assn. 


‘On Tradein Cases 


RALEIGH, N. C.—Submission of 
|damage claims for inadequate al- 
|lowances on trade-ins before deal- 
ers settle them was urged to mem- 
bers of the North Carolina Auto- 
mobile Dealers Assn. last week. 

| The OPA has made claims 
against several dealers in the state. 
Some dealers have already settled& 
them. NCADA will present the 
'ecases to NADA for review by the 
OPA. The Bowles office will be%s 
asked to make a ruling. 

Theodore S. Johnson, OPA dis- 

|trict director for North Carolina, 
said that investigators and audi- 
tors for the Raleigh district are 
continuing their drive in a cam- 
paign to eliminate widespread al- 
lleged price-ceiling violations by@ 
used-car dealers. Numerous suits 
|for damage are expected to be filed 
{in the current drive, he said. 
The dealers who have already 
|settled the claims were penalized 
|for trading in used cars under the 
“as is” ceiling. These cars were in 
need of repairs and were recondi- 
|tioned in the used-car recondition- 
ing department. The repairs were 
|charged to that department at the@ 
| wholesale cost. It is understood that — 
jif the repairs had been charged 
j}at retail to each individual car, in- 
| adequate allowances could not have 
|been claimed by the OPA. 

“It is the understanding of this 
| office,” the association states, “that 
{many dealers. recondition § their 
|used cars and charge the recondi- 
tioning to the department. These 
charges are made on a cost basis. 

“In other words, the labor charge 
is put at non-retail and parts at 
|wholesale, and where used-partsg 
l'are installed, which were taken — 
|from junk cars, no charge is made. 
It is understood that OPA would 
| not permit these dealers to revise 
|their books accordingly after they 
| were checked.” 





Parking Tunnel Urged @= 
COLUMBIA, S. C.—As a solution for 
the critical parking situation here, 

| Mayor Fred D. Marshall has suggested Quy 

| that a tunnel be built underneath As- | 


sembly street, from Taylor to Senate 
streets. The space would store 1,380 
cars. 





_LYMAN SLACK, vice-president and general sales manager of Packard Motor 
Car Co., attends enthusiastic Packard announcement meeting in Southern Cali- 
fornia. wectyees spore, left to right, are Elliott Taylor, Packard assistant saler 
larle C. 
Spencer, general manager of Earle C. 
' manager. 


manager; Anthony, 


California Packard distributor; 


Slack; Leroy 
Anthony, and R. J. Froiseth, regional 
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The 1946 
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@ This is it! The new 1946 Mercury. A big, smartly styled beauty—and 
it offers so much more! Inside—outside—there’s newness everywhere! 
New roomy, luxurious interiors! Easy, restful riding comfort! Oversized 
brakes that are sure, quiet and smooth. There’s power, plus—and with 
it an economy of gasoline and oil that will make owners of lighter cars 
envious. Out in front in style, value and performance, here’s the car 
that’s destined to put Mercury dealers out in front in sales. 


DIVISION OF FORD MOTOR COMPANY 


Tune in....- THE FORD SHOW... .~ CBS, Tuesdays, 10-10:30 P. M., E. S. T. 


THE FORD SUNDAY EVENING HOUR... . | ABC, Sundays, 8-9 P. M., E. S. T. 
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Car Finance Plan 


39-Point Program for Handling Time Contracts 


Offered by National BBB 


NEW YORK.—A five-point pro- 
gram for clarifying and controlling 
time contract papers for consumer 
purchase of cars was presented last 
week to representatives of the au- 
tomobile financing field by the Na- 
tional Assn. of Better Business 
bureaus. 

The plan recommends that each 
conditional sales contract to buy a 
ear on time show separately in 
dollars and cents the amount of 
carrying charges and_ insurance 
charges. 

A committee representing banks, 


NADA Requests 


Adjustment on 


Freight Charge 

WASHINGTON. — Immedi- 
ate OPA adjustment to permit 
dealers to charge at least their 
direct freight cost when paid by 
the manufacturers and billed to 
them on new cars was requested 
last week by NADA. 

Some Ford dealers, it is said, are 
being required to pay freight on 
incoming carloads of cars greater 
than the amount they are allowed 
to charge the retail buyer. 

“The Ford Order No. 4, under 
MPR-594, grants Ford the privi- 
lege to make ‘a charge to cover 
outbound shipment expense from 
Dearborn to the point at which 
delivery is made to the purchaser, 
computed in accordance with the 
method the seller had in effect Oct. 
15, 1941, plus transportation tax at 
the current legal rate.’” 

The same order restricts the 
dealer’s charge to his retail buyer 
to the rail rate at carload rate 
plus transportation tax, except 
when truckaway is used, in which 
case the truckaway truckload rate 
is permissible. 

Deferment of any enforcement 
activity until this matter can be 
discussed and settled has been re- 
quested by the association, it 
stated. 





County Dealers 


Elect King in N. J. 


RED BANK, N. J.—Edward N. 
King was named president of the 
Monmouth County Automobile 
Dealers’ Assn. at the annual elec- 
tion of officers here last week. 
Other officers elected were as fol- 
lows: 

Frank Plunkett, vice - president; 
J. R. DeRidder, treasurer; John E. 
Bailly jr., secretary; Andrew Lust- 
baum and Edward N. King, trus- 
tees. 


Detroit Dealers 
Meet Dec. 27 


DETROIT.— Lee Moran, execu- 
tive vice-president of NADA, will 
address the annual meeting of the 
Detroit Auto Dealers Assn. at 7 
p.m. Dec. 27 at the Hotel Statler. 

Moran will discuss the dealer dis- 
count fight and future activities of 
NADA. 


Murphy Injured 

LINCOLN, Neb.—Bert Murphy of 
Andrew Murphy & Son (Chrysler- 
Plymouth-GMC Trucks) in Omaha, 
was seriously injured in an auto- 
mobile accident in central Nebraska 
last week. He was taken to an 
Omaha hospital. 


finance companies and auto dealers 
is slated to take the BBB program 
under advisement. 

The plan further suggests that 
banks, finance firms and _ other 
agencies file rates with the nearest 
BBB office and that the bureau ask 
the public to compare them with 
rates quoted by the dealer. 

Kenneth Baarnard, chairman of 
the committee on installment con- 
tracts sponsoring the meeting, said 
that the committee to study the 
proposal would be appointed within 
the next two or three weeks. 

Among those to whom the plan 
was outlined were representatives 
of: 

American Bankers Assn., Amer- 
ican Finance Conference, National 
Finance Companies, American Au- 
tomobile Assn., National Assn. of 
Personal Finance Companies, Na- 
tional Automobile Dealers Assn. 


CATA Runs Ad 
In New Strategy 
To Get Workers 


CHICAGO.—The Chicago Auto- 
mobile Trade Assn. adopted new 
strategy last week by inserting a 
newspaper advertisement for vari- 
ous classes of workers in behalf 
of dealer members. The ad stated 
specifically the number of em- 
ployes, both male and female, by 
types, with 216 mechanics, 27 body 
men and 14 women bookkeepers 
heading the list. 

Also called for were five lubrica 
tion men, four colored porters, four 
parts men, five car billers an 
switchboard operators, and thre 
service cashiers. 

Applicants are being handled b) 
the CATA personnel department 
headed by Pat D. Nestel, who acts 
as liaison between them and deal- 
ers. 

Edward L. Cleary, general man- 
ager of the association, said that 
returning war veterans are enter- 
ing the labor market, but that 
most of the men and women placed 
thus far have been mechanics’ 
helpers, car washers, office help, 
and service managers. Skilled help 
is still short, he said. 


OPA Snooper ? 
Maybe He Was Checking 


Dear Prices 


CHICAGO.—There are many haz- 
ards in the automobile dealer's 
business but M & C Motors (De 
Soto-Plymouth), on W. Kedzel Ave., 
here, recently had an experience 
which excited the city’s north side. 

Hearing a terrific crash of glass 
one morning, Bud Ronchetto, an 
employe, dashed into the company’s 
showroom just in time to see a 
large buck deer rush the length of 
the showroom and leap through 
another plate glass window. 


Armed police in automobiles, un- 
armed schoolboys and newspaper 
photographers were in search of 
the deer all day. Despite a wound, 
it escaped. Police guessed that it 
had escaped from a truck passing 
through the city. 





Alabama Gas Tax 


MONTGOMERY, 
collections for 
679,078, 


Ala. — Gasoline tax 
November totaled $1,- 
compared with $1,624,729 the 


previous month and $1,337,941 for No- 
vember, 1944, according to state figures. 





A POSTWAR NOTE was added to the annual parade officially opening the 
Christmas season in New York when civilian jeeps were used to haul the color- 


ful floats. The Willys vehicles were furnished by A. W. 


Pickett, Inc. 


At Times Luncheon . . 





ANNUAL MECCA of automotive brasshats, the New York Times’ 1945 lunch- 


eon last week in Detroit attracted hundreds of top officials who heard Arthur | who transact at least 85 perceg: 


Krock, head of the newspaper's ae 
founder of the Air Forces convalescent 


ton bureau, and Col. Howard A. Rusk, 
raining program. Among those present 


at the luncheon were, left to right, Julius Ochs Adler, general manager of the 


Times; William S. Knudsen, former Gene 
president of Chrysler Corp. 





M. FE. COYLE (left), 
(center), chairman of Chrysler’s finance 
Adler, general manager of the New York 
in Detroit last week. 





eneral manager of Chevrolet, and B. E. 


ral Motors president, and K. T. Keller, 


Hutchinson 
committee, chatted with Julius Ochs 
Times, at the Times’ annual luncheon 


AMONG HOSTS at the New York Times annual luncheon in Detroit last week 
were, front row, left to right, F. B. Etter, manager of the Times’ Detroit office; 


Julius Ochs Adler, genera 


manager of the Times; Dr. Howard A. Rusk, of the 


Times editorial staff; Arthur Krock, head of the Washington news bureau. 


Back row, left to right, 
Pierce, auto editor; James W. Egan jf, 
industrial advertising manager; Charles 
A. P. Mackinnon, manager of the Times’ 


Harold Hall, business manager of the Times; Bert 


advertising manager; Rex Cleveland, 
A. Miller, of the Detroit office, and 
Chicago office. 


Better Things Are Coming, 
Borg Researcher Says 


CHICAGO. 
improvements of wartime 
tions promise, within another year, ; , 
automobiles and other mechanical 
products of greater power, smooth- 


operation, Harold Youngren, direc- 
tor of Borg-Warner’s new engi- 
neering development section, pre- 
dicted last week. 

Both industry and the public, 
he said, will profit by the plan- 
while-producing program estab- 
lished early in 1944 by C. S. Davis, 
the corporation’s president. New 
engineering processes and de- 
vices held back by the war now 
are going through the refinement 
stage, he revealed. 

Youngren, who heads a group of 
engineers studying new develop- 
}ments at 310 S. Michigan Ave., an- 
{nounced that a 


laboratory soon 
would be established in the Borg 
building, Chicago, with additional 


facilities for experimental work. 

A research laboratory in Detroit, 
under supervision of Rodney Hoff- 
man, is operated as part of the new 
jsection’s activities. Borg-Warner’s 
|many divisions will be supplied 
| with results of the group's findings. 

“Industry presently must pro- 
{duce abundantly to supply a re- 
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| 
Postwar laboratory placement market,” explained! 
inven-  Youngren. “In the meantime man- 


ifacturers must plan ahead to de- 

































HAROLD YOUNGREN 


) (left), director of Borg-Warner’s new engineering “ 
elopment section, conferring with Herdis G. 
mental engineer. New devices and engineering ideas promising improvement. 0! 
future automotive and mechanical products are being studied by the g: @™x 


Canada Expects : 
To Import U.S. ¢& 


‘Trucks Soon . 


| VANCOUVER, B. C.—Import® §& 
|tion of trucks from the United 
|States to Canada may be expect@ 
in the near future. Howard Moor: 
|general manager, Federation 0! 
| Automobile Dealer Assns. of C:@ 
jada, told the Motor Dealers’ Assn 
of B. C. at its annual meeting lag: 
week that U. S. authorities v7 
likely sanction shipment of truck 
|into Canada on a quota basis Gm 
| spite serious shortages in the U.¥ 
The federation, he said, will seek 
return of the embargo against i 
port of used vehicles from tie 
U. S. The embargo was lifted dur 
ing the war, chiefly to allow tru@® 
|\for work on the Alaska Highway 
The federation, he said, now coy 
| sists of 63 auto and truck asso. G 
{tions with 1,500 dealer - member 
































'of all the automotive business 4 
the dominion. A. E. MeVittie ot 
Sudbury, Ont., a federation dirg.- 
tor, attended the meeting. y 

J. George McDonald, managin; 
director of Bowell McDonald \@ 
tor Co., Ltd., Vancouver, was elect 
ed president of the association; J 
M. Wood, manager of Begg Mot:@ 
Victoria, vice-president; Edwin 
Orr, secretary-treasurer,. 

B. C. district representatives a& 
Marshall McLeod, Chilliwack; Ed 
win Gillispie, Kamloops; J. }. 
Watkin, Vernon; J. A. Fergus@ 
Nelson; J. G. Ranby, Princ 
George; S. E. Parker, Prince na 
pert; Frank Hanna, Nanaimo, a% 
Frank Trapp, New Westminster. 
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Minn. Dealers | 
Allot 25% of Cars | 
For War Vets ~ 


MINNEAPOLIS. — In the fig 
meeting of the year, the Min.t- 
apolis Automobile Dealers’ Assn. 
last week passed a resolution c@i: 
ing for members of the organiZa- 
tion to set aside 25 percent of their 
new cars for deliveries to *@ 
veterans. 

The association said the resoli- 
tion was passed to assist veter& 
in getting reestablished in gainful 


occupations. * a 
EK. J. Hunt to Joirg—ne 
Kaiser-Frazer 


DETROIT.—E. J. Hunt, ane t- 


|ing manager of the Chrysler Tank 
Arsenal during ; 

the war, will join 
Kaiser - Frazer in 
|a high executive 
| capacity, it was 
| learned last week. 
Hunt was mas- 





























, ter mechanic at 
i|Chrysler for 
many years be- 


fore being named 
operating man- 
ager of the Ar- 
| senal. He entered E. J. Hun 
the auto business : 

in 1911 with E-M-F as crankshaft 
foreman. 








( 
Willard Brannon, formerly of Los 
Angeles, has returned to the retgil 
sales department of Sanders M — 


velop improvements to meet future,|Co. (Dodge - Plymouth) in Des 
er performance and less expensive | ™0T highly competitive markets.” Moines, Ia. 


ae 
B See 


English, the group’s chief experi 
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mig §=VENTALARM is a foolproof whistling signal device installed on the top 
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Reg. U. S. Pat. Off. 


What VENTALARM ¢ 
of the gas tank in series with a separate vent pipe. 


Hou VENTALARM warkd 


The gasoline entering the tank displaces air which is expelled from the 
tank through the VENTALARM whistle stem. The stem extends down into 
the tank the predetermined distance necessary to provide the proper 
expansion zone. This zone is generally 5[% of the tank capacity. 


The whistle sound travels up the vent pipe. The vent pipe 
enters the filler neck just below the cap. Whistle sound 
comes out the filler neck — is audible to the attendant 
during filling. Whistle stops when the gas level rises to 
whistle stem. No interference with free venting at any 
gasoline level. 


User analysis and aattoual surveys frrove 
. . . that there is a tremendous waste of time, energy, and 
gasoline in automotive gasoline tank filling . . . that there 
is an additional waste and a substantial hazard due to 
expansion when tanks are filled to capacity. 
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: But with VENTALARM The Whistling Signal — you don’t need to 


What VENTALARM does 


hRWND — 


. Tells when to stop filling 

. Prevents costly overflows 

. Provides for filling to proper level 

. Creates a safety zone within tank — prevents spillage due to 


expansion 


CONAN 





VENTALARM combined with sub- 
surface fill as installed in the 
Packard Clipper. 


. Assures proper venting 

. Makes possible faster rate of fill 

. Makes sub-surface fill practicable 

. Decreases evaporation during filling 


9. Simplifies night filling 

10. Prevents staining finish 

11. Reduces fire hazard 

12. Creates good will with station attendant and car 


owner 


F methods of pllhing gasoline Caukss 
Three obsolete methods: the dribble, the fill-till-you-spill, 
the blowback, and the modern method: the VENTALARM 


VENTALARM is the only method which assures filling at 
maximum pump speeds to the proper safe level within 
the tank. 


ARE YOU SATISFIED WITH THE WAY YOUR GAS- 
OLINE TANK FILLS? 


VENTALARM is standard equipment on: BUSES: A.C.F., Ford, General Motors, Mack, Twin Coach, White. 
TRUCKS: Divco. TAXICABS: Checker, De Soto, Packard. PASSENGER CARS: Chrysler Imperial, Packard Clipper. 


SCULLY 





VENTALARM 


A 
The Whigiting FUEL TANK SIGNAL 


Household fuel tank type VENTALARM now assures safe automatic filling in 400,000 homes. 


SCULLY SIGNAL COMPANY, 88 FIRST ST., CAMBRIDGE 41, MASSACHUSETTS 
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Mass Output of Butyl Tubes 


Set Soon by U. 


NEW YORK. United States 
Rubber Co. will be in mass produc- 
tion of butyl inner tubes early in 
1946, it was stated last week by 
W. D. Baldwin, sales manager of 
U.S. Tires division. During the war 
their manufacture had been solely 
for military use, he said, and at 
present they are being made for 
civilians in truck and certain of 
the larger passenger car sizes. 

The ability of butyl tubes to re- 
tain air better than natural rubber 
tubes, and its tear-resistant proper- 
ties, were cited by Baldwin as 
among its more important advan- 
tages. 

“Motorists can expect fewer flats 
and greater driving safety with 
Butyl inner tubes,” he said. “Since 
butyl tubes hold air much better 
than those made of natural rubber, 
the average car owner will only 
have to inflate his tires about as 
often as he has his car checked 
for lubrication.” 

In comparative tests recently 
conducted by U. S. Tires division, 
two identical tires were mounted 


S. Rubber 


on a car and inflated to the same 
air pressures, one tire mounted 
with a butyl tube and the other 
with a natural rubber tube. Both 
were punctured with 3/16-inch nails 
which were allowed to remain in 
the tires, and the tires then run 
on the car for 91 miles. 


At the conclusion of the run, the 
tire containing the butyl tube still 
had 25 pounds of air pressure, 
while the tire with the natural rub- 
ber tube was flat. Furthermore, 
after standing overnight under the 
weight of the car, the butyl tube 
still had 10 pounds of air the next 
morning. 


“While butyl cannot be consid- 
ered as a puncture-proof material, 
these tests reveal that butyl has a 
much higher tear-resistance and 
air retention ability than natural 
rubber,” said Baldwin. “In this 
instance, the butyl tube disclosed 
a tendency to cling tightly around 
the imbedded nail, thus permitting 
only a gradual seepage of air from 
the puncture.” 
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$10 Billion 





wrought in the world by the work 
of a few mechanics in a half dozen 
obscure alley shops 50 years ago 
are graphically portrayed in a 
booklet, “U. S. Automotive Indus- 
try —- Pacemaker for Progress,” 
published by the Automobile Man- 
ufacturers Assn. 


The booklet shows how the 
American people’s use of motor ve- 
hicles generated unpredictable mil- 
lions of job opportunities, most of 
them found outside the factories 
in service activities. These oppor- 
tunities result from “the simple 
fact that Americans like to step 
on the starter.” 


Each year, it discloses, the 
American people spend $5 billion 
on touring, $1 billion for gas, oil, 
and garaging; another $1 billion 
for lodging; $1% billion for 
camping supplies and souvenirs; 
$1 billion for motorists’ meals, 
and $700,000 for golf, soda pop 
and hot dogs. 


| To serve the nation’s motorists 





MOTORISTS can expect greater driv- 
ing safety and fewer flats with this 
new type butyl inner tube, explains 
W. D. Baldwin, U. S. Tires sales man- 
ager, to Distributor K. R. Schaal, of 

Tire Supply Co., New York. Butyl 
cathaite tubes hold air much better 
than those of natural rubber and have 
greater tear resistance, it was stated. 
They are expected to be in mass pro- 
duction after the first of the een ee EN a Ee ee es 


DETROIT.—Some of the changes 








COMMERCIAL CREDIT COMPANY 





Staunch support at a trying time 


stands out in the memory of a 


successful New York dealer. 


I. the course of time that we have done business, we 


have tried various other finance companies. From none 


have I received either the service or assistance that I 


have received from your organization. I recall the most 


trying time of a dealership’s existence, that is 1942, 
when the automobile business was at its blackest 
moment, the various finance companies were panic- 
stricken. I still remember with’ the greatest admiration, 
the confidence and steadfast advice and assistance that 


was accorded to us by your fine 


BALTIMORE 2, 


Capital and Surplus more than $80,000,000 


huspr be then. Pres. 


Dexter Motors, Inc. 
New York City 
Dodge & Plymouth Dealer 


MARYLAND 





on the Side 


That’s How Much Americans Spend Each Year 
As a Result of Cars, AMA Booklet Says 


there are more than 360,000 esta 
lishments, dealers, repair shops, 
gasoline stations, who do $8% bi, 
lion worth of business annually. 
Although the automobile gene- 
rates profitable employment for g 
million people, or one out of every 
seven jobs in the nation, the mak- § 
ing of cars and parts and acce@ 
sories requires the work of only 
700,000 or one-tenth of the total. 
Examining the field of auto 
motive service occupations, the 
booklet reveals that sales an 
service of cars require the wor 
of 1,500,000, operation and main- 
tenance of trucks and buses em, 
ploy 4 million, construction and 
maintenance of highways require 
a quarter million, “and still morg 
people to run tourist homes, mo- 
tor courts, roadside stands and 
markets” that serve the motorg 
ist. 
The big peacetime job for the 
automotive industry, the bookl@ 
concludes, is to renew the wornout 
passenger cars, buses and trucks 
“the war-wearies now going to th® 
graveyard at the rate of 1,500 a 
day. ” 
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Field Offices 
Being Closed by 
CPA This Month 


WASHINGTON. — The Civilia 
Production administration las 
week announced that all its field 
offices will be closed on or befor 
Dec. 31. After Dec. 7, all applica- 
tions for priorities assistance unde, 
priorities regulation 28, heretofor 
handled in the field offices, must 
be forwarded to its headquarterg 
in Washington for handling, CP 
said. 

After Dec. 31, there will be ng@& 
one available in any field office t 
aid applicants in the filling out 
and filing of the application for 
for priorities assistance. The pres- 
ent 13 regional and six district 
offices, although closed for th 
transaction of all CPA _ business 
after the first of the year, except 
for compliance matters, will a) 
be used by the Compliance division 
and a limited number of adminis 
tration personnel engaged in qt? 
dating field activities. 

Replacing the field offices C= 
sources of supply for priority appli- 
cation forms, will be 115 First 
Class Postoffices in cities wher 
CPA field offices have been located. 

The forms will also be available in 
the Smaller War Plants Corp. ficl goa 
offices. 

CPA officials explained that there 
would be no one available in ho © 
postoffice to assist applicants in 
filling out the forms. The TeviSe em 
CPA 541-A forms, on which appli‘ 
cation is made for assistance in 
breaking industrial reCcONnVersiol Gea 
bottlenecks under PR-28, will also 
be available in Room 1501 Social 
Security Bldg., Washington, as wil& 
other forms which business may 
need. 


Federal Appoints 
Sloan to Region 


DETROIT.—Appointment of Ear. 
L. Sloan as regional manager has 
been announced by Carl Loud, sales 

manager of Fed- 
eral Motor Truck 
Co. 

Sloan will di- 
rect factory sales 
for the Kansa:® 

} City and St. Louis 
regions. He has a 
background of 24% 
years’ experience 
intruck mer-,, 
chandising ands 
returns to a posi- 

E. L. Sloan tion similar te 

that he held with 

Federal during 1937-38 when he 

was district manager for the com- 
pany’s Minneapolis region. 


— 





10 Vehicles Destroyed o 


PRINCE ALBERT, Sask.—Forty auto- 
mobiles and trucks were destroyed last 
week when fire swept the Regent Mo- 
tors building here. Property loss was 
estimated at $100,000. The building 
housed the Regent Motors garage, the 
Prince Albert Club and the Prince Al- 
bert National Park garage. 
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The American Chain and Cable 
Company knows that no one 
knows the sex of its next sale. 
And to sell both sexes you've got 
to tell both sexes. That’s why Weed Chains are so 
consistently advertised in The American Magazine. 


- Edited with dual sex appeal, The American Magazine 





e double-exposes automotive advertising to millions 
. of men and women... multimillions of aspirational In the Service 
Americans who buy the inspirational American of the Nation 
Magazine on the newsstands, who subscribe to it. or 


who beg, borrow, or steal somebody else’s copy. 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17. N. Y. : 


PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER'’S, AND WOMAN'S HOME COMPANION 
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Hewitt Rubber 
Begins Output 


Of Latex Foam 


BUFFALO. Hewitt Rubber Corp. 
has begun production of latex foam 
and expects to have its first full- 
scale production line in operation 
during March, President Thomas 
Robins jr., revealed last week in a 
special letter to stockholders. He 
said that three complete production 
lines are scheduled to be working 
by the end of May. 

Stating that consumer § studies 
show a large market to exist for 
Restfoam, Robins said this newest 
product of the company would be 
used principally in automobile 
seats, railroad seats, furniture up- 
holstery and mattresses. 

Robins announced that Hewitt 
has now acquired all the _ out- 
standing capital stock of Robins 
Conveyors, Inc., Passaic, N. J., 
manufacturer of materials handlin 
systems. He _ forecast increased 
sales of mine conveyors and said 
the company is about to put on 
the market a new mechanical unit 
to speed up the unloading of coal 
cars. 


OULD you like to be a distributor for American 
Bantam heavy-duty sUPERCARGO TRAILERS? Some 
well located trade areas are still open. Substantial firms 
with previous trailer or automotive experience, corpor- 


ations or individuals seeking investments in this profitable 





DOUGLAS SCHEID, Ford dealer at Frankfort, Ind., delivers the first postwar 
car in Clinton county to a marine, First Sgt. Gerald Newhouse. Ray McKinney, 


sales manager, looks on. 
Wilson of GM 
Ranks Second in 


Large Incomes 


WASHINGTON.—Charles E. Wil- 
son, president of General Motors, 
ranked second in large incomes, the 
Treasury department said _ last 
week. Wilson's gross income was 
reported at $459,041 for 12 months. 

Other large automotive incomes 
released by the department were 
those of GM executives as follows: 
Ormond E. Hunt, $359,519; Albert 





field are invited to write us at once. 


Bradley, 


$350,432; John Thomas 
Smith, $306,310; Donaldson Brown, 
$306,160; Charles F. Kettering, 
$306,117. 

Louis B. Mayer, movie magnate, 
headed the list. He received $908,- 
070. The report covers the calendar 
year of 1943 and fiscal years ending 
in 1943 and 1944. 


Airport Buses 


ATLANTA, Ga.—Atlanta Airport Ser- 
vice, owned and operated by Atlanta 
3aggage & Cab Co., has purchased for 
immediate delivery 12 10-passenger air- 
line ground transportation coaches on 
Cadillac chassis at an aggregate outlay 
of more than $57,000. 








Ford Rubb 


er for Sale? 


Brazil Reported in Negotiations to Purchase 


Plantation Holdi 


NEW YORK.—Reports of nego- 
tiations between Ford Motor Co. 


and the Brazilian government for | 


the return of Ford Amazon plan- 
tations to Brazil were followed by 
expressions of belief here last week 
that Ford during the postwar pe- 
riod will depend entirely on estab- 
lished tire companies to supply its 
requirements. 

Besides the fact that new 1946 
Ford automobiles coming off the 
assembly lines are equipped with 
either Goodyear, Goodrich or Fire- 
stone tires, it was noted that Ford 
indicated it intends to stay out of 
the natural rubber field in a state- 
ment in which it declared that “our 
war experience has taught us that 
synthetic rubber is superior to 
natural rubber for certain of our 
products.” 


The Ford statement added that 
“continual experiments are being 
conducted with synthetic rubber 
and that great improvements have 
been made since it first was pro- 


haere 


SUPERCARGO 








ngs for $300,000 


{duced and still greater improve- 
| ments can be anticipated.” 


Although Ford has invested ap- 
proximately $15 million in its Bra- 
zil plantations, it was understood 
the company is asking only $300,- 
/000 for the return of concession. 

While the company has recently 
announced its postwar plans, no 
mention was made of reopening a 
tire manufacturing plant to replace 
the one shipped to Russia in 1942. 
The tire plant was purchased by 
the U. S. government for an esti- 
mated $5 million and shipped to 
Russia under a lend-lease agree- 


was reported that the Ford plant 
facilities would enable the Russi- 
ans to produce about 1 million 
tires annually. As far as known, 
however, the Russians haven't yet 
set up the machinery. 

Ford entered the tire manufac- 
turing field in 1937 when, supplied 
with raw materials from its Brazil- 
ian plantations, it started produc- 
ing tires in a new $5,600,000 4% 
acre plant at Dearborn. By Febru- 
ary, 1941, the company had pro- 
duced 5 million casings for its 
vehicles. 


| Colo. Wins Test 
| Of New Dealer 


| Licensing Law 


| DENVER.—The state motor ve- 
| hicle dealers’ licensing administra- 
| tion claimed a victory last week in 
|the first court test of its authority 
to license automobile dealers and 
|to control the use of dealers’ license 
| plates. 
William Schultz jr., divisional 
supervisor for the newly created 
agency, said a conviction has been 
|}obtained in the court of District 
| Judge Davies in Brighton of Roy 
{Dean Barnes of 5800 N. Federal 
| Bivd., who was charged with viola- 
tion of the 1945 law. Schultz said 
Barnes was fined $15 and costs and 
ordered to surrender his license 
|plates to the state administration. 
E complaint against Barnes also 
! 
| 


See 











named Mrs. M. I. Edwards, also of 
5800 N. Federal, a licensed automo- 
bile dealer to whom, Schultz said, 
Barnes had loaned three of his six 
license plates. 

Schultz said Barnes had taken 
out a garage license but had not 
taken out a dealer’s license. The 
department head said the court 
case assures closer supervision over 
automobile sales in Colorado “with 
a resultant increase in the sales 
'tax.”” He added that many persons 
|in the past have purchased the 
lower priced automobile dealers’ 
plates and have used their license 
certificates to purchase items at 
wholesale prices. 

Schultz said manufacturers and 
their agents are not subject to pro- 
visions of the act unless they re- 
ceive all or part of their compen- 
sation or commission from deal- 
ers. 

The law requires each dealer to 
obtain a $25 license and post a 
| $2,500 surety bond. Each salesman 
|must pay a $5 license fee and put 
j}up a $1,000 surety bond. 


sindnteianinmapenntliniin 
CPA to Close 
Detroit Office 


DETROIT. — Walter F. Wright, 
Detroit regional director of Civilian 
Production administration last 
week announced 
that all its field 
offices will be 
closed on or be- 
fore Dec. 31. 

After Dec. 7, all 
applications for 
priorities assist- 
ance under prior- 
ities regulation 
28, heretofore 
handled in the 
field offices, must 
be forwarded to 
its headquarters 
in Washington for handling, 
Wright said. After Dec. 31, there 
will be no one available in any 
field office to aid applicants in the 
filing of the application forms for 
priorities assistance. 
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NEW CAR SALES $ 








SELLING TIRES can be “big business” when you 
sell General’s kind of Top-Quality that has caused 
8 out of 10 new car buyers to change-over equip- 
ment tires for Generals and pay more to get the best! 


Slawson & Sons, like hundreds of other General 
franchised car dealers, know the substantial extra 
profits Generals can add to new car sales . . . they 
value even more the prestige and customer good- 
will Generals create. 


Only Generals have the reputation to engage 
this exclusive change-over market. Only General’s 
acknowledged Top-Quality can command the 
premium price that makes change-overs profitable. 


General’s complete line will soon offer premium- 
quality tires that will outclass and outsell “priced” 


tires for every purse! 


The General Car Dealer Plan is ready! It is an 
up-to-date version of a basic plan that for years has 
enabled car dealers to build profitable, permanent 
tire businesses grossing 331/300 and more. The new 
General line will be released in the very near future 
and NOW is the time to get set for one of the limited 
number of new franchises to be let. Write today. 


16+ Z0esS long way to make friends 


THE GENERAL TIRE & RUBBER COMPANY * AKRON, OHIO 
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PREMIER 
PUBLIC 
ADDRESS 
SYSTEM 


of the U. * @ @ @ that at one time, brings a commercial message to 


the ready reception of millions of families in the 
better half of all homes in the nation... 

... that gets the attention and interest of all 
ages, all grades of income,‘all strata of society, all 
degrees of intellect from the illiterate to the 
academic learned . . . and both sexes. 

..» that is timed by the calendar, not the clock... 
delivers the message over all day Sunday to habitual 
listeners, at home and at leisure 

... that gives advertising the highest possible 
visual reception to a known audience of known 
numbers and address .. . tangible, traceable, 
dependably resultful and productive... 

. -. the colored comics sections and gravure 
picture sections of the leading Sunday newspapers 
in Metropolitan Group! 


Reader research confirmed 
cireulation sales experience 


Circulation Managers knew from experience that 
” an outside section of colored comics or gravure- 
: printed pictures always sold more Sunday papers. 
Subsequent studies of reader preferences and 
NYS reading habits showed the almost universal 
\i popularity of pictures and comics... proved that 











the Sunday sections of pictures and comics had the 
highest habitual readership . . . and an eye-traffic 
unequalled in any type of periodical literature. The 
readership ratings were evidence that both sections 
were exceptionally favorable sites for advertising. 





And advertising experience followed suit—in 
coupons, premium offers, sample sales, mail order, 
direct response in sales for distributed merchandise. 
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Gravure and comics sections, however, were not 
easy for the advertiser to use... had wide variations 
in cost, mechanical requirements and production 
standards. To make these particular media more 
accessible and usable to advertisers, Metropolitan 
Group was formed in 1932 by eleven leading Sunday 
newspapers. The Group membership has grown to 
46 newspapers, of which 25 of the largest carry both 
gravure and comics. 


Metropolitan Group means 
greater advertising opportunity 


Metropolitan Group today makes available to 
national advertisers the best urban markets in the 
whole country ... and gives more concentrated 
coverage in those markets than any other single 
medium, the average magazine list, or even the 
highest-rated radio network programs. 

With 16,000,000 circulation of its comics sections 
and 13,000,000 circulation in gravure, Metropolitan 
Group gives maximum weight to advertising in 
territories of maximum potential ... reaches from 
20% to more than 50% of the families in thousands 
of large, medium and small markets. 

The Metropolitan Group papers are all proven 
producers in their own right, individual media of 
importance, linage leaders for retailers as well as 


national advertisers . . . vehicles of importance and 


influence. And their Sunday issues are demand: 
merchandise, wanted, paid for, bought regularly by 
readers far outside the daily edition’s range... And 
the comics and picture sections are preferred 
positions for the national advertiser. 

The Group purchase permits selection of wanted 


THE NATIONAL NEWSPAPER NETWORK 


Metropolitan 


Group 





NEW YORK: 220 East 42nd Street DETROIT: New Center Building 
CHICAGO: Tribune Tower © SAN FRANCISCO: 155 Montgomery Street 
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Best Foods Ine. 

Bristol-Myers Company 
Chesebrough Mfg. Co. Cons’d, 
Colgate-Palmolive-Peet Co., 
Columbia Pictures Corp. 


Corning Glass Works 
Derby Foods Inc. 
Eversharp Inc. 

F, W. Fitch Company 
General Mills, Inc. 


A. C. Gilbert Company 
Gillette Safety Razor Co. 
Geo. A. Hormel & Co. 
International Pictures Inc. 
Lamont Corliss & Company 


Thos. Leeming & Company Ine. 
Lever Brothers Co. 

Lionel Corporation 

Maybelline Company 

Mennen Company 


National Biscuit Company 

Noma Electric Corp. 

Paramount Pictures Inc. 

Pepsi-Cola Company 

Pepsodent Div. of Lever Brothers Co. 


Pillsbury Mills Inc. 

Plymouth Motor Corp. Div. of Chrysler 
Procter & Gamble Co. 

Quaker Oats Co. 

R. K. O. Radio Pictures Inc. 


R. J. Reynolds Tobacco Co. 
Schutter Candy Co. 

Standard Brands Inc. 

W. A. Sheaffer Pen Company 
Strathmore Company 


Tea Bureau, Inc. 

Twentieth Century Fox Film Corp. 
United Artists Corporation 
Whitehall Pharmacal Co. 

Wildroot Company Inc. 


Some M G Roto advertisers .. .°45 


Alfred Dunhill of London, Inc. 
American Lady Corsets 

Armour & Company 

Artistic Foundations 

Aviation Corp. 

Best Foods, Ine. 

W. Atlee Burpee Co. 

California Fruit Growers Exchange 
Can Manufacturers Institute 
Casco Products Corp. 


Chevrolet Motor Division 
Chris Craft Corp. 
Consolidated Cigar Co. 
Colgate-Palmolive-Peet Co. 


Atlanta Journal 
Baltimore Sun 
Boston Globe 
Boston Herald 


Des Moines Register New Orleans 
Detroit News 
Detroit Free Press 


Fresno Bee 
Buffalo Courier-Express wouston Chronicle 
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markets ,.. but earns lower than individual card 
rates ... cuts advertising and marketing costs. 


Metropolitan Group is also 
advertisers’ service bureau 


Metropolitan Group prepares estimates for any 
list of Group papers . . . compiles the distribution of 
circulation in the markets covered for sales staffs 
or merchandising programs... handles mechanical 
production and billing. 

The advertiser furnishes only one piece of 
copy, for either comics or gravure. In comics, MG 
arranges for the mechanical production of 
engravings, sends the required printing material to 
each comic-sections printer. In gravure, duplicate 
prints or positives are sent to all printing plants. 





Advance proofs are secured for merchandising 
or trade distribution. Checking copies are sent 
to both the agency and the advertiser. 


One order and one bill covers the purchase of the 
largest unit of advertising available today. 


Immediate orders 
are advisable for 1946! 


In 1945, despite paper limitations, Metropolitan 
Group served 217 advertisers—some of which are 
listed on these pages—and billed a total of over 
$11,000,000 to the 124 leading agencies which 
placed the advertisements. 

With paper still restricted and available space in 
many issues for 1946 already sold out, orders 
should be placed immediately. 

For concentrated coverage in the best markets... 
for low cost color in comics sections, for the 
presentation of package or product .. . for the finest 
periodical reproduction in gravure, full color or 
monotone .. . for merchandisable, trade effective 
promotion ... for lower costs, in comparison with 
any other type of media . . . Metropolitan Group is 
the greatest advertising opportunity of our times! 
..- Full details, any office. 


Times-Pieay une-States 
New York News 


NewYork Herald Tribune 


Pittsburgh Press 


Providence Journal 


Sacramento Bee 
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Coty, Inc. 

Decca Records Inc. 

Defoe Shipbuilding Co. 
Wm. DeMuth & Co. Inc. 
Draper Bros. Woolen Mills 


Florida Citrus Commission 

Florists’ Telegraph Delivery Assn. Inc. 
Ford Motor Co. 

S. M. Frank & Co. Ine. 

General Sea Foods Corp. 


General Mills Inc. 

General Motors Corp. 

General Time Instruments Corp. 
Goodall Worsted Company 

The H. W. Gossard Company 


Hamilton Watch Company 
Hurley Machine Div. 
Illinois Watch Case Co. 
lodent Chemical Co. 
Johnson & Johnson 


S. C. Johnson & Son Ine. 
Kabo Corset Company 
Jacques Kreisler Mfg. Corp. 
Kroehler Mfg. Company 
Lamont Corliss & Company 


Life Savers Corp. 

Thomas J. Lipton Inc. 

Loose Wiles Biscuit Company 
McKesson & Robbins Inc. 
National Confectioners Assn. 


Nestle’s Milk Products Inc. 

New York Knitting Mills 

Parker Pen Company 

Penn Tobacco Company 
Pepsodent Div. of Lever Bros. Co. 


Philharmonic Radio Corp. 
Pillsbury Mills Inc. 
Procter & Gamble Co. 
Quaker Oats Co. 

Ralston Purina Company 


Revlon Products Corp. 
Richardson Boat Co. Inc. 
Roma Wine Co. Inc. 

Royal Worcester Corset Co. 
Helena Rubinstein Inc. 


W. A. Sheaffer Pen Co. 

Sonora Radio’ & Television Corp. 
Sterling Drug Inc. 

Studebaker Corp. 

Styleform Foundations 


Tailored Silk Undergarment Co. Inc. 
Wheeler Shipyard Inc. 
Wine Growers Guild 


J. R. Wood & Sons 
Youthform Company 





Springfield Union 
& Republican 


Rochester Democrat 
& Chronicle 


St. Louis Globe-Democrat 

St. Louis Post-Dispaich 

St. Paul Pioneer Press 

Syracuse Post-Standard s 
Tacoma News Tribune ! 


Washington Star 


: Oakland Tribune 
Charlee Cheerver Indianapolis Star San Antonio Express 
Chicago Tribune Long Bench ; Omaha World-Herald San Biege Union 
Cineinnati Enquirer ress-Telegram ies 

gon Journal * : 

Cleveland Plain Dealer Los Angeles Times San Franeiseo Chronicle 
Columbus Dispatch MinneapolisTribune Philadelphia Inquirer Seattle Times 
Dallas News Milwaukee Journal Phoenix Republie 
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Spokane Spokesman-Review Washington Post 
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‘Gold Rush’ Outlets Cut 
By War, Shaw States 


LITTLE ROCK, Ark. 


Raymond 
Shaw, president of Chek-Chart 
Corp., Chicago, last week told the 
annual convention of the Arkansas 
Independent Oil Marketers Assn. 
here that the war performed a 
miracle for the automotive service 
industry in eliminating unessential 
stations that were willing to ac- 
cept quick profits on gasoline but 
unable to deliver complete and cor- 
rect lubrication, reliable accessory 
service and seasonal conditioning. 


“We used to boast that we had 
400,000 gasoline outlets in the 
petroleum marketing industry, 
which is just about 100,000 too 
many,” he said. 


Shaw said that the forecasts of 
a 40 percent increase in domestic 
demand for petroleum products in 
the next 20 years and a 100 percent 
increase in demand by foreign 


countries may not affect local deal- 
ers. 

“In 1941 passenger cars con- 
sumed an average of 1,146,000 bar- 
rels of gasoline per day,” he said. 
“By 1947, the figure will be 1,045,000, 
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still far short of the 1941 figure. 
Then there may be a rise, due to 


increase in car registrations and 
travel. 
“However, the trend toward 


lighter cars and use of higher oc- 
tane gas are expected to bring 
drastic reduction in gasoline con- 
sumption. By 1955, with 34,000,000 
cars in service, a daily consumption 
of 1,550,000 barrels or about 25 per- 
cent over the 1941 consumption is 
predicted.” 

Aviation gasoline sales, which 
totaled 30,000 barrels a day in 1941, 
are expected to jump to 125,000 by 
1955, he said. 


A resolution was adopted by 
the association endorsing the 
Federal Trade Commission’s de- 
cision to prevent “destructive and 
unfair” competition in the petro- 
leum industry. The commission 
recently held the Standard Oil 
Co. (Indiana) was violating a 
federal law in selling gasoline at 
tank-car prices to jobbers retail- 
ing in the Detroit area. 


M. E. Massie of Stuttgart was 


elected president. Also elected 
were: Vice-presidents, Bruce Cook, 
Little Rock; George Christopher, 
Prescott; R.G. Johnson, El Dorado; 
R. C. Weis, Wheatley; George H. 
Williams, Fort Smith, and W. F. 
Smith of Paragould; executive vice- 
president, G. K. Elliott, Pine Bluff; 
and secretary-treasurer, R. H. 
Green of Little Rock. 


Other speakers heard during the 
conclave included Ted V. Rogers, 
president of the American Truck- 
ing Assns.; E, J. Gallmeyer, vice- 
president, Wayne Pump Co.; How- 
ard R. Jackson, Memphis, repre- 
senting the National Tax Equality 
Assn.; L. L. McFarland of the OPA, 
Little Rock, and J. J. Stewart, gas- 
oline tax collector of the state rev- 
enue department. 


Autocar Builds 
In Oakland 


OAKLAND, Calif.—The Autocar 
Co. has begun construction of a 
$100,000 building here for display 
and repair of heavy duty trucks. 


The branch, 100 by 100 feet, will 
be at Market and Seventh streets. 
J. H. Phillips, district manager, will 
be in charge. 
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Steel Strike Threat ' 


Part of Strategy | 


By A. H. Allen 


ANNOUNCED STEEL STRIKE for Jan. 14 is considera 
another tactical move in the CIO’s war of nerves against in- 
dustry, government and the public. Much could happen ™% 
the next four weeks to mitigate against interruption of the 


nation’s steel supply which beyond all question would beY 
paralyzing blow to all indus-@-————————- >| 


trial activity. 

Should some form of wage- 
price settlement be worked out in 
the automotive industry—as seems 
fairly likely—it might establish a 
pattern which would be agreeable 
to union leaders in the steel indus- 
try. These leaders can shout all 
they like about their democratic 
unions and how the thinking of 
the rank and file determines ac- 
tions and policy, but this is so 
much hogwash. The nandful of top 
strategists crack the whip, and if 








The followin 
cars, trucks, 


ARNOLT MOTOR Co. 


ATLAS IMPERIAL DIESEL 


AUTOCAR 
AVAILABLE 
B. F. AVERY & SON 
BaARDCO MBG. Co. 
BECK BUSES 


BIEDERMAN MOTORS 


BuDA 
CHRIS-CRAFT 


CLARK EQUIPMENT Co. 


CONTINENTAL 
CORBITT 


Couss LABORATORIES 
CROSLEY CORPORATION 


W.S.DaRLy & Co. 
DaRT TRUCK 
DIAMOND T 

FATE-ROOT-HEATH 


FEDERAL MoToR TRUCK Co. 


FORD 


GEHL Bros. Mre. Co. 
GENERAL DETROIT CORP. 


GRAMM 
GRAY MARINE 


GUIBERSON DIESEL 
HERCULES MOTOR CORP. 
HIGGINS-TUCKER MOoToR Co. 


HILL DIESEL 


FRANK G. HOUGH Co. 
HowE FIRE APPARATUS Co. 
IMPERIAL BRONZE MFG. 

INSLEY MANUFACTURING 
Oo, 


JENSEN Bros. MFG. ( 
KERMATH 
LINCOLN 

Mack 


MARMON-HERRINGTON 
Maxim Moror Co. 


MeERcuRY Merc. Co 
D. W. ONAN 


Osco MorTor Corp. 


PACIFIC MARINE 


PETER PIRSCH & SONS Co. 


REO 
SCHRAMM 
SCRIPPS 


R. H. SHEPPARD Co. 


STAR MARINE 
STUDEBAKER 


SUPERIOR COACH CoRP. 


Toro TRACTORS 


UNIVERSAL MOTOR 


WESTERN-AUSTIN 
THE WHITE MOTOR ( 
kK. R. WILSON 


§ manufacturers of famous 
uses, tractors, marine and 
Diesel engines use filters embodying the 
Fram principles of filtration as original 
equipment on some or all of their motors. 


AMERICAN FIRE APPARATUS 
AMERICAN-MARSH PUMPS 


“O. 


Car Manufacturers benefit because Fram oil filters 
reduce engine wear and so add to a car’s reputa- 
tion for trouble-free performance. 


F 





Co. 





Millions of Motorists benefit because Fram keeps 
oil visually clean, thus saving motor trouble, 


breakdowns, money. 


FRAM CORPORATION, Providence 16, R, I. 
In Canada: J. C. Adams Co., Ltd. Toronto 





Manufacturers Accessories Departments benefit 
because Fram gives them a big, profitable sale of 
Fram replacement cartridges. 






HOW’S YOUR OIL FILTER? 
The Dipstick Tells the Story 





Automobile Salesmen benefit because Fram gives 
them an important and widely advertised sales 
“‘plus”’ to add to their sales story. 





Dealers benefit because the Fram line means big, 
extra sales and profits for them. 













the rank and file do not like & 
they can lump it. 

Closing downgs 
stee! mills wo 
not bring an im- 
mediate sh@ 
down in automo- 
tive plants, since 
they have be 
pressing for ship- 
ments whi 
would give thd 
a 60-90-day float 
of steel stock 
Of course, su@ 
floats have not 
been built up as yet, and in fog 
shipments have been largely suS- 
pended on strikebound General Mo- 
tors plants. However, rolling sche@ 
ules have been maintained on G 
orders, with suppliers instructed 
either to store finished mater& 
in their own yards and warehouses, 
or to ship to specially designateg 
warehouses in areas near the ul 
mate point of use. 


Should picket lines be throw@ 
around mill properties, it would 
obviously be impossible to shit 
stored material, so it is likely ig 
the next few weeks every possible 
ton of steel stored at mills wil}, 
be moved out somewhere to pré& 
vent its being trapped. Thus, if 
and when a steel strike should bg 
called a few weeks hence, a 
should be pretty well cleared of 
material destined for shipme 
This might permit operation o 
automotive fabricatiun plants for, 
say, six weeks before steel supm 
plies would be dried up. 


The worst of the situation is thg* 
if a steel strike should be pi& 
longed, necessitating shutting off 





A. H. Allen 


heat on blast furnaces, coke oveg: _{ 
and open hearths, serious de® 


would be encountered in resuming 
steel output after settlement of t@ 
strike. It is not possible to close 
down and start up steelmaking fa- 
cilities overnight. Where a shé@ 
interruption is encountered, it is 
the practice to bank furnaces—thg 
is, keep fuel on but charge no oth 
raw material—but this is only an 
interim arrangement. 


+ * » 


Ford Better Situated — 
But Still Vulnerable 


FORD IS in somewhat more fg 
tunate position than other automo- 
bile manufacturers, as far as steel 
is concerned. Blast furnaces, co& 
ovens, open hearths and rolling 
mills at the Rouge would be ug- 
affected by a walkout of CIO stew 
workers, unless the UAW decided 
to take a stroll in sympathy. Foy? 
facilities have been regularly tur’ 
ing out around 14,000 tons of ingots 
per week, practicaliy all of whig¢, 
is destined for use in Ford aut& 
motive products. With production 
of cars thus far faltering behi@ 
projected schedules, it is _ likely 
Ford steel mills have built up a 
large backlog of ingots and sen@ 
finished material which could sus- 
tain fabricating operations there... 


_— 
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Way to Forestall 
Strike Sought 


IN VIEW of all the advan@ 
warning of an impending stee 
strike, it might be a good guess 
| means will be found to forestall & 
Perhaps that is the way Phil Mur- 
| ray figures also. He may figure his 
announced tieup—-first of its kii 
since 1919—-will appear so catastro- 
phic he will be able to pressure hg 
| $2 per day through. — 

As far as the steel industry is 
| concerned, it is on 1ecord that 
jis losing money at today’s wage- 
price relationship and is unable 
even to consider higher wag 
without OPA price relief. 
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Reading time: 1 minute, 48 seconds 


We lived on a back road in the Blue Grass 
country of Kentucky. Like everybody down there I was 
crazy about horses, and finally bought a colt with money 
I saved hoeing my own patch of tobacco. 


“T took care of that colt like a 
baby and he took mighty good 
care of me. He got me my early 
education, taking me daily to 
the mailbox four miles away 
for newspapers and maga- 
zines and now and then into 
town where I saw city life. 













I used to read my 
newspapers and magazines in 
bed late at night, ’til the doctor 
made me quit to save my eyes. 
But just about then Dad bought a , 
second-hand car and that opened up 
another world for me. 


“When I grew too big for the colt I did most of my 
running around in the old car. That's how I got the urge 
to really quit the farm for the big city. It was an awful 
tug when I sold my beloved colt to buy the railroad ticket. 


“I didn’t know a soul in the city. The landlady 
warned me about playing poker and such things 
with her boarders. In a week or so I had 
two jobs, one working days in a machine 
shop and the other working nights 
in a tire factory. I couldn't stand the 
hours, so got one job taking care 
of a truck fleet for a dairy. 












“I still fele pretty lone- 
some, so when I met a girl 
from out of town who was 
lonesome too, we got mar- 
ried. We talked things 
over and decided we'd 
skimp and save and that 
I'd start going to night 
school. For years I kept at 
the books. It was a great day 
when I got admitted to the bar, and 
a still greater one when I hung out 
my own shingle in the real estate 
business. 











“Ever since I drove 
Dad's old car I loved auto- 
mobiles. My silent partner 
in the real estate business 
was a successful dealer 
handling DeSoto and 
o Plymouth cars. When he 
\E-. died suddenly I knew that big 
responsibilities had come to me. I 
mortgaged everything to hold the 
automobile business, made real partners 
out of the bookkeeper, the sales manager and 
the service manager. 


““By 1939 we had our debt under control and our 
gross sales had reached a million dollars. We had more 
than twenty salesmen and almost as many mechanics in 
the service department. As soon as we could we made 
every faithful employee a partner in the business. We 
went through the war years without a hitch, doing a big 
parts and service business and paying off the balance of 
our debt. 


“We're all set now for an exciting future. We've 
made thousands of new friends during the war 
years. Our main building is a handsome 
one, 32,000 square feet; our parts 
wholesaling place is 10,000 more. 
Now we're getting ready to add 
another 20,000 feet to our 
main building. The other day 
I stood out in the street and 
looked at our wonderful 
set-up and it seemed only 
yesterday that I sold that 
colt of mine for the railroad 
ticket that brought me here.” 
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NOTE: This is another true story 
of individual effort and 
enterprise, from the records 
of the Chrysler Corporation. 


CHRYSLER CORPORATION 


PLYMOUTH * DODGE * DESOTO 
CHRYSLER * DODGE Job-Rated TRUCKS 


REMEMBER THURSDAY NIGHT! The Music of Andre Kostelanetz cnd the musical world’s most popular stars—Thursday, CBS, 9 P. M., E.S.T. 
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AUTOMOTIVE WASHINGTON 
Congress to Speed End 
Of Wartime Controls 


By William Ullman 

PROPOSED EXTENSION of the Second War Powers 
Act in amended form only for six months beyond Dec. 31, 
its present expiration date, gives emphasis to the determina- 
tion both in Congress and the Administration to end war- 


time controls at the earliest possible date. As passed by the 
rE 


House, the legislation would 
permit such powers as those 
exercised by WPB and its 
successor, the Civilian Production 
Administration, to be continued 
only until June 30, 1946. 

Inasmuch as the Price Control 
Act expires on that date, it is ex- 
pected that there will be agitation 
in Congress during the coming ses- 
sion for further extensions of both 
laws. 

The Second War Powers Act con- 
tains 15 titles. The bill as passed 
by the House extends for six 
months eight of the titles. Several 





Ullman 


of the titles are 
permanent. law. 
The others are 
repealed or mod- 
ified. 


Most important 
is Title III vest- 
ing powers over 
priorities in the 
President. These 
powers were the 
basis of authority 
delegated to 


, VPB and its suc- 


cessor and to 


Asurvey of the new cars, trucks 


and buses again proves the 


predominating preference for 


Hyatt Quiet Roller Bearings. 


In transmissions —differen- 


tials— pinions—rear wheels— 


steering gear—Hyatts again play 


the principal role in 
bearing specifications. 
In every vital place 


where Hyatt Roller 












OPA, the Department of Agricul- 
ture, ODT, the Solid Fuels Ad- 
ministration and certain other 
agencies which have allocated and 
rationed materials and facilities. 


WPB had outstanding at the 
peak of its activities just prior to 
V-E day more than 700 basic orders 
and schedules. Approximately 200 
of these were lifted shortly after 
V-E day and as of Nov. 1 the num- 
ber had been reduced to 73. OPA 
had 16 major rationing programs in 
effect on a national basis on V-J 
day but only two of them now re- 
main. 


The Agriculture Department 
had outstanding 94 general food 
orders on Aug. 1 and a few 
months earlier there were 194 
suborders. As of Nov. 14, there 
remained 56 basic orders and 173 
suborders, 144 of the latter being 
suspended. 


ODT had outstanding about 2,950 
orders on V-J day. Virtually all of 
these orders now have been re- 
voked. Only six of the 13 general 
orders of the Solid Fuels Admin- 
istration which were outstanding 
on V-J day remain in effect. 


Extension of the priorities au- 
thority, it is stated by sponsors, will 
enable the CPA to continue to allo- 
cate the supply of scarce materials, 


including tin, lead, rubber and anti- 
mony; break bottlenecks which 
have impeded conversion of some 
industries from war to peace, and 
prevent accumulation of inven- 
tories of materials beyond current 
industrial needs. 

The CPA and the OPA will con- 
tinue a joint program which is de- 
signed to make available a fair 
share of available textiles to man- 
ufacturers of low-cost clothing. 

Among other powers which are 
extended are the emergency au- 
thority of the Interstate Commerce 
Commission over motor and water 
carriers, authority over the dispo- 
sition but not over the acquisition 
of real property, authority of the 
Federal Reserve Banks to purchase 
a limited amount of obligations 
direct from the Treasury, the waiv- 
ing of certain navigation and in- 
spection laws, and authority for 
the collection and dissemination of 
various statistical information 
within the government. 

* * * 


Budget Bureau 


Ends 700 Forms 


WITH THE ADVISORY assist- 
ance of national business organiza- 
tions, the Budget Bureau has dis- 
continued since V-J day, more than 
700 government questionnaires, rep- 





Bearings appear, the manufac- 


turer— distributor—dealer and 


ultimate buyer are assured of 


dependable bearing perform- 


ance over a long mileage 


period. Hyatt Bearings Divi- 


sion, General Motors Corpora- 


tion, Harrison, New 
Jersey; Chicago; 
Detroit; Pittsburgh; 
Oakland, California. 


HYATT ROLLER BEARINGS 





resenting approximately 3,000,09 
returns made by business establis 
ments each year. 


Forms which have been disco 
tinued include annual, quarterly 
monthly, weekly and even daily re 
ports formerly required under wa! 
time control orders. They consti- 
tuted the great part of the burdes 
of government questionnairé 
which fell on business and indus- 
try during the war. 


Most of the discontinued forms 
are those formerly required by 
WPB under allocation and con® 
trol orders. More than 500 of 
these have been discontinue 
since V-J day, in addition te 
about 200 which were dropped 
following the end of war in Eur, 
ope. 
Other agencies which have sub- 

stantially reduced the number @& 
required forms since V-J day in- 
clude OPA, ODT, National Housing 
Agency, Selective Service Systet% 
Federal Communications Commis- 
sion, Petroleum Administration fg: 
War, War Shipping Administratio® 
WMC, and the War and Navy de- 
partments. p 


In addition, discontinuance of 
forms and applications connected 
with rationing programs means t@ 
end of nearly 66,000,000 returns 
made each year by the public. 


War agency questionnaires st¥ 
remaining are those relating to 
programs which continue durigg 
the reconversion period, such as 
price control, or to products which 
are still in short supply. 

* + + 























Hike in Prices 


Recommended 


THE U. S. Chamber of Corn 
merce distribution department cor 
mittee has endorsed a resolution in- 
troduced by Rep. Fred Hartley g 
New Jersey approving recomme 
dations with respect to OPA made 
by the select committee to inves 
gate executive agencies headed by 
Rep. Howard Smith of Virginia. 

The Smith committee has recor@i 
mended that retail prices be ad- 
justed to reflect price increases al]- 
lowed to manufacturers, which 
practical purposes would end OPA’s 
policy of requiring distributors t 
absorb such increases. — 

* * ” 

THE FIRST International Co 
gress of Junior Chambers of Cor 
merce is to open Feb. 26 in Pan- 
ama City. Its purpose is to esta@ 
lish the Junior Chamber Interna- 
tional, formulate its constitution 
elect officers, etc., and in this w@ 
promote the junior chamber move- 
ment throughout the world so that 
young men can take an active paw 
in international relations and pub- 
lic affairs. There will be deleg 
tions from most of the Americ™. 
Republics and Canada; Great Brit- 
ain, New Zealand, Australia apa 
France have already agreed to pat- 
ticipate. 
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F ester Named 
ern 


Zone Manager 


DETROIT.—The Detroit zone &@ 
fice of Packard last week appointed 
W. D. Foster as 
northern Mi chi- 
igan district 
manager, accord- 
ing to Henry 
Whiting, man- 
ager. Foster’s dis- 
trict will include 
Petoskey, Cadil- 
lac, Alpena, Bay 
City, Saginaw, 
Traverse City and 
Midland. 

Prior to joining 
Packard, he was 
assistant secretary-manager of t®s 
Grand Haven, Mich. Chamber of 
Commerce. During the war, Fostgr 
served in a supervisory capacity & 
Nash-Kelvinator’s propeller  divi- 
sion. 
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Scales Builds 


Scales Motor Co. (Chrysler), 
Livington, Ala., expects that its 
new building will be completed ks 
the first of the year. It will be m 
ern throughout. 












IMMEDIATE DELIVERY 


ADJUSTABLE PARTS BINST 
WRITE FOR DESCRIPTIVE FOLDER 


SPERBER MFG. CO. 


1815 Yrombly Ave. 
DETROIT 11, MICH. 
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..~in 8 out of 10 Seattle Homes 
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THE SEATTLE TIMES is Seattle’s FAVORITE newspaper. 


The 


atachon. Ortre 
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\ QUT OF 10 SEATTLE HOMES | 
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THE TIMEs is welcome, wanted, respected, in 8 out of 
10 Seattle homes. Because THE TIMEs is Seattle’s 
home town newspaper . . . considerate of the people, 
their interests, and sensibilities. That 1s why THE 
SEATTLE TIMES is Seattle’s Best Seller . . . for retail 
stores, and for national manufacturers. And _ rich, 
growing Seattle is EASY to sell — when you advertise 
in THE SEATTLE TIMES. 


Represented by: O'MARA & ORMSBEE, INC. * NEW YORK +* CHICAGO «+ DETROIT + LOS ANGELES » SAN FRANCISCO 
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¥ to sit in this honey, folks tell us, is to feel like a new Accurite cylinders smoothing the fleeting miles away $0} 


fashion-plate straight from tomorrow’s book. ~ 
They say nothing comes even close to the way four-wheel 


And why not, with Airfoil fenders and sleek streamlining BuiCoil springing gentles the cobbles 

that give even dust clouds the slip. -.. 
They smile in deep and blissful content over its com- 

Touching off its Fireball power, they say, is like sampling _ fort—fondle this wheel like a long lost friend returned 

some kind of flying magic. And no wonder, with brand- — vow it’s better than Old Home Week to get the goo® 








WHAT OTHER CAR 
HAS SO MUCH THAT CLICKS 
FOR FORTY-SIX! 


SMARTNESS — that’s destined to set the style 
pattern for years to come with Airfoil fenders, 


Body by Fisher and 3-person seat 


POWER—/from a Buick Firehall valve-in-head 
straight-cicht engine that gets peak return 


from every drop of fuel. 
OIL SAVINGS—from non-scufiing Accurite cyl- 
inder bores. 


FLASHING ACTION—of livht, lively Fliteweight 


piston S. 


STEADINESS—from full-leneth torqgue-tube drive 
J rr 


i v « Tr Liab ‘ - in a sealed chassis. 
Ser 


| a ot - GLIDING RIDE—from Panthergatt all-coil 
ge. F Springing with only a comfort job to do. 


COMFORT—of soft Foamtcx cushions with 


luxury-ty pe springs. 


SURE FOOTING—of Broadrim wheels; maxi- 
mum tire mileage, no heel-over on curves, and 
better car control. 


CONTROL—through Permi-firm steering which 
eliminates need for frequent adjustments. 
CONVENIENCE—o0/ high-leoerage StepOn park- 

ing brake that sets with a toe-touch and holds 


fast . 


PROTECTION—of buttressed front and rear 


bumpers, curved to shield fenders, built for 


new bumper jack. 


i Bee : BUICK 
§ ] : DIVISION OF 


GENERAL MOTORS 


Every Sunday Afternoon 


GENERAL MOTORS SYMPHONY OF THE AIR 
NBC Network 


solid foursquare feel of Buick underneath you again. 


© it looks like a big Buick year coming up. Looks like a 
or of people are planning to make happy days happier by 


*. iting set with one real soon 


‘ow about you? Have you seen your dealer to get your 
ame on the list for the smartest 1946 buy on wheels? 


ares 


Ne 


ee BELA EINE ELITES 2 
3 Fat tees Fe - 
es «tots Se & 


4 








lr rt ee et 


wi 
o 
6 
ae 
! S 
| & 
€ 
a) 


Chicago - 


{ ally, in 


, Point + 


22 
Bus Lines Given 


Tighter Rules 


In Canada 
{ REGINA, Sask.The Saskatch- 
ewan government will renew li- 


censes permitting bus lines to op- 
erate within the province only 
where the private lines will not 
operate on the same lines to be 
traveled by the network of pub- 

" licly-owned lines to be established 

' by the CCF government of the 

province, Highways Minister J. T. 
Douglas said last week. 

“It is not the policy of the gov- 
ernment to allow two bus com- 
panies or trucking companies to 
operate along the same _ routes,” 
said Douglas. 

One company operates _inter- 
provincial schedules, including a 
run from Calgary to Winnipeg 
through Saskatchewan and return. 
Asked if the government would not 
renew this line’s license to operate 
on No. 1 Provincial Highway, 
Douglas replied, “that is a matter 
for negotiation between the gov- 
ernment and the line.” 








It costs you about a penny-a-day to keep 
abreast of the automotive news — better 
renew NOW! 
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BOB WHITE, formerly assistant general manager of B-O-P, is appointed 
Nash dealer in Santa Monica, Calif. Pictured above are, left to right, Ray Wil- 


son, Nash zone manager; Dave White, son of Bob 
ager of the new dealership; Bob White, and Spencer Honig, Nash distributor. 


Nev. Reduces 
46 Car Tax 


CARSON CITY, Nev. — Nevada 
motorists will pay a substantially 
smaller tax on passenger cars in 
1946 than they did in 1945 as the 
result of reductions in assessed 
valuations agreed upon by the state 
tax commission, according to an- 
nouncement here last week. 

The commission voted to set the 
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levy on automobiles at 70 
percent of the cash valuation as 
listed in the Red Book. The 1946 


manufacturers’ shipments contin- 
ued to decline in September, drop- 
ping to $9.5 billion or $1.1 billion 
less than August deliveries and $3.1 
billion less than a year ago, the 
Department of Commerce reported 
last week. 

For the second month deliveries 
of the nondurable goods industries 
exceeded those of the durable goods 
industries. The respective values 
were $5.4 billion and $4.2 billion. 


The 7 percent rise in the value 


White, who is general man- 


Nondurable Goods Gain... 


Mfrs. Shipments Off ) 


Again in September 


WASHINGTON. — The value of,in transportation equipment othe’ 








than automobiles and 20 percent in 
the electrical machinery and aute¢ 
mobile industries. 

Deliveries made by the iron and 
steel industry were about equal t@ 
those in August, and those of the 
nonferrous metal industries de, 
clined by 30 percent. ~ 

During the shift from war to 
civilian production inventories 
manufacturers declined. In Septe 
ber the value of stocks in the hands 
of manufacturing industries wag 
well below that of a year agov 


averages 8° 
in the 91 


s read no 


pon 


search 


levy on trucks will be based on 
their full Red Book valuation as 
these listings have not risen to the 
extent shown for passenger cars, 
it is said. 


S. C. City Gets Meters 


ORANGEBURG, S. C. — Installation 
of approximately 350 parking meters 
bo business district has been com- 
pleted. 
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of shipments of the nondurable 
goods industries was due largely 
to the 12 percent rise in the value 
of food shipments. 

Shipments of the durable goods 
industries declined for the fifth 
consecutive month. 

In those industries, which had 
soared to unprecedented heights as 
a result of war productions, ship- 
ments dropped sharply, 30 percent 











Among retailers inventories were 
higher in dollar terms than a yea@ 
ago. 


Faces U. S. Ban 
On ‘Buy-Back’ Pla 


NEW YORK. — Federal District 

Court Judge Alfred C. Coxe h 
signed an order requiring R. 
Evans, 217 W. 57th St., Manhattan, 
described as one of the nation; 
largest used-car dealers, to show 
cause why it should not be restrain- 
ed from continuing a “buy-back@ 
plan that OPA asserts is used as 4 
means of evading price ceilings. 

A complaint filed by Callam Go - 
tesman, chief OPA regional en- 
forcement attorney, accused th 
company of requiring purchase 
of used cars to execute contracts 
of resale to the dealer. 

A photostatic copy of a resa 
contract is attached to the filed 
papers, he said, and it stipulate 
that the purchaser must resell th 
ear to the company “on or before” 
a designated date after the day @ 
purchase, or pay $10 a day there- 
after for the use of the vehicle 
these payments “not to exceed $1@ 
000.” 

“In effect the buy-back scheme. 
forces the used-car purchaser t& 
pay as high as $1,000 over the legal 
ceiling price if he wishes to keep, 
the car,” Gottesman said. _ 

The complaint to OPA was made 
by Kenneth K. Flesch, a war vef 
eran of Forest Hills, Queens, wh® 
said he tried to buy a used car 
from the company. He swore in a@ 
affidavit he was told by a company 
representative he could not buy the 
vehicle outright, but must execut§ 
a resale contract which would re- 
quire payment of 10 percent of the 
car’s purchase price for ead 
month “in excess of the first three 
months.” 

Flesch said that negotiations fel 
flat, when the car salesman refused 
to consider the offer for an ougs 
right sale. 


s s 
Billboards Hit 
Chile Clamps Down on Ads @ 
Along Highways 
SANTIAGO, Chile. — Autome 
bile and Touring Assn. has beef’ 
rewarded after many years of 
campaigning to amend the Hig 
way Law and to suppress adver- 
tising along Chilean roadsides 
The amendment {is now in forc 
The decree, as it appears in the 
Diario Oficial, says action wai 
necessary because the profusio 
of advertisements on the road- 
sides had proved dangerous 
traffic, distracting the attention of 

drivers, and often obstructing t 
view and because automobile as® 
sociations and similar institutions 
had called attention to the desi@ 
ability of eliminating the risks 
and improving motor vision. 

The new ruling prohibits the 
placing of posters, propaganda 
advertisements or any other forg, 
of commercial announcement o 
the country roads or on any ad- 
jacent land within 20 yards 
the roads. 
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Wakefield to Open Soon 

| Construction work on a ney 
brick building for Wakefield Buick 
Inc., Spartanburg, S. C., has been 
completed. Formal opening ¢& 


Spartanburg’s newest dealership 
| will be held at an early date. 
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.«» She Wants It to Arrive Flawless 


When a lady buys an automobile, she LOADER,* and the automobiles arrive 
wants it at once—and perfect—the way on schedule, clean, factory-new and ready 
it comes off the assembly line. There is for immediate delivery. Everybody profits 
no damage of any kind to automobiles with the AUTO-LOADER—manufac- 
when shipped in an EVANS AUTO- _ turer, dealer, customer, and the railroad. 


2 T. M. Reg., U. S. Pat. Off. 


Loading Division 


EVANS PRODUCTS COMPANY 


DETROIT 27, MICHIGAN 


EVANS AUTO" env eR 


y DELIVER? | AUTAMOSILES UNDAMAGED, FACTORY-NEW AND ON TIME 


RE. TBR OP LEAP BE ETAT RRO ene SAR Ry i LR Ca 
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Mason Succeeds Mosher .. . 





NAM Calls for Reforms 
In Labor and Tax Laws 


By Bethune Jones 
Staff Correspondent 

NEW YORK. — Industry’s hope 
for broad reforms in federal labor 
and fiscal legislation was reflected 
in a resolution adopted here last 
week by the National Assn. of 
Manufacturers. 

Although accepting labor’s right 
to organize and bargain collec- 
tively, management, according to 
the labor resolution, wants revision 
of laws it feels give labor an un- 
fair advantage in negotiations, free 
labor from responsibilities under 
which management must operate 
and make possible many abuses. 

Robert R. Mason, New York 
manufacturer, was elected presi- 
dent of the NAM, succeeding Ira 
Mosher. 

President Truman’s program 
for federal factfinding boards 
was favored if limited to dis- 
putes “vitally affecting public 
health or safety” and to those 
where threatened strikes or lock- 
outs would extend beyond state 
borders. 

Following endorsement of the 
program of management delegates 
at the recent Labor-Management 
conference, the resolution stressed 
support for these management 
objectives: 

“1--That the right of workers 
when they so desire, to choose rep- 
resentatives for collective bargain- 
ing purposes is recognized and ac- 
cepted, as is their right not to 
join, or to withdraw membership 
from any labor organization, with- 
out jeopardizing their employment. 

“2 -.. That collective bargaining 
must be based upon sound princi- 
ples to eliminate coercion, collusion 
or other practices which reduce 
efficiency and increase costs to the 
public. 
Urge Labor Responsibility 

“3——That equality under the law 
be established and maintained for 
both management and labor, and, 
further, that labor unions be made 
equally responsible with manage- 
ment for living up to the letter and 
spirit of collective agreements. 

“4—That interruptions in produc- 
tion and service caused by repre- 
sentation and jurisdictional dis- 
putes should be eliminated, and 
“5—-That the functions of man- 
agement must not and cannot be 
impaired if the best interests of 
the public are to be served.” 

The resolution suggested the 
following “safeguards” for the 
proposed factfinding panels in 
disputes not settled through col- 
lective bargaining, conciliation or 
voluntary arbitration: 

“1—Such factfinding panels should 
be so selected as to assure their 
impartiality. 

“2__-The factfinding process should 
be limited to disputes vitally af- 
fecting public health or safety, and 
should not be extended to industry 
generally. 

“3A single permanent agency or 
panel, state or national, should not 


New Zone Head 


mn 

For Dallas. Tex. 

DALLAS, Tex. John C. Jamie- 
son has been appointed zone man- 
ager for Pontiac 
here, succeeding 
Allen Wright, 
who died Nov. 17. 





Jamieson has 
been with Gen- 
eral Motors since 
1932 and with 
Pontiac since 
1934. He has been 
district manager 
and assistant 
zone manager in 
Denver, and busi- 
ness management 
manager in Chicago. He has been 
business management manager in 
Dallas since 1942. 





Jamieson 


Paper Gets First Ford 
BLUEFIELD, W. Va.-—-The first 1946 
Ford to be delivered in Bluefleld was 
sold to the Bluefield Daily Telegraph 
on Nov. 21. The deal was made by J. S 
Willis, president of the Mercer Garage 
to Hugh Shotty jr.. managing editor ot 
the Daily Telegraph. 


'used in peacetime aircraft. 


be established for purposes of fact- 
finding. A separate panel should be 
established for each dispute re- 
quiring a factfinding panel. 

‘Fishing Expeditions’ Rapped 

“4 Factfinding panels should 
hear all appropriate witnesses pre- 
sented by either party should have 
no subpoena power to undertake 
‘fishing expeditions’ into the con- 
fidential affairs and records of 
either party. 

“5—The factfinding panel 
should be limited to the finding 
and publication of relevant facts. 
They should not take sides by 
issuing recommendations for the 
settlement of labor disputes, 
since such recommendations 
might be construed as the equiv- 
alent of compulsory arbitration to 
which both labor and manage- 
ment are opposed.” 

It was proposed that the gover- 
nor of a state be empowered to 


name a_ panel when a_ dispute 
threatened the public health or 
safety, and that the President 


make the appointment in a case 
crossing state lines. Panels would 
make public the facts without rec- 
ommendations within 30 days, and 
for 10 days thereafter both sides 
should be obligated to maintain 
normal production. 


6 Tax Recommendations 

In its tax resolution, the NAM 
made the following specific recom- 
mendations: 

“1--There be established the out- 
lines of a permanent peacetime 
structure which may be used to 
produce more revenue or less reve- 
nue by changes in rates rather 
than by tinkering with the struc- 
ture itself. 

“2__The severe progression in 
the income tax schedules which 
seems to be designed more for 
social reform than for revenue 
collection be modified. Taxes 
should not in any instances take 
more than 50 percent of any in- 
dividual’s income. 

“3--Both the form and language 
of the tax laws be simplified so 
that the average intelligent tax- 
payer can readily understand them. 

“4-—There be established a prac- 
tical, fair method of eliminating 
the double taxation of dividends. 

“5—Such tax ‘specialties’ as the 
tax on inter-company dividends 
and the penalty tax on consoli- 
dated returns be eliminated. 

“6 —After 1946 the existing carry- 
back, carry-forward provisions be 
replaced with a six-year carry-for- 
ward for net business losses.” 

The resolution called for balanc- 
ing the federal budget not later 


than the 1947-48 fiscal year at a 
maximum of $20 billion, of which 
at least $3 billion should be used 
amortization of 


for the federal 


debt. 





ONE THING delaying the return of 
nylons to women is the development by 
Goodyear of Pliocel, a nylon rubber- 
ized fabric tank, which has attracted 
the interest of the “‘weight-conscious”’ 
aviation industry. BR. W. Richardson, 
manager of Goodyear'’s Aviation Prod- 
ucts division, said Pliocel is lighter in 
weight, has increased flexibility and is 
more crash resistant than either the 
conventional metal or rubber tanks 





AT GOLDEN ANNIVERSARY session of the National Assn. of Manufacturers 


in New York City. Sen. Robert A. Taft 
fect Circle Co. and regional vice-presi 
ministrator of OPA. 





of Ohio; Lothair Teetor, president, Per- 


dent of NAM, and Chester Bowles, ad- 


States Urged to Curb Delay 


On Highway Programs 


ATLANTA. — Referring to the 
fact that some states have deferred 
awarding highway construction 
contracts because of prices, Charles 
M. Upham of Washington, engi- 
neer-director of the American Road 
Builders’ Assn., declared in an ad- 
dress here last week that engineers’ 
estimates of costs should be based 
upon current conditions and not 
those of depression - influenced 
years. 

“The highways of the future will 
be definitely more expensive than 
have highways of the past,” Up- 
ham told the annual meeting of 
Southeastern Assn. of State High- 
way Officials. 

Upham said this will be true 
not only because of the more 
elaborate designs necessary for 
maximum highway safety, but 
also because of increasing unit 
costs in highway construction. 

Pointing out that the nation is 
on the eve of the greatest high- 
way program the country has ever 
known or probably ever will know, 
Upham declared that with 10 mil- 
lion to 15 million new vehicles ex- 
pected on the highways within the 
next few years, this vast highway 
program will be demanded because 
it is “the surest method of reducing 
highway facilities to a minimum.” 

He said the nation is prepared 
for this program in its federal leg- 
islation; it has the money ready to 
start the program in every state; 
contractors are prepared and man- 
ufacturers are making construction 
equipment. There is a lack of pre- 
paredness, he added, however, in 
that state highway cepartments do 
not have enough trained engineers 
to carry out such a program. 

Urging that highway engineers 
be paid higher salaries commensu- 
rate with the importance of high- 
way construction, Upham warned 
that currently many highway engi- 
neers are migrating to other fields, 
especially private industry, because 
of higher pay. Many men returning 
from the armed forces are not 
satisfied with going back to high- 
way departments for the same rea- 
son, he said. 


Gov. Ellis Arnall of Georgia 
told the association that highway 
construction programs should be 
of the long-range variety and not 
limited to changing annual plans. 


$500.000 Plant 
Started by Ford 
At Chester, Pa. 


CHESTER, Pa.—(UTPS) — Post- 
war industrial expansion by Ford 
Motor Co. has been started with the 
breaking of ground here last week 
for a $500,000 building in Chester. 

The building, scheduled for com- 
pletion early next spring, will 
house service parts operations. In 
addition, the motor export division 
has been transferred here. Enlarge- 
ment plans call for crating and 
shipping 500 units per day. 

When the reconversion is com- 
pleted, it is expected that approxi- 
mately 5,000 will be employed in 
the domestic, export and service 
stock departments. 

L. B. Smith Motor Corp 
Lackawanna, N. Y.., 
new building 


(Ford), 
is erecting a 


He said he had recommended to 
the Georgia Highway board that 
plans be made at once for a 
three-year construction program, 
without the privilege of changing 
those plans later on to suit con- 
venience or new developments in 
politics. 

“The people will be better satis- 
fied,” he said, “if they know defi- 
nitely which roads will and which 
roads will not be included in the 
construction program.” 

Highway designs of today must 
incorporate features that will meet 
the highway needs of tomorrow, 
B. P. McWhorter of Atlanta, divi- 
sion engineer of the Federal Pub- 
lic Roads administration, declared. 


Martin Foresees 
A Boom Year 
For Auto-Lite 


TOLEDO Electric Auto-Lite, 
world's largest independent manu- 
facturer of automotive electrical 
equipment, is 
looking forward 
to one of the 
greatest years in 
its history, Royce 





G. Martin, presi- 
dent and chair- 
man, said last 
week. 


“Despite unset- 
tled labor condi- 
tions of the en- 
tire automotive 
industry,” Martin 
asserted, “we are 
looking forward to a gratifying ex- 
pansion in both the original equip- 
ment and replacement fields during 
1946. Already we are moving for- 
ward and are rapidiy completing 
plans for increased operations. 

He added, “Generally speaking 
we are faced with the problems of 
the availability of manufacturing 
equipment, manpower in the areas 
in which we operate and govern- 
mental control of prices. 

“Inventories have been completed 
in all plants. Production is gradu- 
ally reaching normal figures. An 
exception to this, of course, is pro- 
duction in our battery plants where 
we are hampered by the shortage 
of lead. 

“Two new plants, one at Sharon- 
ville, O., and another, a battery 
plant at Vincennes, Ind., are now 
under construction and should be 
in operation in the very near fu- 
ture. Approximately 2,000 workers 
will be needed to man these two 
new plants.” 





R. G. Martin 


Donaldson Plans 


Plant in Canada 


CHATHAM, Ont.—Establishment 
of a plant here to be known as 
Donaldson Co. (Canada), has re- 
cently been announced by the par- 
ent company, Donaldson Co., Inc., 
of St. Paul, Minn. 

At the outset, the Canadian plant 
will produce air cleaners for truck 
and automotive use, but at a later 
| date will include a complete line 
of air cleaners for tractors, com- 
bines and other power-driven 
equipment. Production on the truck 
|and automotive air cleaners is ex- 
' pected to begin Feb. 1, 1945. 








SAE Agenda « 


(Continued from Page 6) 
Service Command; “Aircraft Induc- 
tion System Deposits,” W. J. Swee- 
ney, J. F. Kunc jr., W. E. Morris, 
Standard Oil Development Co. 

2 p. m. — Passenger Car: “The 
Perfect Automatic Transmission,” 
W. S. James, Ford; “Torque Con- 
verters,” R. J. Miller, Bendix; 
“White Hydro Torque Drive,” Ren- 
ke Brunken, White Motor Co.; 
“Performance of Hydraulic Trans- 















missions,” A. H. Diemel, Spicer 
Mfg. Co. 
2 p. m. — Aircraft Powerplant: 





Symposium — Jet Propulsion Pow- 
erplants: “Some Factors Affecting 
the Design of Jet Turbines,” W. R. 
Hawthorne, Ministry of Aircraft 
Production; “Engineering Develop- 
ment of the Jet Engine and Gas 
Turbine Burner,” F. C. Mock, Ben- 
dix; “Mechanical Design Consid- 
erations Influencing Blading Per- 
formance of Aircraft Gas Turbine 
Power Plants,” N. C. Price, Menas- 
co Mfg. Co.; “Metallurgical Con- 
siderations in Aircraft Gas Turbine 
Design,” N. L. Mochel, Westing- 
house Electric. 

6:30 p. m. — Dinner. “The Chal- 
lenge of Human Engineering,” 
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Henry Ford II; toastmaster, Wil- 
liam J. Davidson, General Motors. 
Thursday 
10 a. m. — Diesel Engine: “Com- 
bustion Studies of the Diesel En- 
gine,” E. W. Landen, Caterpillar é= 
Tractor Co.; prepared discussion, 
Phillip Myers and Otto Uyeharra, 
University of Wisconsin; Grover e& 
Wilson, Universal Oil Products Co., 
Air Transport: “All-Weather Fly- as 
ing Equipment,” Lt. Col. E. A. 
Cutrell, Air Transport Command; 
“All-Weather Flying Techniques,” a, 
John Gill, Eastern Air Lines. 

2 p. m. — Diesel Engine: “Effect 
of Fuel Properties on Engine Per- 
formance,” F. G. Shoemaker, De- 
troit Diesel Engine division, Gen- 
eral Motors; prepared discussion, 
A. M. Rothrock, National Advisory 
Committee for Aeronautics; “Com- 
bustion in a Pre-Combustion Type 
Diesel Engine,” H. F. Bryan, In- 
ternational Harvester; prepared 
discussion, H. M. Wiles, Waukesha 
Motor Co. Air Transport: “Review 
of Air Transport Developments in 
America,” R. D. Kelly, United Air 
Lines; “Foreign Observations,” O. 
E. Kirchner, American Air Lines. 

8 p. m. — Production: “Air Fix- 
tures and Air Controls,” S. John- 
son jr., Bendix Westinghouse Auto- 
motive Air Brake Co.; “Latest De- 
velopments in Honing Techniques,” 
L. S. Martz, Micromatic Hone 
Corp.; “Honing Memorial Lecture,” 
C. B. Veal, Coordinating Research 
Council. 


Friday 
10 a. m. —- Fuels and Lubricants: 
“Motor Oils, Regular, Premium, 


and Heavy Duty,” H. R. Wolf, re- 
search laboratories, General Mo- 
tors. Aircraft: “Design Considera- 
tions Involved in Composite En- 
gined Airplanes,” B. T. Salmon, 
Ryan Aeronautical Co.; “Concepts 
of Thrust and Drag for Jet Pro- 
velled Aircraft,” P. A. Lagerstrom, 
Bell Aircraft. 

2 p. m. — Fuels and Lubricants: 
“Gasoline Gum Tolerance of Ord- 
nance Equipment (Report of CFR 
committee), M. L. Alspaugh, Ethyl 
Corp.: “A Review of the Develop- 
ment of Reference Fuel Scales for 
Knock Rating,” D. B. Brooks, Na- 
tional Bureau of Standards. 

2 p. m. — Aircraft: “Heat Re- 
covery as Applied to the Heating 
and Anti - Icing of Aircraft,” J. 
Draney, Consolidated Vultee; ‘“De- 
sign Trends in Aircraft Exhaust 
Systems,” R. L. Haver and H. S. 
Goodin jr., Ryan Aeronautical Co. 

8 p. m. — Standards: “Engineer- 
ing in the Involute Spline,” G. L. 
McCain, Chrysler; prepared discus- 
sion, C. H. Stanard, Buick; H. H. 
Gotberg, Colonial Broach Co., A. 
Beam, Vinco Corp., S. O. Bjornberg, 
Illinois Tool Works. 


York Dealers Aid 
Black Mart Drive 


YORK, Pa. — The York County 
Automobile Dealers Assn. is giving 
its full support to the OPA price 
panel in its endeavor to clean up 
the black market in this section. 

When ceiling prices were an- 
nounced, a group from the dealers 
association visited the price panel 
and insisted on rigid enforcement 
of board rulings. John Dolan, of 
the Carl Beasley Ford dealership, 
is a member of the price panel. 


e 
Se 
e& 








































la 


induc- 
Swee- 
forris, 
0. 
“The 
sion,” 
Con- 
2ndix; 
Ren- 
Co.; 
‘rans- 
Spicer 


plant: ~ 


Pow- 
ecting 
W. R. 
rcraft 
velop- 
| Gas 

Ben- 
ynsid- 

Per- 
irbine 
enas- 

Con- 
irbine 
sting- 


Chal- 
ring,” 

Wil- 
otors. 


Com- 
| En- 
pillar 
ssion, 
larra, 
rover 


inty 
ving 
rice 
, up 
‘ion. 
an- 
lers 
anel 
1ent 


a 
D 


- 


ae 


—_ 


iP 


ae 





A 


UTOMOTIVE NEWS, DECEMBER 17, 1945 








It's time to trade in your brain 


for a New 1946 Model! 


With the slick, streamlined, jet-pro- 
pulsioned, atom-harnessing age smack upon 
us, poor old mankind is still puttering along 
on a four-cylinder, low-octane, pre-war brain. 


Really, it’s time to trade in that brain 
for a new 1946 model. It’s time to catch up 
to and keep pace with science, to make it 
your servant, to get the good and fun out of 
science it holds for us all. 


It will be possible to do that, beginning 
April 1, 1946. It will be not only possible, 
but enticing and exciting. For, on April 1, 
1946... 

... there will appear the first issue of 
a brand new magazine, of a new kind 
of magazine, of a most needed maga- 
zine. On April 1, 1946, there will appear 
the first issue of SCIENCE ILLUSTRATED. 

ScIENCE ILLUSTRATED will bring science 

home to you. It will translate science into 


terms of living. It will tell you—graphically, 
pictorially, authentically ... in a way you 


SCIENCE ILLUSTRATED 


Science brought home to you! 


A NEW McGRAW-HILL MAGAZINE 


Ce ae een Sree wort ee 


can understand and have fun reading — what 
is going on in the world of science. 


It will tell you what science is up to to 
let you live longer and have a lot more fun 
while you are doing it. 


It will tell you what science is doing to 
enable you to squeeze a couple of extra hours 
out of the standard twenty-four-hour day. 


It will tell you how science can make 
your meals better and easier to prepare. 


It will tell you how science is sticking 
its test-tubes and microscopes into women’s 
fashions. It will help you lead a fuller life, a 
richer life, a life of wiser decisions. It will 
excite you as few other magazines have, and 
enlighten you as no other magazine has. 


When we say ““YOU,” we mean you the 
intelligent American citizen, who recognizes 
the advantage and exhilaration of keeping 
aware of forces shaping tomorrow’s world. 


Be sure to get the first issue of SCIENCE 
ILLUSTRATED, On newsstands in April. 
Twenty-five cents. 


& 
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The Curtain goes up on 
anew kind of audience! 


Obviously, the reader audience 
attracted to SCIENCE ILLUSTRATED will 
be a peculiarly alert, inquiring one. 
They will be people peculiarly avid for 
news and information about new things 
and new means which may enrich their 
lives. They will be a peculiarly atten- 
tive, thorough-reading kind of people. 


In short, an audience which the 
peculiarly shrewd advertiser will be 
particularly anxious to secure for his 
message. 


Initial print order, 500,000 copies. 
Advertising forms close February 10, 1946. 
Address SCIENCE ILLUSTRATED, 330 West 
Forty-second Street, New York 18, New 
York. Or phone your nearest MeGraw-Hill 
office. 
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Auto Personnel 


K-F Names Keck Manager 


Of Sales Statistics 


Appointment of Hzrold E. Keck, 
veteran automobile sales _statis- 
tician, as manager of sales sta- 
tistics for Kaiser-Frszer Corp. and 
Graham-Paige, was announced last 
week by W. A. MacDonald, vice- 
president in charge of sales. Keck 
started in the auton:obile business 
in 1919, and from i925 to 1942 was 
with Nash in various sales activi- 
ties, leaving as assistant sales stat- 
istician. During the war he also 
served with Cadillac snd Hudson. 


* * * 


CIT Names Mulligan, Smith 


As Division Managers 


Universal CIT Credit Corp. last 
week announced the appointment 
of E. J. Mulligan as head of the 
new division office at Indianapolis, 
S. G. Smith as chief of the division 
office at Detroit. 

Seven new branch offices of the 
firm have also been opened. Loca- 
tions and managers of the offices 
are as follows: Atlantic City, Sam- 
uel J. Knox; Danville, Ill, W. H. 


Aldendifer; Jersey City, N. J., man- 
ager not listed; Sioux City, Ia., E. 
E. Johnson; Idaho Falls, Ida., J. D. 
Evans; Ottumwa, Ia., J. B. Down- 
ing; Salina, Kan., C. E. Dietrick. 

* * 


* 
Firestone Appoints Thomas 


Mich. District Manager 


Robert D. Thomas, former chief 
of tire maintenance of ODT, has 
been named Michigan district man- 
>? of Firestone Tire & Rubber 

0. 

Thomas has been associated with 
Firestone for 14 years. He left ODT 
last September upon completion of 
his assignment to rejoin Firestone. 

+ oa * 


Eight More Offices Opened 
By Commercial Credit 


John D. Hunter has been ap- 
pointed manager of a new Com- 
mercial Credit Co. office at Temple, 
Tex., it was announced last week. 
Other new offices, along with names 
of the managers, are as follows: 

El Paso, Tex., E. S. Talty; Baton 
Rouge, La., Lloyd F. Collette; 
Savannah, Ga., W. T. Broach; Wat- 


erbury, Conn., Frank A. Roos; New 
York, A. Van Wyck; Grand Rapids, 
Mich., Glenn A. Ferrey; Eugene, 
Ore., R. B. Knight. 

+ * 


+ 


Chase Names Jackle 


As Vice-President 


Announcement of the election of 
Fred A. Jackle, works manager of 
Chase Metal Works and Chase 
Rolling Mill plants, Waterbury, 
Conn., as a vice-president of Chase 
Brass & Copper Co. was made last 
week by Charles E. Hart, president. 

Jackle will act as a special con- 
sultant on the staff of Richard D. 
Ely, vice-president in charge of 
production. 

Simultaneously it was announced 
that Walter L. Smith, manager of 
the Cleveland plant of Chase, has 
been promoted to the position of 
works manager of the Metal Works 
and Rolling Mill plants in Water- 
bury, succeeding Jackle. 

+ + * 


Electric Power Appoints 


Cleveland, Toiedo Chiefs 


Frank G. Duffeck, president of 
Electric Power Maintenance Co., 
Toledo, has announced the appoint- 
ment of Donald W. Duffeck as 
manager of the Toledo division and 
G. N. Gascoigne as manager of the 


“I don’t recognize the tune, but the words are: 
*Solid Cincinnati Reads The Cincinnati Enquirer’” 


Cleveland division. A. C. Kuohn 
continues as sales manager. 

The following officers were elected 
at a meeting of the board of di- 
rectors: Frank G. Duffeck, presi- 
dent and general manager; Donald 
W. Duffeck, vice-president; Arthur 
W. Halm, secretary; Andrew R. 
Popp, treasurer. 

* * . 
Harvester Names 3 Chiefs 


For Melrose Park Plant 


International - Harvester has an- 
nounced the appointments of R. E. 
Boye, former assistant manager of 
Harvester’s Industrial Power di- 
vision, as works manager of the 
Melrose Park (Ill.) plant; Dante 
Chimenti as general superintend- 
ent, and Brooks McCormick as as- 
sistant superintendent. 

* * * 


Glidden Appoints McKenney 


Sales Promotion Chief 

Appointment of W. R. McKenney 
as industrial sales promotion man- 
ager of Glidden Co., Cleveland, was 
announced last week by J. L. Noon, 
industrial sales manager. 

For the past 20 years, McKenney 
has served the Forbes Varnish Co. 
in various capacities. One of his 
new duties with Glidden will be to 
keep the firm’s divisions informed 


Point is—The Enquirer is tuned to the solid, substantial, on-its-toes 


citizens of the Solid Cincinnati market. Constant, comprehensive 


re ader 


surveys keep it in tune. Readers get more of what they want. And in 
today’s Cincinnati E nquirer, they want and get crisp, concise news 
editing . .. a format that’s streamlined, inviting, easy to read... the 


nation’s top columnists. . 


e 30 cartoon features... a morning news- 


paper so complete and entert: uning that it has become Cincinnati’s 


‘All-Day” 


The 


newspaper. 


And all advertisers need to reach So/fd Cincinnati. 


Cincinnati Enquirer is represented by Paul Block and Associates 





of old and new developments in _ 
industrial paint Held. | 


Weaver Appointed Assistant 


To Studebaker’s Hutchinson 


Appointment of Charles R. Weav- 
er as assistant to R. A. Hutchinson& 
president of Stu- 
debaker Export 
Corp., was an- 
nounced here last 
week. 

Weaver joins 
Studebaker from 
the position of 


a 


Cc. R. Weaver 


associate editogms 
of the Whaley- 
Eaton Service, 
Washington, D.C@® 
Previously he had 
been _ connected 
with the automo 
tive industry for 10 years, serving 
in several capacities. 

ke of € 


Hutchinson 


Pierce Heads Department 
For Allegheny Ludlum 


Concurrently with the formation, 
of a sales development departmen& 
to integrate and intensify product 
application of stainless steel and 
other alloy steel, and new develop” 
ment activities, Allegheny Ludlum 
Steel Corp. announces the appointg, 
ment last week of W. B. Pierce td 
head the department. Under his di- 
rection, a _ staff of technically 
trained engineers will assist manu- 
facturers in the solution of prob- 
lems involving applications o& 
stainless steel and related alloys. 


Pierce, widely known to _ thg 
stainless steel industry and con 
sumer trade, had been with the 
Rustless Iron & Steel Corp., Balti 
more, since 1937, as manager oO 
market development. He previous- 
ly was associated with the develop@® 
ment division of the Aluminum Co. 
of America. He is a graduate in en- 
gineering, University of Illinoit® 
and took postgraduate studies at 
the University of Pittsburgh. 


* * * = 


Mitchel Naumed 


William A. Mitchel, formerly ik” 
charge of coordinating merchan- 
dise activities of distributing 
branches, United States Rubber Co.¥ 
has been appointed assistant man- 
ager of distributing branches wit 


headquarters in New York. 
* * * 


Shaw Reelected 


O. J. Shaw, Lincoln, Neb., was 
reelected president of the Nebraské 
Petroleum Marketers, Inc., at 
meeting last week. The convention. 
went on record as opposing thi 
proposed Omaha tax of 1 cent per 
gallon on gasoline and opposed us 
of gasoline tax revenue for no 
highway purposes. 

* * 


_— 


* 

Appointment of Frank T. Chris 
tian as chief engineer of Eclipse 
Machine division of Bendix Aviag@ 
tion at Elmira, N. Y., was an= 
nounced last week by Maurice P. 
Whitney, acting general manage@-# 
A graduate of Bucknell university, 
Christian has been associated with 
Eclipse engineering staff since 192 

* * * 


S. E. Pattison, recently appointe 
Memphis regional manager e— 


Dodge, has opened offices in the 


Dermon Bldg. ¢ = 
” 


* *x 


Firestone Branch 


Firestone Tire and Rubber — 
has established a district office in 
Phoenix, with J. Hal Tacs eae 
former store manager in Tucson, a 
district manager. The new district 
includes all Arizona and stores i@ 4mm 

(Continued on Page 28, Col. 1) 
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Look to the know-how men! 
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They will assure the winning of the peace as 
they did the winning of the war 






\ F 
CHARLES E. WILSON, president Gen- 
eral Electric Company: ‘We are pre- 
pared to invest more than ever before 
in research to assure more jobs, better 
working conditions and more goods 
for more people.” 


E. F. W. ALEXANDERSON, G.-E engineer 
and recipient of the Edison Medal, 
highest award in electrical engineering, 
recently said: “What the world needs 
is engineers who can create new in- 
dustries.” 





iG a 


ANDREW W. HIGGINS, New Orleans 
ship builder, became famous during 
the war for his production methods 


and know-how. He believes that 
“Thrilling new products can assure 
post-war prosperity.” 





BERNARD M. BARUCH, production 
head in World War I and government 
adviser, has confidence in American 
productive efficiency created by private 
enterprise. His belief: “The American 
scheme must be our plan.” 


CHICAGO ° 


Tue names of America’s know-how men 
belong on her Honor Roll just as surely as 
do the names of the men and women in 
uniform. 


You have Mr. Stalin’s word for it that “‘with- 
out American production the United Nations 
could never have won the war.” 


POPULAR SCIENCE Monthly has served the 
mechanically-inquisitive type of mind .. . the 
know-how man... for more than 70 years. 


Today, eager millions of these men read this 
magazine for news of the latest develop- 
ments in science and industry. These men are 
America’s pacemakers: they are not only first 
to read about new products but first to buy. 


As our nation attacks the gigantic problems of 
peace, the genius and patriotism of the men 
of science and machines will count heavily. 
Look to the know-how men! They served 
America well in war. They will not fail her 


in peace. 





JOHN M. HANCOCK, co-author of the 
Baruch-Hancock report on postwar ad- 
justment reflected the basic creed of the 
know-how men when he wrote: “The 
American system has outproduced the 
world.” 





es = he. Xl 
EUGENE McDONALD, president of 
Zenith Radio Corporation, sees im- 
mense opportunities for technically- 
trained fighting men in the field of 
radionics, including electronics, radar, 
television and radio. 





HE LIKES 

PEOPLE 
—reads the maga- HE LIKES 
zines about people BOOKS 


—reads books, 
book reviews, the 
literary magazines 


Monthly. 


..A NEWS-PICTURE MONTHLY FOR SCIENCE AND 


CLEVELAND * DETROIT ° 





SENSE, Me eh is 


8 








HE LIKES MACHINES 


—has a knack for mechanics and 
mathematics. His is a scientific quo- 
tient . . . an “Sc.Q.” form of an 
“1.Q.” He reads POPULAR SCIENCE 


ATLANTA ° 
Sa FNAB RICE ls MEE RTT Ee A CN 








DAVID SARNOFF, brigadier general, 
U.S. Signal Corps, and president of 
RCA: “These G.I.’s, sailors and fliers, 
equipped with new know-how, have 
new inclinations; they want new jobs, 
not old ones.” 





HENRY J. KAISER, builder of Liberty 
ships, sees unprecedented opportunity 
in an America where “There is demand 
enough in sight to keep every produc- 
tive force working to capacity for 25 
years. 





ERIC JOHNSTON, president 


United 
States Chamber of Commerce: “We 
have the world’s greatest indusirial 
plant... There is work for all Amer- 
ican hands and a proud future for each 
one of us.” 


Founded 1872 


INDUSTRY 


SAN FRANCISCO * 






HENRY FORD, who at 82 views his 
work as just beginning, recently said: 
“The nation and the world are on the 
threshold of a prosperity and standard 
of living that never before was con- 
sidered possible.” 


C. E. SORENSEN, production wizard 
and head of Willys-Overland, makers 
of the jeep, expects worldwide markets 
for this and other developments born 
of the war, with immense numbers of 
jobs resulting. 





EDDIE RICKENBACKER, Ace of Aces in 
World War I and president and gen- 
eral manager Eastern Air Lines, Inc., 
believes in the machine as a contributor 
to progress. This confidence found 
expression in the recent movie, ‘Cap- 
tain Eddie.” 


« 73rd year 







LOS ANGELES 


,» 
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(Continued from Page 26) 
Albuquerque and Gallup, N. M., El 


Paso, Tex., and Brawley and E! 


Centro, Calif. 
* 


Moriarity aides Sales Chief 
Of National Malleable 


Election of Wilson H. Moriarty 
as vice-president in charge of sales 
of National Malleable & Steel Cast- 
ings Co. was announced last week 
by President Charles H. McCrea. 
Moriarty has 
been assistant to 
president. 

At the same 
time the retire- 
ment of James A. 
Slater, vice-presi- 
dent in charge of 
railway sales was 
announced. Slater, 
whose career with 
National Mallea- 
ble has covered 
48 years, will con- 
tinue as a director and as assistant 
to president and will act as con- 
sultant in railway matters. Mori- 
arty was graduated from Case 
School in 1918 and in World War I 
served as an officer in the heavy 
artillery. 





Moriarity 


Hein-Werner Boosts Norman 
And Raht to Top Posts 


Harold C. Norman has_ been 
elevated from sales manager to 
vice-president and general man- 
ager of Hein-Werner Motor Parts 
Corp., Waukesha, Wis., manufac- 
turer of Hein-Werner hydraulic 
jacks. He has also been elected a 
member of the board of directors. 

Robert J. Raht, who has been 
service manager and more recently 
assistant sales manager, has been 
advanced to the position of sales 


manager. 
* + * 


Handschumaker Appointed 


Sales Engineer for Lear 


Appointment of Capt. Al G. Hand- 
schumacher, as sales engineer, was 
announced last week by Richard 
M. Mock, vice-president of Lear, 
Inc., of Grand Rapids. Capt. Hand- 
schumacher has been stationed at 
Wright Field since 1942. 

He is a graduate of Drexel Insti- 
tute of Technology. He has been 
production manager at Junior Mo- 


WANTED 


AUTOMOBILE FACTORY SALES DEPT. 


GENERAL PARTS AND 
SERVICE MANAGER 


Top-calibre MERCHANDISING man—with 
technical background plus ability and expe- 
rience to manage the sales department ser- 


vice organization. 


It is not necessary to have been service man- 
ager for an automobile factory. You MUST 
have had thorough experience and success 
promulgating and directing merchan- 
dising programs on a national or near na- 
tional scale, for automotive parts and acces- 
sories or other merchandise related to the 


automotive trade. 


Write or phone G. H. 


Manager, or, in his 


Derzee, Assistant General Sales Manager. In- 
quiries will be kept confidential if desired. 


HUDSON MOTOR CAR COMPANY 
DETROIT 14, 


tors Corp., at Philadelphia, and 
sales engineer at Western Electric 
Co. of Pittsburgh. Portions of Ohio, 
western Pennsylvania, Kentucky 
and Indiana comprise his territory. 
He will operate from Yellow 
Springs, O. 


r * r 


White Motor Appoints Kelly 


Northeastern Region Chief 


Maj. William T. Kelly, who has 
just returned to civilian life follow- 
ing more than three years of mili- 
tary service, has 
been appointed 
regional bus 
manager of White 
Motor Co. cover- 
ing the northeast- 
ern region, ac- 
cording to an- 
nouncement by 
Ira S. Snead, 
vice - president in 
charge of the bus 
division. Quarters 
will be maintain- 
ed at the Boston 
branch of White Motor at 
Commonwealth Ave. 

Kelly has had 20 years of experi- 
ence in the automotive field and is 
well versed in the sale and service 
of motor trucks and buses. Follow- 
ing his formal education at the 
University of Pennsylvania and 
Columbia university, he sold auto- 
mobiles in the Newark area for 
three years. 


W. T. Kelly 
930 


Universal Appoints Bales 


To Sales Managership 

Bert E. Bales, in the motor in- 
dustry for 20 years, is now sales 
manager for Universal Battery Co., 
3410 S. LaSalle St., Chicago, it was 
announced last week. 

Since 1930 Bales has been in the 
battery business, and is known to 
dealers and jobbers from coast to 
coast. In the Detroit area he served 
as president of the Automotive 
Booster Club B-19. He is still active 
with this organization. 

* y + 


Silverman Promoted 


By Sonneborn Sons 


L. Sonneborn Sons, Inc., Nutley, 
N. J., has named Irving Silverman 
to the newly created post of pro- 
duction manager and appointed A. 
Moscowitz to succeed him as chief 


Pratt, General Sales 
absence, N. K. Van- 


MICHIGAN 




















—_ st OF THE 1946 U. S. Tire dealers advisory council hold session at 


Rye, N. Y. Left to right 
U. S. Tire Su ply Co., 
Tires; A. B. eases 
Hackensack, N. 
Columbus, 0.; Toes 


Birmingham, 


Barenbrugge, "Barry s Tire and Service Station, Elmira, 
Quick Tire Service, Kansas City; A. 


George A. Edwards, U. S. 
Johnson, Johnson Tire Co., Ft. Worth; 


chemist. The changes were an- 
nounced last week by Philip Det- 
telbach, plant manager. 


Coordination of technical and 
production details between the Nut- 
ley plant and Sonneborn’s general 
offices in New York City will be 
handled by Dr. Erich Meyer, di- 
rector of the department of indus- 
trial research. 


| Cadillac Men 
Get New Posts 
In Chicago 


In preparation for the resump- 
tion of retail and wholesale dis- 
tribution of Cadillac passenger cars 
throughout the Chicago area, H. 
W. Shepard, Chicago branch man- 
ager, announced last week several 
appointments to fill executive sales 
vacancies incurred during the war. 

Michigan Ave. branch manager 
will be H. C. Alpaugh, succeeding 
C. R. Moell, who resigned Nov. 1 
to form the Chas. R. Moell Cadil- 
lac Co., 4212-14 Lawrence Ave. 

W. A. Sullivan has been placed in 
charge of wholesale distribution, 
transfering from the factory in 
Detroit to replace L. J. Olsen, who 
is now manager of the South Shore 
branch at 2025 E. 71st St. 

A. W. Tacy has been named sales 
promotion manager for the six re- 
tail sales branches. 

The following have returned to 
their prewar capacities following 





front row seated, W: 

Ala.; W. D. B 
S. Tires division; Fred Novak, Hudson Tire Exchange, 
ear row, left to right, Russell E. Paul, E. T. 
Carr, Carr-Woodal 


arren Crowe (council chairman), 
aldwin, sales manager, U. S. 


Paul & Son, 
1 Tire sve Richmond, a a Harry 
fe Edwards, 

g (Johnnie) 


R. B. Nelson, Standard Service Tire Co., 
Seattle; Jach Pace, Pace’s Service, Inc., South Bend, Ind. 


engineer of the Tapco plant and 
more recently as factory manager 
and chief engineer of the com- 
pany’s jet propulsion division. 

A graduate engineer of the Uni- 
versity of Prague, Czechoslovakia, 
he later studied at Case School of 
Applied Science and Carnegie In- 
stitute of Technology. 

* a * 


Miniature Lamp Sales 


To Be Run by Mackey 


Lt. Col. George B. Mackey has 
rejoined Westinghouse lamp divi- 
sion as manager of miniature lamp 
sales. An Army combat pilot in 
World War I, Col. Mackey was 
manager of the lamp division’s 
southwestern district office at St. 
Louis in 1942 when he was granted 
a leave of absence to return to 
active duty. 

Operating out of Bloomfield, N. 
J., he will direct the company’s 
sales and promotion of automotive, 
flashlight, Christmas tree and oth- 


er small lamps. 
* 


Commercial Credit Picks 
Heads for 8 Offices 


Commercial Credit Co. last week 
announced the opening of eight 
new offices with the following 
managers: John D. Hunter, Temple, 
Tex.; E. S. Talty, El Paso, Tex.; 
Lloyd F. Collette, Baton Rouge, 
La.; W. T. Broach, Savannah, Ga.; 
Frank A. Roos, Waterbury, Conn.; 
A. Van Wyck, Bronx, New York 
City; Glenn A. Ferrey, Grand Rap- 
ids, Mich.; R. B. Knight, Eugene, 


wartime leaves of absence: Myles| Ore 


Coghlan, manager at Oak Park; 
Curtis M. Betts, manager at 5201 
Broadway, and H. H. Drew, man- 
ager at Highland Park. 

* * * 


Union Carbide & Carbon 


Names New Officers 


Fred H. Haggerson, president, 
Union Carbide and Carbon Corp., 
announced last week the election 
of the following officers of the cor- 
poration: 

Dr. Joseph G. Davidson, vice- 
president, chemicals division; Stan- 
ley B. Kirk, vice-president, indus- 
trial gases division; James W. Mc- 
Laughlin, vice-president, plastics 
division; William J. Priestley, vice- 
president, alloys and metals di- 
vision; John H. Rodger, vice-presi- 
dent, railroad division; Arthur V. 
Wilker, vice-president, carbon di- 


vision; H. Earl Thompson, vice- 
president, engineering, Robert J. 
Hoffman, vice-president, industrial 


relations; Morse G. Dial, secretary- 


treasurer. 
* 


GM Fleet Reopens Office 
In Seattle; Paul Manager 


General Motors Fleet division has | 
reopened its Seattle office, with D. | 


R. Paul as zone manager in charge. 
The offices are located in the 
White-Henry-Stuart Bldg. 

Paul will handle Fleet division 
activities for Washington, Oregon, 
Idaho and Montana. Formerly with 
Chevrolet, Paul was in charge of 
na..onal field relations for one of 
the governmental emergency agen- 
cies during the war. 

* * 


Thompson Boosts Gibian 
To New Engineering Post 


Emil F. Gibian has been appoint- 


ed chief industrial engineer for the 


Cleveland operating divisions of | 
Thompson Products, Ine., and 
Thompson Aircraft Products Co., 


Inc. Gibian served successively 
master mechanic of the Clark Rd. 
main plant in Cleveland, as chief 


as | 


| 





Canadian inclines Firm 


Promotes Executives 


R. W. Richards, general sales 
manager of the Goodyear Tire & 
Rubber of Canada, last week an- 
nounced the following executive 
appointments: C. B. Cooper, assist- 
ant general sales manager; S. R. 
Skelton, assistant general sales 
manager; E. W. Hayter, manager, 
advertising department; F. G. Wil- 





with the compliments of the 

season and every best wish 

for the prosperity and peace 

of the better world of to- 

>/9 morrow for which we are 
4 all building today... 
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—S 
BRIGGS MANUFACTURING COMPANY 


REFINISHING MATERIALS DIVISION 


3001 MILLER AVE. . 


and a very 


Merry Christuas 


may it be... 





mot, manager, dealer development 
department; G. F. Turner, ma 
ager, automobile tire department; 
N. E. Irwin, manager, oil compan: 
sales department. ) 
Promotions in the field organiza- 
tion include F. P. Large, assistarg 
division manager, Aiberta; J. Mg 
low, assistant division manager, 
Saskatchewan; D. J. Lee, assistay4 
division manager, Manitoba; P. 
Mills, special representative, west- 
ern Ontario sales division; P. 
Luzi, special representative, Que- 


bec sales division. 
* * # 









Davies Returns to Heil 


As District Manager 

Back after two years as a cap- | 
tain in Army Ordnance, J 
Davies has been appointed distri 
SD aa te for sales 
of all Heil Qu 
ity products — 
the southeastern 
states of Tenne 
see, Alabama, 
Georgia, the Car- 
olinas, and Flo 
ida. 

Headquarter 
for this distrio™ 
are in the Com- 
mercial 





Jack Davies 


i Ba 

building, Raleise™ 

N. C. Ray Long, 
who has been representing t 
company in this territory, will con™ 
tinue to work out of the Raleigh 
office but will concentrate on rocQijes 
machinery sales. 

* * * 

U. S. Rubber Names Rice @ 
Head of Synthetic Plant 

Appointment of Philip E. Rice a 
manager of the United States Rub- 
ber Co.-operated synthetic rubb 
plant in Los Angeles was an- 
nounced last week. 

Rice, an early experimenter wi 
synthetic rubber, worked on prob- 
lems involved in its use as far bac 
as 1923. He has been with the conde 
pany for 22 years. 

* x of 


€ 


Correction 


By a slip of the ty pewriter, AUT 
MOTIVE News lifted six men out 
the Universal CIT organization and 
put them with Commercial Credi 
We hereby return them with apo 
ogies. The story should have read: 

George E. Charlton, assista 
vice-president, has been appointe 
head of the New York city divi- 
sion of Universal CIT Credit Cor 
according to an announcement last 
week by M. R. Sanborne, vice; 
president in charge of the co 
pany’s operations in that area. 
Charlton has been with the CO 
poration since 1931. 

Announcement of the following 
new branch offices and manage 
was also made: Fred P. a 
Carbondale, Ill.; T. M. Tipton, Cape 
Girardeau, Mo.; Frank A. Shelto 
Chester, Pa., and Ernest M. Bow- 
dish, Jersey City, N. J. 


DETROIT 11, MICH. 
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YOUR BOOKS ARE WAKING UP! 


ke The quiet calm which has prevaded your bookkeeping 


department these past years should be rudely disturbed in the 


llowing 

nage 

‘ampelt, : 7 d 

2 ee next few months. There’s new automobile money around. 
e er ; 

. Bow- 


ae 


an 





There is one sure way for you to be certain a very profitable 
w hub-bub crops up around your cash register—keep your used 
car offerings before Chicago’s largest evening audience... in 


the classified columns of the Chicago Herald- American. 


+. Chicage HERALD -AMERICAN 


Quiche rection Want Ads + ANDover 1234 
7 * 
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Pattern for 





Creation of a public relations and 
advertising division within Fisher 
Body, under which all activities of 
this nature will be correlated, was 
announced last week as part of the 





W S. McLean 


J. P. Wines 


organization’s postwar expansion 
program. 
In making the announcement, 


Thomas P. Archer, vice-president 
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New Fisher Division; 


By Bob Finlay 


Surveys 


of General Motors and_ general 
manager of its automobile body 
building division, disclosed that 
William S. McLean, at present di- 
rector of advertising and publicity, 
will head the new public relations 
and advertising division as general 
director. 

McLean, a _ native of Detroit, 
joined Fisher Body in 1927, becom- 
ing head of the advertising de- 
partment in 1934 and later director 
of both advertising and publicity. 


10 years’ experience in merchan- 
dising and sales with other large 


to be 


THE LOS ANGELES TIMES is said 


auto 
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the first in Southern California 
Prior to that he had more than te return an automotive news page to 
its Sunday edition. Automobile Editor 
Lynn J. Rogers, back trom a tour of 
Eastern manufacturing 
manufacturers in the automotive| wrote of distribution and production 
field. problems. Advertising and informative 


copy filled out the page. 


Coincidentally, McLean announced 


the appointment of James P. Wines! Body account for the last 12 years. 


as assistant general director. 


Wines, who is with Kudner Agen- Pattern 
Recognizing the need for a stand-|to obtain comparable pictures.” 


cy, Inc., has serviced the Fisher 


OLDSMOBILE ? 


FRAZER ? a 
ponce ? nny 7 





ladillac ? 


WILLYs ? 


Buick 7 





ard pattern to be followed by news- | Linage Up 


papers in conducting consumer re- 
search projects, the Newspaper 
Advertising Executives Assn., Inc., 
with the cooperation of the Assn. 
of National Advertisers, the Amer- 
ican Assn. of Advertising Agencies, 
and the American Retail Federa- 
tion, is submitting a questionnaire 
to members of these four organiza- 
tions in an effort to find out what 
they believe such surveys should 
cover. 

The ideas and opinions obtained 
will be tabulated and coordinated 
by R. L. Polk & Co., Detroit, and 
made available to members of the 
various groups involved as a serv- 
ice to newspapers, advertisers and 
to agencies. 

“It has been impossible, up to 
now, to compare any two consumer 
surveys, because each has_ been 
conducted on a different pattern 
or with different criteria,” S. G. 
Howard, advertising director of the 
Minneapolis Star-Journal and Trib- 
une, and chairman of the NAEA 
market research committee, said in 
announcing the research project. 
“As a result, advertisers desiring 
information on any two _ cities 
where such newspaper surveys 
have been made have been unable 


/ 


MAM 


; 


Nearly 7 out of 10 families in the Milwaukee metropolitan area plan to 


buy a new car when available. 


Some 70,000 want them in 1946*. 


There 


is only one way to reach them with the complete story of your new models. 


9 out of 10 will be bought by readers 


of The Milwaukee Journal 


In this “home-read” newspaper you can sell to all the family—an impor- 


tant fact because women have a hand in more than 50% of all automobile 


purchases. 
the metropolitan area as any other newspaper . . 


Carrier delivered to more than four times as many homes in 


. reaching more homes 


in the area than any dozen magazines combined, only The Journal is “big: 


enough in Milwaukee” 


*1945 Consumer A nalysis 


to do the big 1946 advertising job. 


THE MILWAUKEE JOURNAL 


Media Records show that au 
motive newspaper linage for Ox 
tober was 3,946,932. the highge« 
since February, 1941. Septemb¥%4 
linage was 3,033,362 and that fo: 
October, 1944, was 3,242,714. - 


What About Detroit? 


Discussing talk about what RW 
sia and England are going to do 
GM’s William S. Knudsen t@ 
members of the Adcraft Club & 
Detroit who were celcbrating Ad 
craft’s 40th birthday: pe 

“The main thing is, ‘What’s 
Detroit going to do?’” 

He said that all the world has 
eyes on Detroit. With Adcraft ag 
the sales department cof Detroit, 
members have a job to do in builG 
ing up the world’s spirit, he said 

Among those in the new class@ 
Adcraft old-timers were Do 
Ahrens, of Cadillac; Wally Bat 
of the Chicago Tribune; Bill D&# 
man, of Young and Rubicam; Clay 
ton Armitage, of the Farm Journgs 
and Don Hight, of McCann-Eric® 
son. 


H. T. Ewald, founder of the cl@& 
got off the best crack of the eve 
ning when he remarked in hon 
ing an old-timer at Ford’s that G@ 
was still out there—"“Watching th 
Ex-Fords go by.” 
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Names 

Filling a position created by & 
company’s expansion and manufa 
ture of new consumer produgts 
Gerald J. Slade, former resident 
Utica, has been apncinted adve 
tising manager of Hewitt Rub 
Corp., officials announced 
week. 


McKee Thom 
son has rejoine 
the Detroit off 
of McCann-Erick / 
son, Inc. as gag 
court executSeame 
according to a 
annceuncement 
Don Cc. Hig™ 
vice - presiden 
and manager. @y 
tne past SF 


years, Thompsog | 
has been in oversezs service@ 
the U. S. Navy. : 
Staff Sgt. J. G. Bumberg, forNee 
advertising and sales promotio ; 
manager of the Ajax Tire & Fg 
ber Corp. and the WestminS* 
Tire Corp. affiliates «f New York | 
received an honoreble disch@® 
from the Army Air Forces fas 
week at the AAF sepuration bas ' 
at Scott Field, IIl. — 





M. Thompson 









Col. John M. Paver, vice-pryeej 
dent and general manager of 
National Outdoor Advertising Bug 
reau, Inc., has announced the @ 
pointment of Henry Walters™a 
agency contact representative. Wal 
ters was previously associated 
Foster & Kleiser Co. and Walker & 
Co. For the present he has beer 
assigned to the Pacific Coast c@-- 
of NOAB in San Francisco. 


Lt. Harold J. ere) 
Hubert, on term- 
inal leave from 
the Army Ground 
Forces, has joined 
the F. B. Hubert 
Advertising Co. as 
account executive 
and head of the 
firm’s radio ad- 
vertising division. : 
Hubert has had a Ag 
broad experience H. J. Hubert 
in printed advertising and radig 
broadcasting. — 


Graham Patterson, publishe gg 
Pathfinder, the news weekly, “Tas 
announced the promction of Rich 
mond F., a to the pos 
Detroit manager. Since Septembe! 
1944, Bancroft has been associate 
with Pathfinder as a sales re@s 
sentative in the Philadelphia an: 
Pittsburgh area. ; 

Appointment of N. W. Hopkin> 
director of public relations of @@ 
tinental Motors since 1942, to 
position of advertising director wa 
announced last week by C. J. R@ag 
president. Hopkins succeeds 
late J. L. Wierengo. Hopkins als‘ 
will serve as advertising dir@& 
of Continental Aviation & Engi 
neering Corp. Hopkins was wit 
Campbell-Ewald for 15 years== 
fore joining Continental. 
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At the Lock and Keys... 


the colonial locksmith labored with diligence and dexterity, devised 


if 
LT a 
ay 

Bae HB 


ingenious instruments “which warded off the wicked. the heinous 
homebreaker, and the midnight ruffian... were proof against 
picklocks and other mischievous persons... protect'd and preserv'd 
life and property against those of evil propensities . . . relievd 
dread and alarum... and assur’d sound sleep and safety to the 


inhabitants of the metropolis and the environs. . or 


Lackine « symBot, the modern newspaper might adopt the lock 
and keys... for it locks out lies, libel. and license . . . bolts 
the door on dangerous doctrines, destructive demagogues. foreign 
fanatics... stands as a bulwark against buncombe and sham... 
and is the key which springs global gates, lets everyone in on 
doings in Dakar or downtown, unlocks significances. opens the eyes 


to events, the mirid to meanings, and the heart to humanity. 


To open THE opulence of Philadelphia, the key is The Inquirer ain 
preterred by 579.000 families... and patently productive for 


the national advertiser. For proof, unlatch your Media Records. 


1t the sign of the Lock and Keys 

in Philadelphia, 1750, , . . , 

according to Charles Courtney. ie J d t Id nN wrer 
authority on locks. 
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Both Sides Pledge Aid... 


Board Held 


Chief Hope 


In GM-UAW Stalemate 


(Continued from Page 1) 


tions, which defended the latest 
offer as satisfying all the union’s 
cent boost, was issued by GM 
Thursday. 

The corporation also asked fed- 
eral courts in Chicago and Cleve- 
land to authorize injunctions 
against alleged illegal picketing at 
GM plants in those cities—picket- 
ing which is said to bar non-union 
employes from the factory grounds. 

Faced with the threat of court 
action, UAW picket lines through- 
out the nation allowed office work- 
ers by the hundreds to enter the 
plants Friday. 

Chairman of the panel is Jus- 
tice Walter P. Stacy of the 
North Carolina Supreme court, 
who presided at the ill-destined 
Labor - Management conference 
and has been active in mediating 
labor disputes in the New Deal 
administration. 

Other members are Lloyd K. 
Garrison, head of the War Labor 
Board, and Milton Eisenhower, 
president of Kansas State college 
and brother of the Army chief of 
staff. 


Cc. E. Wilson, GM_ president, 
promised Truman _ several weeks 
ago that the corporation would 


“cooperate with 
the government 
in every practical 
way we can.’’ 
Wilson did not 
indicate, however, 
whether coopera- 
tion would in- 
clude opening 
GM's books to 
the board if it 
desires. 

Under legisla- 
tion pending in 
Congress and 
advocated by the President, fu- 
ture factfinding committees will 
be able to subpena the financial 
records of management and la- 
bor. The present GM panel will 
not have the subpena power. 

The UAW's pledge of cooperation 
came shortly after the board was 
named Wednesday. Jointly issuing 
the pledge were UAW President R. 
J. Thomas and Vice - President 
Walter P. Reuther, who is director 
of the union’s GM department. 

Meanwhile, two federal concilia- 
tors intervened in the stalemated 
Chrysler - UAW negotiations. The 
conciliators, Jus- 
tin McCormick 
and Arthur Viat, 
met independent- 
ly with each side 
in an effort to 
establish a com- 
mon ground for 
the talks, which 
broke down 10 
days ago over the 
30 percent and 
company security 
issues. 

Both GM and 
Chrysler are now in the same boat 
in their UAW relations. GM's unex- 
pected cancellation of its union 

contract last Tuesday paralleled 
the Chrysler situation, in which the 
contract expired amid the manage- 
ment-union deadlock. 

Also, both corporations offered 
the union 10 percent wage boosts 
based on the rise in cost of living, 
only to have their proposals re- 
jected by the union strategists. 

President Truman announced 
that the GM factfinding board will 
hold its initial session Wednesday 
in Washington. 

Negotiations continued last week 
in the GM battle, but the dispu- 
held fast to their original 
positions on 
wages and illegal 
picketing. Prog- 
ress Was negligi- 





Cc. E. Wilson 





R. J. Thomas 


tants 





ble. With the 
contract termi- 
nated, the two 
factions will pre- 
sumably have to 
start from 
scratch in their 
collective bar- 
gaining 

W. P. Reuther Cancel- 


lation of the 
contract followed a stout rebuff 
dealt to the President by the 


union’s GM _ delegates from all 
locals, who voted down Truman’s 
appeal to go back to work while 
the factfinding board was explor- 
ing the dispute. 

Harry W. Anderson, vice-presi- 
dent in charge of GM personnel, 
informed the union of the contract 
termination Tuesday. Anderson 
cited the clause in the contract 
allowing GM the privilege of ter- 
mination after the 10th day of a 
strike. 

Commenting on the cancellation, 
Wilson said: 

“The cancellation of the agree- 
ment does not mean that GM is 
anti-union or opposed to unions as 
such. It does mean that GM is 
opposed to the abuse of the mon- 
opolistic power of unions demon- 
strated by the wave of strikes and 
threatened strikes throughout the 
country and particularly as_ evi- 
denced by the singling out of GM 
as a victim for the union’s labor 
blockade.” 

GM to Ask Responsibility 

In the new agreement, GM will 
insist on provisions requiring union 
responsibility and assurance of un- 
interrupted pro- 
duction, Wilson 
revealed. Thus, 
GM will join 
Ford and Chrys- 
ler in demanding 
union responsi- 
bility on wildcat 
strikes. 

Replying, 
Thomas charged: 

“The action of 
GM in cancelling 
the contract is 
another high- 
handed effort by management to 
evade the central issue in dispute 

a 30 percent wage increase. 

“The result of General Motors’ 
arrogant action will be to stiffen 
even further the determination 
of GM workers that their strike 
shall be won. They will not per- 
mit the introduction of extrane- 
ous issues to divert them from 
their principal goals. 

“In the meantime the corporation 
will have to answer, not only to 
their employes but to the general 
public as well, if their ill-considered 
action results in a lengthening of 
the strike.” 

Union chieftains again warned 
last week that the strike would be 
of “lengthy duration.” Saturday 
was “I-gave-to-win” day in the 
UAW crusade, and each member 
was asked to contribute $1 to the 
GM strike fund. 

In Washington, Attorney General 
Tom C. Clark disclosed that the 
Justice department has been in- 
vestigating GM for possible anti- 
trust violations. Thomas asked 
Clark to begin the probe several 
weeks ago on the grounds that 
GM holds a monopoly position in 
the industry through its ‘owner- 
ship of the principal source of 
engine fuel pumps.” 


Goodrich Plant Cited 


H.W. Anderson 


PORT NECHES, Tex.—The synthetic | 








THE 


ROADABLE 
oped by the 
years ago, has taken its last trip. It 
will spend the rest of its existence in 
the Smithsonian Institution after final 
check-over by the CAA. ‘“‘Born 30 Years 
Too Soon,” according to an editorial in 


autogiro, devel- 
Pitcairn Autogiro Co. 10 


a Washington newspaper, the ‘giro 
rolled, under its own power, through 
Washington’s heavy traffic in a sad, 
but defiant, farewell. 


Steel 


(Continued from Page 1) 





the largest ever staged in the 
United States. 

Date of the strike was set last 
week by the USW. An NLRB strike 
vote taken among the steel workers 
in November showed a 5-1 major- 
ity for striking. 

The strike was ordered after the 
steel makers rejected a union de- 
mand for a wage boost of $2 a 
day. 

The American Iron and Steel 
institute has asserted in full-page 
newspaper ads that the USW vio- 
lated a no-strike clause written into 
all its contracts by calling the 
walkout. 


“A strike in the face of existing 
contracts would shatter any con- 
fidence in the validity of union 
agreements in the steel industry,” 
the institute declared. 

Philip Murray, president of both 
the USW and the CIO, left the 
door open for wage negotiations, 
however, when he termed the 
union’s pay demand a “negotiable 
proposition” and said the USW was 
ready to negotiate about it. 

To date, the major steel mills 
have refused to bargain with the 
union over the wage demand. 


Meanwhile, two supplier plants 
for the vehicle industry resumed 
operations after striking em- 
ployes went back to work. They 
were Baldwin Rubber, Pontiac, 
Mich., and the Jackson Bumper 
division of Houdaille - Hershey, 
Jackson, Mich. 

Willys-Overland remained closed 
for the 10th week as a result of a 

transmission shortage caused by 
the prolonged Warner Gear strike 
at Muncie, Ind. This bottleneck is 
also reported to have delayed the 
start of production at Studebaker. 

The CIO glass strike, which has 
affected many vehicle assemblers, 
continued, as did 12 other strikes 
at key feeder plants. 


Northrop Workers Cast 


rubber | plant operated by | Goodrich ‘Heavier Anti-Union Vote 
Chemical Co. here for the government | 7 i ee 
has been given the award of honor for | _LOS ANGELES. Employes of 
distinguished service to safety by the | Northrop Aircraft voted to stay 
National Safety council. The award was | independent of unions last week 
made because the plant was operated | for the second time in eight 


1,273,077 manhours between Apr. 1 


and | 


Dec. 1, 1944, without a disabling injury. ' months. 





THE NEW 1986 Mercury and Lincoln are inspected by dealers of the Ford 


Motor Co.’s Chicago branch at a meeting held in the Drake hote) last week. 


17, 1945 


Ford Pay Progress Hinted; 


Annual Wage Plan Seen 


(Continued from Page 1) 


an increase of 16 percent in labor 
productivity, Ford stands to lose 
$35,000,000 in 1946 car and truck 
output. 

Company officials, meanwhile, 
were studying the UAW’'s unpre- 
cedented proposal for worker finan- 
cial responsibility in wildcat strikes. 


A Ford statement on its position | 


toward the union plan is expected 
this week. 

Bugas explained that the motive 
for the company plan was that the 
“union itself would exercise control 
over the conduct of its members.” 
He voiced doubt about the com- 
pany’s legal right to penalize indi- 
vidual workers, and said this point 
was under study. 

Would Fine Supervisors 

The union plan also provided that 
the company pen- 
alize any super- 
visory employe 
who provoked a 
strike. Money col- 
lected in such vi- 
olations would he 
contributed to the 
UAW's welfare 
fund. 


Another feature 
was that the 
Ford-UAW um- 
pire, Harry Schul- 
man, Harvard 
university professor, would decide 
all cases where doubt arose. The 
plan proposed a waiting period of 
no longer than 30 days in appeals 
to the umpire. 


Although the two parties were 
not as much in accord on the wage 
issue, there was evidence of a mu- 
tual desire to tackle the problem 
realistically. 


Leonard denied at a press con- 
ference last Monday that the 
union’s demand on Ford was “30 
percent or else.’ He indicated 
the UAW might settle with the 
company for less than 30 percent 
if Ford increased vacation allow- 
ances or made pension provisions. 


Moving in a vein totally unlike 
that of his colleague at GM, Walter 
Reuther, Leonard said he had no 
immediate plans for demanding to 
see the Ford books to back up or 
disprove the merits of the 30 per- 
cent demand. 


Tied to Productivity 


The company, however, declared 
that any increase in wages must be 
linked to a boost in the productiv- 
ity of the individual worker and 
the advent of full production. 


Pointing out that Ford had 
granted wage hikes totaling 39 
percent between 1941 and 1945, 
Bugas declared that as matters 
stand now, without any further 


UAW Talks Begin 
At Kaiser-Frazer 


WILLOW RUN, Mich. — Wage 
and contract negotiations between 
Kaiser-Frazer and the UAW-CIO 
were scheduled to get underway to- 
day (Dec. 17). 

Many observers predicted that 
the new auto corporation would 
offer the union wage rates higher 
than those at Ford or General 
Motors. Also to be discussed is a 
new-type company-union security 
plan, under which K-F and the 
UAW would share responsibility. 





Bugas 





House Votes Crackdown 


On Union Racketeers 

WASHINGTON. — The House 
of Representatives last week ap- 
proved a bill that would subject 
unions to the 1934 anti-racketeer- 
ing act, but the Truman-backed 
legislation for factfinding boards 
to settle labor disputes was 
stalled in committee. 

The racketeering measure, sent 
to the Senate by an overwhelm- 
ing majority, provides stiff fines 
and prison sentences for union- 


ists interfering with interstate 
commerce. 
Another bill, which would 


have penalized unions for vio- 
lating no-strike clauses in con- 
tracts, was rejected, 200 to 182. 
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ployes or property. 





High Court Rules Snub © 


To Union Unfair Act 


WASHINGTON. — Employers & 


commit an unfair labor practice 
by asking for a wage boost for 
employes without consulting 
certified union of the workers, 
the Supreme court ruled last 
week in a 5-3 decision. 

The ruling was against the 
Famous-Barr Co., a St. Louis 
department store, which had 
sought to raise its workers’ pay 


$2 a week. This included 40 CIO 


bushelmen, whose union the 
firm refused to deal with in pe- 


titioning WLB for the raise. ; 





pay increases, the company would & 


lose about $27 in 1946 for every 
car or truck it makes—or a total 


of $35,000,000. > 


Bugas also assailed the union 
strategists for demanding wage in 


crease when the company is far™ 


from full production and is plagued 
by supplier strikes. = 
“We would like to offer you a 
wage increase, and in those months 
past, we thought by now we would@@® 
be able to come here with a more 
pliable attitude on the wage ques- 


tion,” Bugas told the union. “Buf 


circumstances, many over which 
we have no control, have changed 
that picture. ee 
“We don’t feel that it is reason- 
able for you to press your de- 
mands now just because such a™ 
move subscribes to overall union 
policy. We are willing to discuss @ 
the wage question with you as 
long as it is necessary to reach 
a@ reasonable conclusion.” e. 
Meanwhile, the drawn-out Ford- 
Canada plant strike in Windsor,. 
Ont., entered its fourth month. A@ 
week’s end the Canadian govern- 
ment was attempting to convinc 
the UAW 
work while an arbitration plan for 
the wage and contract questiongs, 
was being worked out. ~ 


AFL Enjoined to Stop 


Violence in Denver 

DENVER. — Federal Distrif& 
Judge Steel last week granted the 
petition of Leamon Resler, opera 
tor of the Resler Truck Lines, fow 
a temporary injunction restraining 
officers and members of the AF 
Teamsters union from acts of vio*# 
lence which would interfere with 
the picking up and delivery @& 
freight by the firm and its em- 
ployes. 

The order specifically enjoins t 
defendants from acts of violence 
which would intimidate or coerce 
employes of Resler or the perso 
with whom he does business; from 


workers to return te& 
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acts of violence in stopping Resler; 
trucks on streets or highways alent 


from inflicting injury on his em- 


* 


Goodrich-Louisville Wins 


Arbitration on Firing 
LOUISVILLE, Ky.—B. F. Goo 
rich Co. had the right to fire 


women employed as_ laboratory 
helpers, an arbitrator ruled 1 
week in an _ interpretation of 


clause in the plant’s contract with 
the United Rubber Workers-C 

The arbitrator, Rev. Leo % 
Breckman, held that the contract 
upheld the management agai 
the women, who had contende 
their seniority was ignored in the 
discharge. The union said the de 
sion would be accepted without 
further protest. 


Zenith Distributors 


To Meet in Chicago 

CHICAGO.— Zenith radio distrib- 
utors will hold a convention at @&4 
Edgewater Hotel here Dec. 18-19, 
H. C. Bonfig, vice-president , 
charge of household radio, said IEA 


— 


week. About 80 distributors will 
attend. 
The new line, completely né 


throughout, will be shown to the 
convention, he said. The dist@i&s 
utors will be shown through the 
plant, which has been enlarged to 
increase capacity to 15,000 
daily. 
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“Please, Brother Anselm, unchain the book! Please let me 
take it home to read!” 

It was hard to refuse the bright-eyed boy who had learned 
so well, and loved so much to read. But the good monk shook 
his head. 

“If this book were to be lost,” he said, “it would never be 
replaced; for it took many years to make, and of its kind it is 
the only one in the world.” 

So, young Johannes Gutenberg went home empty-handed, 
the conviction that there should be books enough for all 
already burning fiercely in his breast. 

In those days books were made laboriously, one at a time, 
by lettering upon parchment with pen and ink. The making 
of such a book might take many months or years. Small 
wonder that they were available only to the learned or 
wealthy few! 

But in 1436 Gutenberg, still faithful to his dream, perfected 
one of the most important inventions of all time—the art of 
printing from movable type. 

At one stroke, books were brought within the reach of all! 


The significance of this great step forward in human prog- 
ress was admirably stated by Gutenberg himself. “Let me tell 
you, wife,” he is reported to have said, “nothing yet invented 
by man ever made such inroads upon ignorance as this will 
make. . . . Everybody, by and by, will learn to read written 
language; and the knowledge locked up in cloisters will be 
poured out freely to the thirsty multitudes.” 

He was supremely right. Out of Gutenberg’s rude press 
tlowed a sparkling rivulet of words which was to swell into 
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the mighty torrent of books, newspapers and magazines 
which we all read and enjoy today. 


Reading Enriches Life 


Gutenberg knew, as this world’s great have always known, 
that the richest rewards of life are to be won by an active and 
well-stored mind. And in reading he saw the key which would 
open to teeming millions the golden storehouse of knowl- 
edge. For it is the impression value of what one sees that registers 
indelibly and is never forgotten. 


Reading is the great educator, the great source and foun- 
tainhead of ideas. And reading of a variety and abundance 
beyond Gutenberg’s wildest dreams is to be found within the 
pages of The American Weekly. There is reading about people 

. their hopes and fears . . . their joys and heartbreaks .. . 


THE 


* Greatest 
\ Circulation 


\ in the World 
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One of the most significant moments in buman bistory was that in which Jobannes Gutenberg took 
from bis primitive band press the first words ever printed from movable type. 


HE UNCHAINED the BOOKS... 
and ¥ REED the thoughts of men 


their loves, hatreds, follies . . . their achievements and dis- 
appointments. There is reading about science, art, literature 

. about history and exploration. Two recent articles, tor 
example —‘‘Formula for Bliss,” a hint on marital happiness; 
and ‘Are the Ice Ages Really Behind Us?” a scientific dis- 
cussion of climate—give some idea of The American Weekly’s 
wide range of subjects. 


This fascinating and ever-new story of life in our time is 
brought regularly before the men, women and children in 
more than 8,000,000 homes by The American Weekly, the 
magazine which is distributed through a group of great 
Sunday newspapers from coast to coast. 


The manufacturer who associates his product or his 
company’s name with such an influence is tying in with 
the most powerful known force in advertising. 


MERICAN 


EKEKLY 





Zt \ MAIN OFFICE: 959 EIGHTH AVENUE, NEW YORK 19, N.Y 
* cs BRANCH OFPICES Winthrop Sz, Bostom 10 + Arcade Bidg., St. Lous 1 + Hearst Bldg, Chuage6 + 101 Marsetia St., Atlaats 3 
Hanna Bidz, Cleveland 15 + General Motor: Bldg, Detrout2 + Edson Bldg, Loi Angeles 13 + Heart Blig, Sam Francine 3 
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Neustadt Made Partner 


Of Pacific Tractor Firm 


Berkley Neustadt, automobile fi- 
nance authority, has announced his 
resignation as vice-president and 
manager of the Contract depart- 
ment of the Anglo California Na- 
tional Bank of San Francisco to 
become a partner in the Pacific 
Tractor & Implement Co., newly 
named distributors for Ford trac- 
tors and Ferguson System Imple- 
ments. 

Neustadt retains his position as a 
member of the board of directors 
of the bank which he has served 
for upwards of 21 years. He is 
succeeded by I. M. Barnett, who 
has served as Neustadt’s assistant 
for many years. 

+ * * 


Mount Holly Ford Dealer 
Erects New Buiiding 


A new building is being erected 
at Mount Holly, Charlotte, N. C., 
suburb, for the Mount Holly Ford 
dealership. 

B. C. Taylor jr., 
ager of the firm. 

* * * 


Walker Bros. in L. A. Get 


Nash Franchise; to Build 


Appointment of Walker Bros. as 
Nash dealer for the west Olympic 
area in Los Angeles, was announced 
last week by Spencer T. Honig, 
president of the Nash Distributing 
Co., Nash distributor for southern 
California. 


The brothers, C. R. and E. K. 
Walker, have been associated in 
the automotive field in southern 
California for the past 20 years. 
Plans were announced by Walker 
for the erection of new building 
to house show rooms and service 
facilities in addition to the present 


680,000 


IMPORTANT 
MEN READ 
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will be the man- 
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Doings 


buildings at 3250-3266 W. 
Bivd. 


$100,000 Building Planned 
| By Packard Indianapolis 

A $100,000 building has been an- 
| nounced by President Charles G. 
Sanders for the Packard Indian- 
apolis Co. to be used for its new 
ear sales and service. The equip- 
ment will cost several thousand 
dollars above the cost of the build- 
ing. The location is across the 
street from the present location. 

The plans will be made reality 
as soon as the production and de- 
liveries of Packards make neces- 
sary larger quarters. The lot is 
being paved with concrete and will 
be used for the firm’s used cars 
and unloading new ones. When the 
new structure is ready, the present 
quarters will be used for its used- 
car business. 


a oa 


| L. A. Dealers 
Improve Homes 


For °46 Hudson 


LOS ANGELES.—Hudson dealer 
expenditures totaling more than 
$300,000 in the Los Angeles metro- 
politan area for postwar improve- 
ments were announced last week 
by Fred M. Blaich, zone manager. 


Among dealers going into exten- 
sive building and expansion pro- 
grams are: Freeman & Freeman, 
S. Western Ave., who are spending 
$75,000 for construction of a build- 
ing and the purchase of service 
equipment; Leimert Park Motors, 
Leimert Park, $50,000 for new 
building and equipment; Collins 
Motor Co., Culver City, $50,000 for 
remodeling building and adding 
service facilities. 


Bacon & Laughlin Motor Sales, 
East Los Angeles, $50,000 for new 
building and equipment; Lee 
Evans, East Los Angeles, $25,000 
for new building; Mir-O-Col Mo- 
tors, Huntington Park, $25,000 for 
modernization of building and ad- 
ded service and sales facilities; The 
Hudson Triangle, Los Angeles, 
$25,000 for remodeling and expan- 
sion. 

Many other Hudson dealers 
throughout Los Angeles county are 
improving their quarters for the 
1946 line. 


Olympic 





*° * * 
|Reo Selects Hopper Firm 


'As Boise Distributor 


| Hopper Motor Co., Boise, Ida., 
| has been appointed distributer for 
| Reo, according to announcement 
| last week by Don Streeter, general 
| sales manager. Prior to the war it 
| represented Oldsmobile. 

C. A. Hopper, president, served as 
a lieutenant colonel overseas. 

| * * * 

Schneider Completes Plans 


‘For New Seattle Home 

Plans have been drawn for a 
0,000 sales and display building 
; to be constructed on E. 47th St. 


and Roosevelt Way, Seattle, by 


| Schneider Motor Car Co. (Pack- 
ard), Seattle. 

The one-story masonry building 
will be L-shaped with the main 


STOP TAPPET NOISE 
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nec- 


adjustment ... Can 


be installed on Chevrolet models 1934 to 1946. 


. Four-year 
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THIS IS A SKETCH of the new home of Mac-Nash Motor Co. in Little Rock, 
Ark. Building and land will cost about $80,000. The building wili be 100 by 140 
feet, with a mezzanine of approximately 2,000 square feet to give a total floor 


space of about 16,000 feet. Manager C. 


has three lots under lease a half block away at Ninth and Spring streets for 


used-car operations. 





sales and display room measuring 
60x85 feet and a service wing 60x25 
feet. Plans call for a_ reinforced 
concrete basement with an area of 
5,000 square feet, to be used for 


car storage. 
* * 


Schumacher to Distribute 


In 10 Counties for K-F 


George Schumacher, head of the 
Dayton Trailer Sales Co., 127 N. 
Patterson Blvd., Dayton, O., has 
been named distributor for Kaiser- 
Fraser. 

He will establish a new firm at 
413-5 N. Main St. It will cover 


10 counties. 
* . * 


Pym to Open Dealership 
In East Portland, Ore. 


Sale of his garage business, and 
the formation of a new firm in 
Portland was announced last week 
by C. M. Pym, who has been in 
business in Oregon City since 1935. 
Pym sold his garage property and 
Dodge - Plymouth dealership to 
Parkinson & MHubach, Portland, 
who will take possession Dec. 1. 

With C. M. Land and Rudy Tag- 
gesell, Pym has formed a company 
to take over the Chrysler-Plym- 
outh dealership in East Portland. 
The firm will erect a new building 
on Union Ave. to house the agency. 
The structure will have 20,000 feet 
of floor space. 

* * * 


Braley Dealership Plans 


To Use New Home in Jan. 


Henry C. Braley, formerly of 
Aberdeen, Wash., where for 23 
years he sold Dodge trucks and 
autos, is remodeling and enlarging 
a 150 by 155 foot building at Oak 
and Hunter Sts., Stockton, Calif. 
He will sell Dodge trucks, Dodge 
and Plymouth cars. 

The showroom will be 80 by 25 
feet. Braley will be assisted by his 
son, W. H. Braley. The firm expects 
to occupy the new quarters in 
January. 

* * * 


Seattle Distributor Buys 


Three-Story Building 


R. P. Lewis, head of Lewis Mo- 
tors (Nash), Seattle, announced 
purchase last week of the Howe 
& Co. building, at E. Pike and 11th 
Sts. It will be used as wholesale 
offices and parts depot for the 
wholesale trade only. The building 
has 20,000 square feet. 

The firm will take possession 
Jan. 15, when a program of reno- 
vation and improvement will be 
undertaken. The firm is Nash car 
and parts distributor for Washing- 
ton, Alaska, northern Idaho. Lewis 
reports parts business has tripled 
since 1942. 

6 ” * 


Collord, New Orleans, 


Starts $300,000 Home 


Collord Motors, Inc. (Dodge- 
Plymouth), headed by I. R. Collord, 
has started construction on a one- 
story building, at Thalia and Broad 
Sts., which will represent an invest- 
ment of approximately $300,000. It 
will be equipped with air-condition- 
ed show rooms and offices. 

The building will contain 42,000 
square feet of space and additional 
33,000 square feet will be available 
| for a used car lot and parking 


! facilities. 
* 


New Plant at Stockton 


aoa ores & hous Builds 
| .. distribu- 


Thompson & Sage Co 
itors of 


with 
floor space 


is building a 
| 45,000 square 


$150,000 plant 
feet of 





International trucks, farm | accommodate 
machinery and grading equipment, | Motor Co., 





present building include the con. 

struction of a reinforced conerete® 

second floor and a concrete ramp 

from the first to the second. Thc@& — 
offices will be located in one corner hr sl 
of the first floor with the rest of th 
the space used as a display roon Mec 
for automobiles and parts. Grieger ‘\teGo 
has been in the automobile dealerg sal, 
business for a years. he 


Nash Expands . : 


* e 7 
- f 
Dealerships in Pf 
4 ay lw 
Northwest oe | 
Appointment of more dealers by pe = 
Lewis Motor Co., Nash distributor Fal 
for Washington, ‘Alaska and north- —, 2 
M. McMullin reports that the firm also ern Idaho, was announced last apa . 
week by R. T. Nixon, wholesale eae 
manager. — 
Gaine Nash Co., Fourth and Pop- eS 
Sonora Sts., Stockton, Calif. Thirty | lar, Coeur d'Alene, Ida., Cleve 
more men are to be employed, mak- | Gaine, owner, has a new building # . oll 
ing a total of 110. Parts valued at| nearly finished. 
$130,000 are now in stock. In Ellensburg, Freeman-Johnson¥ » O 


Nash Co., 505 N. Pearl St., has 
been reappointed. L. C. Johnso . 
and B. J. Freeman are the owners. . 

At Moses Lake, Wash., the Lake a 
Truck & Implement Co., has beer@ ay 
appointed dealer. It is erecting a ah 
$50,000 building. This is a new oe 
firm, formed by O. M. Wilmot and& 
G. Schuster. 

In Renton is another new com- 
pany, Huntington Motors, 330 Mains 
St. Dan Huntington is manager. He 
was formerly manager of Renton 
Service. This dealership is erecting’ 
a $35,000 home. 

A $40,000 building is being erect-@ 
ed in Seattle by C. B. Ballard &# 
Son, 5821 Roosevelt Way. The build- 
ing is 120 by 100 feet. e 

West Seattle Nash, Inc., H. D. 
Baker jr., manager, is constructing 
a $40,000 modern dealership at Cali-@ 
fornia and Erksine Way. 

With dealer spots in Fairbanks 
and Ketchikan still open, the Al- 
aska appointments to date follow: 


The firm expects to increase its 
business from a million dollars 
last year to two and a half million 
next year. Its territory comprises 
San Joaquin, Calaveras, Amador 
and Tuolumne counties. Wilson H. 
Thompson is president, E. Allen 
Thompson and H. C. Sage, vice- 
presidents. 


Tent 





Muir Becomes Partner 
In Dallas Dealership 


Ernest Alexander announced last 
week that Robert S. Muir, general 
manager of the Alexander Motor 
Co., Dallas, Tex., has been taken 
into partnership in the firm. Muir 
has many years of automotive ex- 
perience, 11 of them with Dodge 
and six as its regional manager in 
Dallas. 

In addition to being general man- 
ager of Alexander, Muir heads the 
~vhich 
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on a five-acre tract at Wilson and 
| 
Dodge truck department, 


will become a major departmental | Anchorage, Commercial Automo- 
activity of the firm. The company | tive Service, Eighth and B Sst.&= 
recently celebrated its teuth \nni-' Burt Carr, manager; Juneau, 


versary in Dallas. It now has 191 


Christensen Bros. Garages, 909 12th@ 
employes. 


St., J. P. Christensen, manager, and 

Seward Machine Shop, Seward, 

Chas. Lechner, manager. b 
* * * 


Whitfield-Paulk Builds 


Whitfield-Paulk Motor Co., Cairo, ” 
Ga., is erecting a one-story build- 
ing to be used as a showroom for@& 


* * * 


Stockton Truck Dealer 


Remodels Building 


Lloyd E. Test & Co. (Nash-Reo) 
trucks, is remodeling and modern- 
izing its building at Park and El 
Dorado Sts. The showroom is be- 
ing reduced to one-half its former| Mew and used cars and for the 
size to make room for a parts| Storage of parts. 
department. ee 


* 
The business recently was taken Smith Bros. Named 
over from Test’s father, E. A. Test, 





: 7 : Smith Bros. Oil Co., Sylvania, @ 
= —- after 30 years in the Ga., has been appointed agent for age 
_— a a | De Soto and Plymouth automobiles. ,- : 
| * * * 


New Ga. Distributorship | Edwards Appointed 
| 


Opened at Cedartown Colvin Motor Co. (De Soto-Plym-@& 
Polk County Motor & Implement | outh), Columbia, Tenn., has opened 

Co., Cedartown, Ga., county distri-|a new service department with 

butors for Willys-Overland automo- | Webb Edwards as manager. 

biles and Jeep, is opening for) 


business. 
W. W. Winderweedle is manager Cox-Wellman Exp ands 
Purchase of a former National 


of the new company. : 
. <a Guard armory and of two pieces of 


a property on which additional build- 
$33,000 Addition Planned ings will be erected has been an- 


By Geiger in Ft. Wayne | nounced by the Cox-Wellman Co., 
An addition, 60 x 150 feet, is 


automotive parts distributor in 
being built on the new two-story - % 


Oakland, Calif. 
brick quarters for C. A. Grieger, 
dealer in Fort Wayne since 1923, Johnson Chartered 
T. K. Johnson, Inc., of Orlando, 


which will make the _ enlarged | 

structure measure 135 x 150 feet.| Fla., has been chartered with au- 
The estimated cost is around $33,- thorized capital of 100 shares, no 
000. It is expected to be completed | par, to deal in automobiles. Prin- 
by the last of January. | cipals: T. K. Johnson, Clara Buggs 


Plans for the remodeling of the Johnson and Joseph G. Baker. 
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AMONG THE many buildings now being erected by Studebaker dealers to 

postwar business expansion is this design by the Yarbrough 
iene. Yarbrough, Studebaker dealer for 28 years, is spending 
150,000 for a structure that will provide 28,000 square feet of enclosed floor area 


The 190 by 100-foot site is located at 





d a 15,000 square foot parking court. 
W. Peachtree and Mills Sts., N.W. 
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Chr ysler Dealership Opened 


UcGowan in Buffalo 
Gowan Motors, 1196 Main St., 
ilo, a newly-formed organiza- 
has been appointed Chrysler 
: Plymouth dealer. President 
wuk C. MeGowan of the concern 
been with Chrysler for many 
; and formerly was sales man- 
for the factory branch in 
Net roit. 
Uy ward Dove, former service 
Ysager at the factory branch in 
Pet roit, has been appointed Mc- 
ean service manager. McGowan 
". :,ken a long term lease on its 
if » St. building, formerly known 
Gibson Bldg. The structure 
ive redesigned to provide more 
}yan 38,000 square feet of floor 
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* * * 
ikrell Leaves Buick Zone 


0 Open Dealership 

lenry G. Krell, for the past 11 
manager of the Buick Minne- 
apol’s zone, is leaving his associa- 
n with the factory sales depart- 
nt to become the Buick dealer in 
Fargo, N. D., it was announced last 
ek by W. F. Hufstader, general 
ses Manager. 

The new dealership will occupy 
iporary quarters in Fargo until 
rell's plans for the construction 
of a new sales and service building 
1 be completed. It was expected 
to occupy the new building within 
the next severa' months. 

* * * 


Hudson Adds 


4 Dealers in 
Pennsylvania 


The appointment of 14 new deal- 
ers and the qualification of 12 was 
Mnounced last week by C. G. 
Becching, president of Hudson 
Philadelphia Motors, Inc., Phila- 
delphia. 

These dealers 
have an available 
working capital, 
not including 
land and_ build- 
ing, of over $279,- 
000, or an aver- 
age of about $20,- 
000 per dealer 
and an average 
of over $100 per 
new car quota. 
THREAT Harts 
stocks will aver- 
age in excess of $7 per car in deal- 
iles area. The individual aver- 

‘mounts to about $1,300. 

new dealerships are Harmon 
ter Car Co., Philedelphia; Mc- 
den Motor Car Co., Philadel- 

Ross & Riggs, Inc., Trenton, 

Frank Goetter & Sons, Phil- 
wiphia; Beaver Auto Sales, Bris- 

Pa.; Hall Motor Co., Middle- 
“n, Del.; Don R. Maiden Stores, 

ne, Pa.; Hodges Motors, Flour- 

. Pa.; Swirdsing Motors, Inc., 

idelphia. 
frank H. Caven Motors, Phila- 
phia; W. L. Gardner, Philadel- 

Kissel Motors, Philadelphia; 

C. Wilcutts Motors, Ardmore, 

Boro-Line Auto Sales, Phoe- 

le, Pa. 

' following dealers are being | 

fied in accordance with Hud- | 

quality dealer program: Hen- 
Carver, Norristown, Pa.; 
er Motor Co., Chester, Pa.; 

* TT. Cornell, Glenside, Pa.; 
rell’s Garage, Hightstown, N. 

‘idelity Auto Shop, Philadel- 

Gehris Motors, Inc., Upper 




























—_ 


Beeching 









; Pa. 
ee thers are Ocean County Motors, 
River, N. J.; Oxford Auto 
oe Philadelphia; Rinehart Mo- 
“ar Co., Lebanon, N. J.; Taylor 
r Co., Lansdowne, Pa.; Burns 
tor Co., Wilmington, Del.; J. 
t Porter, Pocomoke City, Md. 
* * * 


¥ 5.000 Building Planned 


Ly O’Brien in Indianapolis 


onstruction of a $75,000 building 
51-535 Virginia Ave., Indianapo- 
to house the Tom O’Brien Co. 
‘ve Soto-Plymouth), has been an- 
nounced by Tom O’Brien. It is ex- 
ted to have the plant in opera- | 
“on by the last of January. When 
fully equipped, the cost is expected | 
exceed $100,000. | 
The structure will be faced with | 
brick and a modernistic display 
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room will provide ample space. The 
building will house also the service 
and parts departments as well as 
general offices. 


Bedford, Pa., Dealership 
Now Run by Hendersons 


R. E. Henderson and his son, C. 
E., have taken over the Fred S. 
Sammel (Dodge-Plymouth) dealer- 
ship, Bedford, Pa. 

The building occupies 24,000 
square feet. Seven mechanics are 
now on the service payroll. 

* * * 


Tenn. Dealer Robbed 


Burglars cracked a safe at Mc- 
Cord-Price Auto Co., 4704 Rossville 
Blvd., Chattanooga, Tenn., and es- 
caped with approximately $200 in 
cash, 

* * 


Buy Dealership 


L. W. Troxler, of Albemarle, and 
C. C. Lowrance, of Concord, have 
purchased the Farm Equipment 
Co., Allis-Chalmers dealer, Salis- 
bury, N. C. Troxler will be general 
manager of the firm. Lowrance 


operates the Lowrance Equipment | 
Co., Concord. 


Langston Named in Charlotte 


J. Bobo Langston has _ been 
named vice - president and sales 
manager of the newly formed Eve- | 
rett-Noble Motors, Inc. (De Soto- | 
Plymouth), Charlotte, N. C. Lang- | 
ston recently received his discharge | 


as a lieutenant in the Coast Guard. | 


Tarpon Chevrolet Co of Tarpon 
Springs, Fla., has begun the expan- | 
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ALLEN BROS. MOTOR CO., North Kansas City, has started construction of 
a new automobile sales and service building to cost more than $100,000, across 


sion of its building. E. P. Schofield, |; Armour street from its present three-building unit. William R. Allen and F. R. 


manager, says that 24 feet will be 
added to the building to give more 
office space and extra room for the 
parts department. 
* x * 

Stevens Motor Car Co., Tacoma, 
Wash., has added a downtown 
wholesale parts store to its opera- 











Eustace M. Bainbridge inaugu- 
rated his new show rooms at 710 


display of the new Pontiac. The 
Pontiac is also on display at the 


stead: Bevis Motor Co., Malanc: 


war peak of 125. 
floor space. 


A business name has 


tions, in charge of Cecil H. Caswell.| in Buffalo for Bison Motor 
* * * 722 Broadway, by Max Kanter. 


1408 S. Main St. 


new one-story 


Charles F. Johnson, Punta Gorda: 
Wiley Motor Co., Stuart. 


been filed 


H. I. Smith Motor Sales, formerly 
Reed St., Palatka, Fla., with an/} Auto Hotel Motor Sales, 1111 Jack- 
open house. A new service station} son St., has opened in the new loca- 
was opened at the same time. Both | tion, 
openings were made notable by the | Ind. 


Anderson, 


Howell Chevrolet Co., Glendale, 
Preston B. Bird Motor Co., coe poe has announced the appoint- 
ment of Robert C. Greene as serv- 


Allen jr., who operate the business, handle a line of appliances and farm utility 
equipment besides cars. The firm employs 65 and expects to return to its pre- 
building will have 25,000 square feet of 





ice manager of the company's 
| greatly enlarged service organiza- 
tion. Greene has been _ identified 
with the automotive business on 
the Pacific Coast for the past 22 
years. 

~ * * 

A business name has been filed 
for Solmaine Motor Sales, 3474 
Clinton St., Gardenville, N. Y., by 
Patsy Solmaine. 

* 7 7 

Hampton Motor Co., Wynne, 
Ark., headed by Marcus Hampton, 
has been appointed a Dodge-Plym- 
outh dealer. 
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More sales for advertisers are the marked evidence of karo JOURNAL'S 


ereat circulation advantage. 


With its 24 million subscribers Farw JouRNAL leads all other farm 


m/e 


magazines by half a million. And this half million lead is held in the 


top half counties where farmers have the most money to spend 


counties 





where farmers received 81.1 percent of the nation’s farm cash income 


last year. 
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Czar for Auto Dealers? 


Bury Sees Need for Leader on Level 
with Baseball, Movie Bosses 


(Continued from Page 1) t 


T. P. Lowry jr., president; A. A. 
Martin, vice-president; E. J. Ro- 
nan, treasurer, and Ernest Jones, 
secretary. 

The following were elected to the 
PATA board of directors: E. H. 
Bauer, John P. Crisconi, 
L. Greer, Albert Jacobs, 
Krisher, W. S. Townsend, 


L. 
J. Eu- 


| 


William | 
C. | 


stace Wolfington, Ernest Jones, T. | 


P. Lowry jr., A. A. Martin and 
E. J. Powell. Jones and Powell 
are new members of the board. 


Other speakers were George E. 
Sokolsky, widely - syndicated col- 
umnist; Russ Jones, secretary of 
NADA, and Lowry. 

Describing his address as a “swan 
song,” Bury declared it was high 
time dealer associations “became 
big league.” Despite PATA’s accom- 
plishments, he said, “there is much 
work uncompleted.” 


“Ahead of us lies greater tasks 
than ever confronted us in war- 
time,” he continued. “And we 
won’t be able to perform our 
future tasks unless we maintain 
100 = percent 


Montana 


(Continued from Page 3) 


of Butte; Frank Hanel, of Wol 
Point; Carl Anderson, of Helena, 
and Nybo. 


Donald C. Barnhart, executive 
vice-president of NADA, and James 
F. Morrell, labor and public rela- 
tions representative of Consoli- 
dated Freightways, Portland, Ore., 
also spoke. 

Barnhart charged that OPA 
went beyond its legal authority in 
reducing dealer discounts. 

“It required 25 years in a highly 
competitive market,” he said, “to 
arrive at a dealers discount basis 
which would permit the efficient 
operator to make a fair profit and 
yet maintain low retail prices. 

“In forcing this reduction of 
gross profit upon the retail auto- 
mobile trade OPA economists and 
statisticians have assumed that 
there will be a steady flow of new- 
car production estimated at 5 mil- 
lion to 6 million cars per year and 
that in spite of this the dealer will 
be able to trade and sell used cars 
at a gross profit.” 

NADA believes it is impossible 
to predetermine what production, 
competition, the used-car market, 
labor costs, and other essential cost 
factors will be in the future, Barn- 
hart declared. 

“It goes without saying that 
efforts will be made to amend the 
existing laws so that OPA will 
never again be able to disrupt 
time-honored trade discount ar- 
rangements,” he said. 

Other resolutions adopted by the 
convention included: a request for 
more uniform safety regulations 
and stricter enforcement of high- 
way rules, by city, county and 
state; a request for the discontinu- 
ance of prison labor in the office 
of the Montana registrar of motor 
vehicles, which is the legal record- 
ing agency of the state for the 
filing and recording of all liens 
against cars and trucks. 

Requesting manufacturers of new 
ears and trucks not to enter into 
agreements with non-taxable co- 
operatives declaring that they con- 
stitute unfair competition with in- 
dependent dealers, and a 
that all manufacturers of cars 
and trucks continue their prewar 
discount structure. 

Copies of these resolutions were 
sent to the Montana congressional 
delegation and to OPA. . 





HERMAN NISWANDER (center), 


request | 


st 
SS 


| collections 


Peru 


| 
roughly double the present dues 


schedule. | 

“Yes, that’s what I said, and I 
mean it. 

“It is high time that PATA (as; 
well as PAA and NADA) became 
big league. It is high time that 
automobile dealers thought at least 
as much of their association as 
automobile workers think of their | 
unions. It is high time that we 
loosened out purse strings and gave 
our association enough money to 
develop a worthwhile, long-term 


program. 
“And it is high time that our 
industry nationwide -— secured 


for itself a brilliant, fearless leader. | 
‘All Potential Big-League’ | 

“Don’t be big-league players on, 
a minor league team. Let’s make 
this a big-league team and keep it | 
that way. And let’s do a big-league | 
job. We are all potential big-league 
caliber. | 

“Sure Pennsylvania has_ the 
best state association and the 
best local association in the coun- 
try. But that doesn’t make us 
good. We’re better only by com- 
parison with our weaker fellow- 
associations, and not much credit 
can be derived from that.” 

Bury conceded at the beginning 
of his speech that during the past 
year, dealers groups “really got out 
of their swaddling clothes. They 
haven’t grown up but they’re 
growing.” 

Accomplishments Cited 

Among the accomplishments of 
organized dealers — state and na- 
tional he listed the following 
highlights: 

The Car Carrier act was repealed. 
Temporary license tags were ap- 
proved. 

SSR-49 on service prices was 
greatly liberalized “due mainly 
to the efforts of men like our 
own Jack Fassit who had the 
backing of a united industry.” 

Car financing became a legisla- 

tive issue in Pennsylvania and the 
industry's participation in the hear- 
ings “was a credit to every mem- 
ber.” 

All dealers were licensed by OPA. 

“But OPA still didn’t, and prob- 
ably never will,” said Bury, “en- 
force used-car ceilings except, 
of course, against legitimate, law- 
abiding dealers. The flagrant vio- 
lators with their black market 
gains could afford to build up too 
good a defense.” 

Bury classified as the ‘“outstand- 
ing association event of the year” 
the dealer defense on the proposed 
reduction in new-car discounts. 

OPA Assailed by Sokolsky 
Sokolsky let go with some power- 

ful blasts at OPA, charging that 
agency with “choking” the kind of 
free enterprise America needs to 
reconvert successfully and provide 
a high level of employment. He 
asserted OPA stunted initiative and 
economic turnover and called for 
its elimination. 

Jones detailed the events of the 
discount fight and said that the 
dealers’ efforts reduced the dis- 
count cut to 2': percent. 

He also hinted that organized 
dealers would oppose renewal of 
appropriations for OPA when the 
issue comes up in 1946. 

Lowry declared that plans are 
under way for the automobile show 
in the fall of 1946. 


Va. Gas Tax Receipts 
RICHMOND, Va.—State gasoline tax 
for the first 10 months 
totaled $16,933,159 against $15,342,466 
for the same period last year. October 
totaled $1,670,336, compared with $1,- 
581,819 in October last vear. October 


was $271,916.89 below September. 





(Ind.) Ford dealer, delivers the 


town's first two postwar cars to Carl Bowman (left), a veteran of both world 


wars, and Capt. Harry V. Burl jr. 
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A NINE-INCH DIAMETER belt-pulley drive is available with the new Dodge 
general purpose truck to power many items of auxiliary equipment such as cir- 
cular saws, silo fillers, pumps, mixers, corn huskers, separators or threshers 
and feed grinders. It is driven at a belt speed of 3,124 feet a minute by the 
power take-off through the tail shaft. The power take-off delivers 536 rpm at the 
rear drive or tail shaft to operate a combine, corn picker, forage harvester or 
orchard sprayer to name a few possible uses. 


One-Ton All-Purpose Truck 


Is Announced 


by Dodge 


(Continued from Page 1) 


payload of 3,000 pounds with 9.00-16 
tires. Road clearance is 10°, inches 
with 9,00-16 tires. 

A conveniently - located control 
lever disengages the front wheel 
drive for more economical opera- 
tions on improved roads. 

A dual power take-off is avail- 
able for mounting on the left 
side of the transmission. Through 
a front drive shaft, it drives a 
winch mounted on the front end 
of the truck. Through a rear 
drive shaft it drives auxiliary 
equipment either stationary or 
when towed behind the truck. 
This take-off delivers 536 rpm at 
the rear drive or tail shaft to 
operate a combine, corn picker, 
forage harvester, orchard spray- 
er, ete. 

The front-mounted power winch 
of 7500-pound capacity is available 
with 250 feet of 7/16-inch steel 
cable. It is controlled from the 
inside of the cab. The winch is 





Akron Dealers 
Get Small Share 
Of U. C. Boom 


AKRON. Used-car sales here 
have taken a jump upward since 
new cars have appeared on show- 
room floors, but most of the tran- 
sactions have been individual to 
individual sales, it was 
last week. 


During November, 2,318 used cars |justable feature of the draw bar,! Everett Steven of Steven Motor Ci 


were sold in Summit county. Of 
that number only 168 were han- 
dled by Akron District Dealers 
Assn. members. 


Galles Reports 
To N. M. Dealers 


ALBUQUERQUE, N. 
Mexico Automobile Dealers Assn. 
called a meeting here last week to 
hear a report by its president, H. 
L. Galles, on his return from the 
recent directors meeting of NADA 
in Cincinnati. 

There was a round table discus- 
sion of the many problems posed 
by strikes at the factories, salesmen 
compensation plans, methods and 
advisability of taking orders, and 
parts and service operation in the 
face of parts shortages. 

The association secretary, George 
Converse, says the dealers 
eager to get back in the used car 
picture, but find the reconditioning 
situation has changed considerabiy 
since before the war. 





Minn. Governor Runs 


First Ford at St. Paul 

ST. PAUL.—Gov. Edward Thye 
drove the first 1916 Ford pas- 
senger car, a deluxe sedan, to 
come off the assembly line of the 
Twin Cities Ford plant here last 
week. Now 85 percent converted 
from wartime production of 
armored cars, airplane pistons 
and accessories, the plant has 
produced civilian trucks for sev- 
eral weeks, and is scheduled to 
turn out 16 passenger cars daily. 

When production hits its peak, 
the plant will be turning out 
about 400 commercial and pas- 
senger units a day, H. C. Dorsey, 
plant superintendent, said. 





M. — New | 


are | 


| driven by power take-off from the | but under different terms of sal¢d 
transmission and is usable in many | 
ways on ranches, farms, in wrecker | applicant’s customary supplier. 


/ service, oil field work, lumbering, 
| utility 
; conservation work. 

A 9-inch diameter belt pulley | 
idrive is available for powering | 
many items of auxiliary equipment | 
such as circular saws, silo fillers, | 
pumps, mixers, corn huskers, sepa- | 
rators or threshers and feed grind- 
ers. It is driven at a belt speed of 
|3,124 feet per minute by the power | 
take-off through the tail shaft. | 
'Mounted at the center of the rear | 
|frame cross member with four | 
bolts, the pulley drive is easily de- 
tached and a protective cover is 
installed when not in use. 

A mechanical (variable - speed) 
governor with a wide range of set- 
| tings to make it adaptable to all 
|operations is necessary and avail- 
able for use with the belt pulley 
drive and also for use in conjunc- 
tion with any type of auxiliary | 
equipment driven through the tail 
shaft whether stationary or being 
towed. A convenient control for 
changing the governor setting is 
installed in the truck cab. 








An adjustable rear-mounted draw | 
bar assembly is available where 
| desired for attaching various items 
|; of equipment to be drawn or towed 
| behind the vehicle. 


| A pintle hook is available mount- | 





reported | ed on the rear frame cross member.|of Titus Motor Co. 


Although it does not have the ad- | 
it is satisfactory where equipment | 
being towed is equipped with a 
|towing eye arrangement. It also 
'can be conveniently used in con- 
{nection with a chain or cable for 
| all types of pulling. 
| Heavy-duty rear shock absorbers 
'of hydraulic-telescopic type, match- | 
|}ing those in front, are available. 
Van Nortwick pointed out that 
|the new general-purpose truck will 
| fill off-the-highway operating re- 
quirements under extreme condi- 
tions for which standard trucks 
are not well suited. 


Hauling uses on the farm are 
varied. For example, 28 10-gallon 
milk cans can be carried in the 
extra-large steel express body. 
Likewise, it will accommodate 15 
bushel baskets in three rows of | 
five baskets on the floor. With 
stakes added — ordinary 2 x 4s | 
can be used — horses, cattle and | 
| — livestock can be transport- 
ed. 














~- 


| Potential uses by public utility 
|concerns, state highway and con- | 
|servation departments and others 
run into the hundreds, it is said. | 


| 


service and highway and| ratings granted for new trucks fg 










CPA Lists Policy 
To Get Ratings 
For New Trucks 


WASHINGTON. —-Civilian Pr 
duction Administration last wee 
announced the policy by whig 
ratings for obtaining new truc 
will be granted. Ratings will b 
given only to producers of, or tho@ 
intending to produce, materia 
that CPA has found to be in suc 
tight supply as to be a serio€ 
threat to the civilian economy. 
| This action was effected by D 
lrection 6 to Priorities Regulati@® 
28, issued last week. 

A CC rating issued for a trug 
can only be applied to a distribu 
lor dealer and is not extendable 
by him or by the holder, to a maga 
|ufacturer, CPA officials said. 
|}ecovered by the order are statio 
wagons, coupes fitted with pickg 
|boxes, ambulances, hearses, ta 
|eabs or integral type buses. 

, It was also explained that a @ 
'rating will be denied where it ap 
| pears that the new truck for whic 


ithe rating is requested is availab@ 
















































































































or from a supplier other than thg 


This direction applies only to CQ 





use in the United States. 


Public to See 
First K-F Cars 


January 20 


WILLOW RUN, Mich. — Kaise 
Frazer cars, an all-purpose tracto 
and the Rototiller will be shown @& 
the public in major American cities 
Jan. 20, Joseph W. Frazer, presj 
dent, said last week. - 

Production lines will be geared 
to produce 300,000 cars in the firgs 
full year of operation, he said. ‘m= 
is anticipated that the new pro- 
duction lines here will be co 
pleted in March. 

By mid-summer the company ex- 
pects an output of 1,500 cars dai 
At that time between 8,000 ant 
11,000 persons will be employed, 
Frazer said. E 
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Tacoma Dealers @e 


Name Titus 


TACOMA, Wash.—At the annua 
meeting of the Tacoma Automobile 
Dealers Assn. Leon E. Titus, heg@@ 
(Ford), was 
elected president. He succeeds 














(Chrysler). 

Other officers elected: Arnold 
Reading, Winthrop Motor Co. (I 
Soto), vice-president; Anson Hart, 
City Motor Co. (Oldsmobile), secrgmy 
tary; Jack Gordon, Allen Motor 
(Studebaker), treasurer. Gordon 
was reelected. — 














Mayor’s Parley Presents 


Packard to LaGuardia 

NEW YORK.—Mayor George W. 
Welsh, of Grand Rapids, Mich 
last week presented a 1946 Packard 
Clipper to outgoing Mayor F. Be 
LaGuardia of New York on b 
half of the United States Confer- 
ence of Mayors, which was meetit@n, 
here. 

LaGuardia, retiring after eight 
years as president of the organiz 
tion, was completely surprised 
the presentation, but recovered 
quickly to quip, “Now I’ll travel 
the style to which I am unaccus- 
tomed.” He admitted he would have 
to get a driver’s license. 








Need a Service Man—Want a Job—trx 


a want ad in Automotive News. They ee. 
quick results! 





J. F. O'CONNOR (center), newly appointed Nash dealer in Hollywood, a 
L 


is shown signing a franchise as Ray 


Wilson (left), zone manager, a 


Spencer T. Honig, zone distributor, look on. O’Connor has been an automobile 


— | dealer and distributor since 1929. 


a. 
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~,388, 91—CENTRIFUGAL SPARK 


Members one of which receives 
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ner of Patents, Washing- | CONTROL MECHANISM FOR FLY- 
D. C. \* ee Ft ed bey Russell E. Phe- 
ee ’ on, West Springfield, Mass., assignor 
,c01— FLUID BRAKE, Leman |to Wico Electric C ‘est Springfie 
2 pan oval Oak, Mith. ay ectric Co., West Springfield, 
rh rake includes a piston and a| This novel control has a breaker cz 
i th rotated by the vehicle's | carried on the crankshaft and re 
Hej and means for moving the | shaft in parallel with the crankshaft to 
: wards and away from the |engage the breaker cam 
eee 2,389,002 Ar > WIN , 
y > 7 Ee py | o.21299,002 — AUTOMOBILE WINDOW 
9, 506 = ee a “s, ¥ | VISOR, George W. Schatzman. and 
Rat _ Tex, —_— ~ - oy, | Sar aeee P. Ferguson, Detroit, assignors 
+. itented system includes in the | "Guin vine bao seiccd aeleaeae me i 


tion pipe, a body member hay- 
iin bore with a piston in it and 


along one 


‘ edge and thin sheet santen NEW LINCOLNS and Mercurys are shown to Charlotte (N. C.) dealers. Left 
clips engage with the visor, extending | te right are F. D. Gossett, sales manager of Heath Motors; R. 4. Anderson, 








by-pass divided into chambers through holes therei H 
a’ . valve oles erein, and then arej|¢ ; : : : 
ya vedle valve. adapted to engage with che edie no | Charlotte branch sales manager; Jack Heath; C. A. Bergdorf, branch manager 
UTOMOBII k window pane. a a 
b sks 47 — AUTO} .E WINDOW | ' ' Ss aera — 
Chi! N, Frank Kolarik, Cicero, Ti. 2,389,028 — ARMORED TANK cow. | £0", th?, brake shoes. with the levers | New Dealer in N. C. 
Th. screen of the patent has spring | STRUCTION, William A. Cost, Indian- | \hecl axis, and. s for unifor 


tes issociated with its frame for 
oul it to a window opening. 


+ * * 





9398 T56—MULTIPLE OPPOSED /erally distortable side wall and adjust- | ie ‘4 —e > : a ° 
STON ENGINE, Willis Gordon Mey- | able means for mounting the track en- | ,. 2-389,103 — MOTOR IGNITION CON- ized capital stock - $100,000. In- 
vrs, Liinwood Park, Ill gaging wheels so as to adjust the track sg Fremont E. Wood, Gabbs Val-| corporators are J. K. Lewis jr., B. 
Int) engine disclosed, two pairs of | laying wheels upon buckling of the | [Ys ev. iw i é ’, D. Moore. 
t reciprocate in a cylinder and | sidewall. This patented control includes themo- | W. Wilson and Y. I 
re ected to individual crankshafts | . 7 static means. controlled by the temper- j 
throue': walking beams, of limited mo- 2,398,096 — BRAKE MECHANISM, ature of the engine coolant. for pre- ren _ as ie. antl oe teade? 
Hon i connecting rods. | Howard Walker, Philadelphia. venting operation of the ignition coil ‘ What Sa - ge has canbe 
* * * | This brake mechanism includes op- | for the motor when the motor coolant’s | See Classified Want Ads, inside back cover 
328 763 — TRANSMISSION CON .-| Posed inter-engaging actuator-levers ‘ temperature is excessive. | this issue. 
TROL MECHANISM, Glenn T. Randol, | ——— ee ae 
. Louis. | 
This patent discloses a control for 
se with a member shiftable to two 
speed ratio operative positions and it 


a spring for moving the mem 

! m one position to another upon | 
sroper movement of the clutch oper- 
ating means. 

7 * * 

> 388, 7231—MULTIFACE PISTON, Ed- | 
‘yard R. Dailey, Little Rock, Ark. 

This piston has a frusto-conical re- 
x appreciable size formed in its | 
9 ire receiving end, with the recess | 
having straight side walls and a fiat | 
ttom wall. 


* * ” 


2 388,787-2,388,788—HEADLAMP CLO- | 
‘RE OR SHUTTER, Clarence’ H. 
ischel and Herbert C. Brill, Detroit, 
isignors to Briggs Mfg. Co., Detroit. 
These patents cover special closure | 
for openings in the frontal por- | 

E f a vehicle. One closure is adapted 
to form a visor for its associated open- 
388,803—ENGINE TURNING | 
MEANS, Henry W. Schmidt, Wilmette, 
assignor to General Motors, De- 


vit 
Th patent covers means for miount- 
ng an engine for rotational movement 
direction in a member adapted 
mrinit oscillatory movement thereof. 
* * * 


2,388, 871—PISTON RING CLAMPING 
VICE, Harold M. Scarff, Muskegon, 
ch., assignor to Muskegon Piston 


| Ring Co., Muskegon, Mich. 


The clamping device includes means 
nting a plurality of split rings 
1 a nent and an open ended sleeve 
it in inwardly tapered end to fa- 
itate its engagement with split rings 
npressed condition. 
e Pd = 


2.08% 873—COMBAT VEHICLE, Mar- 
p ¢. Schwab, Chicago. 
i rmored vehicle has a vertically 
B mova turret and means within the 
I t r controlling the vehicle and 
al position of the turret. 
= * t 


2,388 9°5—RETRACTIBLE VEHICLE 

PPOKT, Phillip Masters, Brood- 

(ter, Neb. 

TI a tongue support for a trailer 

en which tongue serves as the 
towing connection and has a 
supporting member associated 





* * * 


P3864 — EXHAUST MANIFOLD 
JR INTERNAL COMBUSTION EN- 
a Pierre Ernest Mercier, New 
Ork 

i tent discloses the use of flex- 
cting means between the en- 
eine iers and the mdividual con- 


ite 


the manifold. 

2 8s.9 — PUMP FOR FUEL SYS- 

TEMS. Alexey J. Stepanoff, Phillips- 
rg, \ J., assignor to Ingersoll Rand 


vy N York. 
' ‘ented fuel pump includes an 
ps 1 discharge nozzle for liquids, 


for separately discharging 
evolved. 
— SPARK PLUG GAP AD- 
Joseph C. Coombs, Santa 


is_two relatively movable 
f biiuaries 
Se 


1. E. Postal 

-A. E. Postal, general 

er of United Motors Ser- 

died while on a business 
ago. He was 55. He had 
nited since 1924. 


a ‘ . 
+e W. T. Nicol 
# ; IELD, N. Y¥.—W. T. Nicol. 
1 e © oldest dealers in the state, | 
’ ' ‘a. is home here. He was 64. En- | 
2 e a he business in 1908, he has been | 
| eo ; dealer Since that time. 


, Cali mm, 
r, art 
»ymobile 


_ 





; _, Harold W. Vaughn 
*“ALO.—An automobile dealer 25 
farold W. Vaughn, 52, died of a | 
ittack in his home recently. He 
partner in the Vaughn-Braun 
“a ‘hip, 655 E. Genesee St. 
* +. * 


f 
patent, the spark plug Z| 
| 
| 
| 


a _A. S. Owen 

‘SAS CITY.—A. S. Owen. 51. of 
‘ayne Pump Co., died while at- 
1g the Nebraska oil distributors 
tion at Omaha. 


apolis, assignor to Marmon-Herrington | },)j1)¢ ng the brake shoes into contact | 
Co., Indianapolis. 
This endless track vehicle has a lat- 


Lewis Motors of Gastonia, N. C., 
| has been incorporated to deal in 
| motor vehicles of all kinds. Author- 


wheel axis. and means for uniformly 


with the brake drum 








| like him; 
| think he’s cute. 


oe a He’s all right; 


he’s a good guy. 


YES! When men and women agree upon a 
movie star or a family car—they approach them 
from different angles and think in different 
terms. The woman's angle is best approached 


through her favorite publication — 






CAQIES NOME 


THE MAGAZINE WOMEN BELIEVE IN 






a 











‘Sufficient Jeeps 
On Hand for Vets 
At Chicago Sale 


~ 


CHICAGO Sufficient Jeeps o1 
the military surplus variety were 
on hand for the consumer goods 
division of RFC's Office of Surplus 
Property here to accept orders 
from discharged war veterans, F 
A. MecLauchlan, Chicago regional! 
director, disclosed last week 

During the week, McLauchlan 
said, vets in Illinois, Wisconsin, 
Michigan, Minnesota, North Dako- 
ta and South Dakota were eligibl 
to send in orders for the Jeeps 
after obtaining their certificates 
from the Smaller War Plants Corp 

The sale, which ran throughout 
last week, will close Monday. The 
OSP placed a retail price of $782 
on 1945, 1944 and 1943 models in 
new or substantially new mechan 
ical condition, and for rebuilt mod- 
Is 
| Those of 1942 vintage were priced 
ii $695, while older models went 
| 





for $598. Vehicles requiring re- 
placement of missing parts, units 
or assemblies, as well as other ma- 
jor repairs, carried price allow 
ances for these deficiencies 
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Va. Dealers Reelect Wilkins ... 
Mallon Foresees Threat 


Of New Discount Cut 


(Continued from Page 1) 





facts and figures, not enough on 
selecting and training personnel. 

@ Harlan V. Hadley, head of the 
~ Automobile Manufacturers 
Assn.’s Washington office, noted 
that the industry is at the critical 
crossroads, with labor trying to 
take over management functions; 
predicted new-car production at 
the rate of 500,000 per month with- 


in six months after the present 
labor strife is ended. 
John H. Fassitt, president of 


6 Foss Hughes Co., Philadelphia, 
warned that allocation of new cars 
to customers is “loaded with dyna- 
mite”; called for adequate account- 
ing systems; emphasized the role 
of service, parts and accessories. 

Mallon, reviewing the recent 
dealer discount battle, declared 
that NADA is biding its time 
until after Jan. 1 for another 
attempt to halt any reduction in 
the historic margins. He said 
NADA has dropped the idea of 
attaching a rider to the War 
Powers act which must be re- 
newed by Jan. 1. 

NADA’s fight against the dis- 
count slash of 2's percent will be 
based on the contention that OPA 
has no legal power under the law 
to change established trade prac- 
tices, and also will attack OPA’s 
right to guess on the future busi- 
ness prospects of auto dealers and 
use these esti- 
mates as basis 
for reducing dis- 
counts. 

He said one fac- 
tory representa- 
tive had told him 
that his company 
would restore dis- 
counts to prewar 
levels once OPA 
is eliminated. NA 
DA also is trying 
to get restored 
the historic 5 per- 
cent handling charges for dealers, 
Mallon stated. 


MPR-540 Out Soon? 





W L. Mallon 


OPA doesn’t know at present 
what it will do with MPR-540, 
Mallon declared, but NADA be- 


lieves the regulation will be lifted 
‘ntirely as soon as new-car pro- 
luction reaches substantial volume. 
NADA is also studying new legisla- 
tion which would set up a govern- 
ment to mitigate penalties under 
the Stabilization act when the lat- 
ter passes out of existence. 

Mallon said NADA membership 


should reach 20,000 by Jan. 1. At 
present the association has more 


than $300,000 tucked away in War 
Bonds, he declared. 

In his address, Slack cited two 
fallacies of dealers at present: 
(1) That no selling is needed on 


new cars, and (2) The illusion 
that motorists won’t buy new 
cars until they've burned out 


present ones. 

new-car volume 
but opposing over - allowances, 
Slack pointed out that if dealers 
hadn't done such a good new-car 
selling job in prewar, there would 
not have been the wartime service 
volume which enabled dealers to 
stay in business. He believes mo- 
torists will forget quickly their 
war - gained knowledge of how 
much mileage is really built into a 


Defending high 


car, and will be 
in the market for 
a new auto Im- 


mediately. 
Slack empha- 
sized that now Is 





the golden 
opportunity for 
dealers to recruit 
young men_ into 
their organiza- 
tions vigorous 


and healthy men, 
who don't need to 
be un-taught old 
tricks. He mentioned as a 
source of these men the returning 
veterans who are used to discipline 


L. W. Slack 


good 


ind direction, are ambitious and 
have brains. 
Outlaw House Deals! 
To get and keep good salesmen, 
Slack urged dealers to outlaw house | 





| 


deals and to pay their men on an 
incentive basis, with a fixed salary 
plus commission. 

Predicting new cars selling in 
every $10 price range, Buckland 
forecast automatic transmissions 
and elimination of fenders in the 
1947 models. He warned dealers 
on their distribution of the 1946 
models, and cited excessive Over- 
allowances already being made 
by some dealers. 

He urged dealers to make their 
service shops a “factory” with its 
attendant efficiency. 

Besides selecting quality person- 
nel, dealers must make an impor- 
tant decision on their merchan- 
dising policies in postwar, Gould 
told the convention. “Shall we re- 
vive that arch-enemy, the used car 
loss and the used car overallow- 
ance?” he asked. 

Gould cited these four sources 


of overallowances and used car 
losses: 
“(1) The pre-determined policy 


of the dealer to over-allow in order 
to gain a competitive advantage. 
Theoretically, it 
may be argued 
that where a 
dealer is in a 
strong fixed net 
profit or service 
position, he can 
afford to sell his 
new cars at a les- 
ser profit per unit 
than can his 
competition and 
that the increased 
new car volume 
and gross profit 
in the aggregate will more than 
offset his reduced gross profit per 
unit. If in practice this were the 
result, no one could argue against 
its propriety, but «n examination 
of the record will so often prove 
the opposite to be the case. Actu- 
ally what so often happens is that 
the dealer embarking upon such a 
policy makes it necessary for his 
neiyhboring dealer to meet his al- 
lowance prices, with the result 





H. Gould 


that neither dealer sells more cars 
but both pass along to the cus- 
tomer profits that are rightfully 
theirs. 


“(2) A second cause for excessive 
overallowance is a cover-up for our 
deficiency in sales management. 
We are so anxious to make the sale 
that, instead of selling our car, we 
sell its discounted price or, to put 
it another way, the customer sells 
us his used car and we throw in 
the new car as an incentive. 

May Be Necessary 

An excessive new car in- 
ventory due to changed economic 
conditions. Under these circum- 
stances, it may be necessary for 
you to sell a portion of your new 
cars through price concessions but 
I would urge that the transaction 
be reflected on the statement as an 
overallowance rather than be cov- 
ered up in the used car gross loss 
account. 


“(3) 


“(4) A fourth cause for excessive 
used car gross losses is, of course, 
our deficiency in merchandising the 
used car itself. While used car 
merchandising is my favorite sub- 
ject, you can appreciate that time 
would not permit a full expose of 
the many things we can and should 
do to properly merchandise used 
cars. Therefore, rather than slight 
the subject, I shall pass it with but 
this remark: As in the past, inef- 
ficient used car merchandising will 


constitute the bottleneck of our 
operation. Let no stone remain 
unturned in the postwar era to 


keep abreast of the most up-to-date 
used car merchandising practices.” 

Fassitt, noting that his firm had 
sold over $100 million worth of 
automotive products in its 40 years’ 
existence, urged dealers to think 
out their problems at the end of 
each day and thereby avoid many 


pitfalls. 
Hie emphasized the need for 
incentive pay for salesmen, and 


advocated the employment of the 


best service manager to keep 
customers satisfied. 

Hadley recited events in the auto 
industry's current labor _ strife, 





ee ll 


R. E. NOBLE, president of “verett- 
Noble Motors éo., Charlotte, N. C., 
looking over papers in connection with 
the concern’s appointment as dealer for 
De Soto and Plymouth cars. John M. 
Blake jr., regional manager (standing), 
looks on. 





showing how the UAW’s demand 
for a 30 percent 
wage increase 
would affect the 
entire national 
economy. He 
pointed out that 
behind labor’s 
every move is the 
UAW's desire to 
usurp manage- 
ment’s functions. 

He declared 
that, even with 
workers’ produc- 
tion efficiency 
well below prewar standards, the 
average auto worker's take-home 
pay has increased considerably 
above the rise in living costs as 
measured by government agencies. 

Although the present labor dif- 
ficulties becloud the picture, Had- 
ley said he believes the industry 
will reach an annual output rate 
of 6 million new cars within six 
months after present strife is 
ended. He declared private sur- 
veys show an immediate demand 
for 18 million new cars at pres- 
ent, and predicted that there 
would be 40 million cars on the 
road by 1960. 

It will take until 1952 before the 
current pentup demand is satisfied, 
Hadley stated. 


Advice on Taxes 

John W. Stokes, New York tax 
specialist, warned the Virginia 
dealers not to overlook tax savings 
and refunds, simply because they 
do not fully realize their rights 
under the law or because they do 
not know how, when and where to 
file under proper refund claims. 
Stokes also warned dealers to keep 
accurate records of their traveling 
and entertainment expenses. 

He cited many instances whereby 
dealers could save taxes. 

A. G. Rude, vice - president in 
charge of sales for Universal CIT 
Corp., addressing a luncheon spon- 
sored by CIT, declared sales finance 
companies have no fight with 
banks in the auto financing field 
but cited the one-package idea and 
dealer reserves as advantages not 
offered by banks. 

Because of too many regula- 
tions and local conditions, Rude 
said he does believe banks can 
compete successfully with sales 
finance companies. He also warn- 
ed dealers of handling their own 
paper because of the risks to 
both dealers and customers. 

Earlier on the program, Thomas 
C. Boushall, president of the Mor- 
ris Plan Bank of Virginia, paid 
tribute to the sales finance com- 
panies and admitted that banks 
missed the boat years ago on auto 
financing. Now, however, the banks 
are going into the field enmasse, 
adding that a survey showed 7,000 
out of 15,000 banks are going into 
auto financing in some form or 
another. 





H. V. Hadley 


In Driver’s Seat 
Boushall said the auto dealer 
now in the driver’s seat on 
financing, and can determine what 
kind of financing he wants. He 
warned, however, of discriminating 
against those who want to buy 
for cash and mentioned possible 
legislative controls if abuses creep 
in. 

Walter M. Evans, general coun- 
|sel for the Retail Merchants Assn. 
of Richmond, recounted the rapid 
growth of cooperatives and urged 
dealers to investigate 
| before it’s too late. 
| Pointing out that cooperatives 


is 


the subject | 


do not pay federal income taxes, 
Evans declared that these enter- 
prises have profits just as others 
do even though they call them 
“margins.” He noted that many 
of the cooperatives are now sell- 
ing batteries, tires and other au- 
tomotive accessories in competi- 
tion with dealers. 


“No doubt they will soon spread 


to include cars and trucks, too,” 
he declared, “unless they = are 
brought under federal tax laws 


which would make them compete 
on equal grounds with regular 
merchants.” 
Discusses Training 

William C. Howard, general serv- 
ice manager of Smith-Utterback 
Co. (Dodge-Plymouth), emphasized 
the need for the 
automobile me- 
chanics appren- 
tice training pro- 
gram now in ef- 
fect throughout 
Virginia. He pre- 
dicted about 1,000 


veterans will be 
enlisted in the 
program. 


Surveys indicate 
a “dire need” for 
training mechan- 
ics, Howard said. 
It has been found that a great 
many prewar mechanics who went 
into the armed forces are not 
returning to their previous occu- 
pations, he stated. 

In addition, the cars and other 
automotive equipment of the future 
will require highly technically 
trained men to carry out adequate 
maintenance. There is a need to 
carry on a continuous training 
program to replace those who quit 
or retire, he stated. 





W. C. Howard 


Government contributions to 
the apprenticeship program in 
training subsistence, tools aid 


classroom instruction wiii 
amount to approximately $1,750,- 
000 over a period of four years, 
he said. Dealers themselves will 
pay out in wages to the appren- 
tices approximately $6 million. 

Crawley F. Joyner jr., commis- 
sioner of motor vehicles, and Chest- 
er H. Lamb, director, bureau of 
vehicles, Virginia, discussed the 
dealer licensing law and said sev- 
eral amendments to improve the 
act will be sought in the January 
legislature. 

Senator Tom Stewart of Tennes- 
see, scheduled to address the annu- 
al banquet, was forced to cancel his 
engagement after his car figured in 
an accident on slippery roads while 
enroute to Richmond. S. Wade 
Marr, North Carolina philosopher, 
spoke at the banquet, While Lt. 
Col. Hoffman, former governor of 
New Jersey, addressed Tuesday's 
luncheon sponsored by the Morris 
Plan Bank of Virginia. 

Hoffman “noted with a great de- 
gree of apprehension the intention 
of Virginia to abandon reciprocity 
with other states and return to the 
prewar gross receipts tax imposed 
upon contract and common car- 
riers.” 

“In my opinion, you will find that 
a costly thing for you in the Com- 
monwealth of Virginia, and it will 





Tell Problems 
To Buyers, U. C. 


| 
Dealers Urged 
HOUSTON, Tex.—Used car dea 


because veterans 


don’t understand’ the 


newly renamed Southwest Use 
Car Dealers Assn., 


vention here last week. 


cies. 
Since the organization now i 
cludes dealers from Texas, 


Assn. its new title. 

Jack Webster, of Dallas, 
named manager, 
Caldwell, of Paris. 


De Muller to Hea 
Willys Export 


We 


of Willys-Overland Motors. 


verting to 


temporarily as_ divisional 


which will handle distribution 
company’s 


trucks. He 
Toledo. 


passenger cars 
will headquarter 


U. S. Control of Drivers 


Proposed by Truman 

WASHINGTON. — President 
Truman, in a conference with 
the press last week, proposed 
federal control of automobile 
operators on inter-state high- 
ways, unless the states more 
effectively handle the accident 
problem. 

The President recalled that 
10 years ago he introduced such 
a bill to regulate drivers and 
although it was passed in the 
Senate three times, it was killed 
in the House three times. Tru- 
man stated that deaths due to 
highway accidents’ since 


men lost in all of this nation’s 
wars. 


SSS SSS 


ers are taking a kicking around 
and the publigg 
situation, 
Charlie Hilliard, president of the 


told the con- 


He stressed the need for bette 
relations with used car purchasers 
and called on dealers to perfe@ 
their organization in order to ex- 
plain their problems to the buying_ 
public and to governmental ager 


New 
Mexico, Louisiana, Arkansas and 
Oklahoma, members voted to giv, 
the former Texas Used Car Dealer! 


replacing J. B. 


TOLEDO.—Marcel F. De Muller 
has been appointed sales manager 
of Willys Export Corp., accordingg 
to Charles E. Sorensen, president 


Associated with Willys since re™ 
inactive Army status 
earlier in the year, De Muller acte@ 
sales 
manager of the export corporation ; 
the civilian Jeep as well as the 
anc 
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1935 ¢ 
total more than the number of 


as 


| 


| Mrs. Paul R. Lauritzen and Mro™ 


| Thomas C. Utterback. 


kins, are: Vice-Presidents, L. 


|Wyatt of Danville, 


Officers elected in addition to ie 


Quincy Cal- 


| houn of Marion, and Paul VG 


Freed of Waynesboro; 
| Treasurer, W. G. King; 
lJ. L. Tysinger of Hampton; J. 


Secretary- 
Directors 


Ce 


endanger relationships with other |Hudgins of Newport News, Henry 


states through which your vehicles 
must pass to markets,” he said. 
Commercial Credit Corp. spon- 
sored a cocktail party prior to 
the banquet, while GMAC tender- 
ed a cocktail party to General 
Motors dealers. Edmund  H. 
Harding, North Carolina humor- 
ist, featured the “Gathering of 


the Clan” session opening the 
convention. 
Special program for the 


i. 


|Charles B. McKimmie of Ric 


Luhring of Norfolk, Wilkins 


mond, King, Albert Suttle of Pe- 
tersburg, G. A. Newman of Farm; 


iville, Wyatt, Tomm Crowell 


or 


| South Boston, John P. Hughes of 


Lynchburg, Blair Antrim of Res 
anoke, Freed, John E. Ebert o 
Harrisburg, P. Winfree Fore of 


|Culpeper, Frank Calhoun of Cha 
|lottesville, Quincy Calhoun, W. H. 


ladies, | Witt of Norton, Charles T. Moses 


including a trip to Williamsburg|of Appomattox, and George Suttl 


and Jamestown, was handled by 








of Newport News. 





POLICE CHIEF O. R. CARSON accepting the Certificate of Origin for te 


| first new Ford car, 196 model, from William Hope, sales manager of the Sta 
' Motor Co., Inc., Logansport, Ind. This car is one of three new Fords to be re 
ceived by the Logansport Police department. 





a HELP WANTED 


<THERN INDIANA MANUFACTURER 


nas exceptional opportunity for a seat- 
y engineer and Haison engineer. Famil- 
ity with automotive body and trim 
engineering required. State experience 
and salary desired in first letter. Box 
:109. c/o Automotive News, Detroit 26. 
YE 

‘ MO ANTED—PARTS MAN thoroughly ex- 
——— atone Packard Parts Department. 
ound Must be smart, hard worker, good sales- 
publig , good organizer. Splendid oppor- 


C. 








‘ i , man, 
ituation: tunity right man. Furnish references. 
of the Contact or write Manager, Packard 
. Denver Company, 210 15th St., Denver, 
st Use Colorado. 
- ae &ALESMANAGER WITH FORD EXPERI- 
ENCE in Montana City over 25,000 pop- 
Ms ulation. State qualifications, references, 
pr bette former employer. Box 1114, c/o Automo- 
rchasers tive News, Detroit 26. 
perfeq@@iit™770 MANUFACTURER WANTS MAN 
r to ex: to set up and operate Dealer Service 
e buying Station in foreign territory. Must have 
l a five years’ experience as Service Man- 
= io ager for dealer. Between 30 and 40 years 
old. Single man preferred. Box 1116, c/o 
now ji Automotive News, Detroit 26. 
as, Ne SRVICE MANAGER for large Pacific 
sas : Coast Hudson distributor. Must be thor- 
and oughly qualified to handle shop of 40 
to giv, men, also consultant to dealer organiza- 
Dealer™ ‘ion. AN opportunity for a real live, 
ongenial man. Box 1117, ¢/o Automo- 
tive News, Detroit 26. 
aS, WaQORR@ vice _MANAGER—Top salary for ex- 
g J. B. »nerienced man ready to settle down in 


Connecticut with a long established Ford 
tealer. Box 1119, c/o Automotive News, 
“Detroit 26. 

aw 
sood working conditions, good earnings. 
terman Motors, Tampa, Fla. 


| iv \NTED—HIGH GRADE PROFESSION- 
\L Chevrolet parts manager. Must be 
intelligent and ambitious in order to 
hold our gains and add to them. We 
have one of the most up-to-date set-ups 
in New England and have plenty of as- 
sistance in the Parts Dept. We do con- 
siderable business in other makes having 
a Part Dept. potential of over $10,000 
S per month and 12 to 15 men in Service 
Dept. Definitely must be a live wire. We 
will pay high for this type of man. 
Other experience such as that of service 
manager or mechanic are welcome but 
not essential. Bousa Motors, Ine., 1152 
































dead 


> Muller 
manager 
ccordin@ 
resident 


le 

ince rets 
status 
er acteg 
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oration Main St., Willimantic, Conn. ee 
ition "E NEED A MAN who is a combination 
— professional Service Manager and a 

as the thoroughly experienced Chevrolet Parts 
‘Ss an Manager. The work is definitely in the 
tter i€ service department. The parts knowledge 
is supplementary to the service work. 

Must have worked in a Chevrolet set-up 

selling from $3,000 to $5,000 worth of 

parts per month. We sell 400 Chevrolet 

ears and trucks in a normal year and 

vers have from 12 to 15 men in the service 
department and plenty of parts person- 

im nel. Wide open opportunity for a live 
® wire. We have been increasing our parts 
ident and service business steadily and are 
with located in one of the most up to date 
posed — set-ups in New England. We will pay 
co hich for a man who can help hold our 
10bile gains and add to them. Bousa Motors, 
high- @& Inc., 1132 Main St., Willimantic, Conn. 
more CHEMIST—Automotive Products. Knowl- 
ident edge of sound dampening, adhesives, 
a saturated felts preferable. Desirable that 
applicant be capable of supervising group 

that of Automotive Products Chemists. Per- 
such manent position with long established. 
and = progressive company. Excellent oppor- 
tunities for advancement for right man. 

the Location — Metropolitan New York area. 
cilled Send resumes to Box 1126, c/o Automo- 
Tru- wy tive News, Detroit 26. ae 
e to -'T SERVICE MANAGER —- By large 
‘“ Chevrolet dealer in Western New York 

1935 & ‘ust be capable of meeting public effec- 
r of tively and capable of supervising large 
; Pa ! This is a real opportunity. Box 
oui 1138, ¢/o Automotive News, Detroit 2t. 
| INT END MAN on Chevrolets, one 

| iliar with John Bean aligner. This ‘s 

Chevrolet Dealer in Western New 


and good man can earn real money 


ure Voth 


1139, c/o Automotive News, De- 
t 26. 
 Wig=——mte RTS MANAGER WITH CHRYSLER 
c WHOLESALE AND RETAIL EXPERI- 
: . SCE -Splendid opportunity. <All infor- 
Cal- . on will be confidential and our em- 
l \e="" es know about this ad. Box 1135 
tary- A utomotive News, Det roit 26.00 
tors ‘TO PARTS AND ACCESSORY MAN- 
fi GER for large automobile dealership 
J. G handling Chevrolet, Oldsmobile and Cad- 
fenry lac. Age between 30-45. Must have con- 
kins, derable current experience in operation 
“ any parts and accessory department, pret- 
tic erably General Motors lines. This posi- 
Pe- tion will entail the complete supervision 
arma ang direction of our parts department 
— mend will require a top man who is am- 
oO bitious and aggressive. Will require mov 
‘Ss of ing to Albuquerque, New Mexico. We are 
R@ interested only in a man who plans to 
&- make the position a permanent one. Our 
t o parts and accessory department does it 
> of high volume of business both retail and 
ha@® wholesale. Large shop business. The sal- 
ary and bonus covering this position will 
. oF be very attractive and will create an in- 
oses., entive for the real type man. Applicant 
1ttl eS nould clearly outline his qualification by 
fetter including current experience, ret- 
erence, ete. Write Galles Motor Company 
——, \ibuquerque, New Mexico—-New Mexico's 
ee widest Automobile Dealer. 
POSITION WANTED 


SITUATION 


WANTED—Service Manager 
with key service personnel, if desired, to 
Strengthen or add to large Mid-West 
automotive organization. Box 1120, c/o 
Automotive News, Detroit 26. 


“-RVICE AND PARTS MANAGER with 
twenty-five years successful automobile 
experience desires opportunity to increase 
customer labor and parts volume 
large dealership on salary and incentive 
basis. Will consider any territory offer- 
wo NE permanent possibility. Box 1121, c/o 
Automotive News, Detroit 26. 


_ DEALERSHIP WANTED 
gSEALERSHIP WANTED. In good location 


by experienced automobile man. Albert 
Trobaugh, 2972 Lakeview, Detroit 15, 
Michigan 





ANTED. A 


AMEALERSHIP WAN‘ Am interested 
in purchasing established dealership with 


thy quota 300 to 500 cars. Would also con 


ta sider partnership arrangement. Experi 
a enced with ample finances. All communi 
cations held in strict confidence. Box 
1127, c/o Automotive News, Detroit 26 

— 


OO” watts a r S . RL 
eth ntee Cy 


NTED — Olds Hydramatic mechanic, 


for | 


AUTOMOTIVE NEWS 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 


numbers as one ALE Ads may be signed with your full name and address at eT Ime eae td am 
care of Automotive News, Detroit 26, Mich.” add one Dollar 


forwarded, unopened, the same tC a7 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 


DEALERSHIP WANTED 

DEALERSHIP WANTED, or will invest in 
partnership. Experienced in all phases of 
a dealership. covering management, sales 
of new and used cars and trucks, etc. 
Box 1128, c/o Automotive News, Detroit. 


BUSINESS OPPORTUNITIES 


Eee 
DEALERSHIP FOR SALE, now handling 


Ford cars and wholesale gasoline dis- 
tributorship. Average new car sales 75 
cars a year, $30,000. 50% down pay- 
ment required. Located in North Eastern 
New York. Devlin’s Garage, Inc., 20 
Depot Street, Lake Placid. N. Y. 


RUBBER FACTORY — Present operating 


well equipped New Jersey Rubber Fac- 
tory interested arrangement with manu- 
facturer, large distributor for volume 
production your molded articles, parts. 
Box 1134, c’o Automotive News, De- 
troit 26. 


BUSINESS FOR SALE 


DISTRIBUTOR—Dealing in new and used 


cars, will sell all parts. shop. and office 
equipment. This is sufficient to operate 
sale of 650 new cars. $5,600 cash. Box 
1129, co Automotive News, Detroit 26 


MFRS. REPRESENTATIVE 
MANUFACTURERS REPRESENTATIVE 
contacting automotive jobbers. Hardware 
and Chain Stores. Let us put your line 
over, in California, Arizona and Nevada 
Box 1136, c’o Automotive News, De- 
troit 26 








EXPERIENCED AUTOMOTIVE MANU- 
FACTURERS REPRESENTATIVE wants 


to represent manufacturer in eleven 
Western states. Box 1137, c o Automo- 
tive News, Detroit 26 
USED CARS WANTED 
SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 


Lansing, Mich. 


LINCOLN EIGHT—1932, 590 body series. 
Must be in excellent mechanical condi- 
tion. Good 4-door body preferred but will 
consider any body type. Spare parts an 
inducement. Box 1124, co Automotive 
News, Detroit 26. 


SEVERAL 1942 SUPER SIX 4-door Hud- 
sons. New or low mileage cars. Box 66. 
Gulfport, Mississippi. 


AUBURN SPEEDSTER BODY or complete 
car. C. A. Gaines, 732 W. Wis. Ave., 
Milwaukee, Wisc. 


USED CARS FOR SALF 


USED CARS AT WHOLESALE. Used cars 
at ‘as is’’ price, some oelow. 25 in 
stock today 1937 to 19:2 models Buy 
one or all. Good shipping facilities. 
Chrysler Pittsburgh Company, 5625 Baum 
Bivd., Pittsburgh, Pa., Telephone Hiland 
3700. 





CADILLACS FROM CHICAGO'S 
WEALTHIEST who have two or more 


cars. 2--1941-61 Four Doors (1) Hy- 
dromatic. 1—1941-61 Sedanette. Fully 
equipped, original white wall tires in 
excellent condition. One or all. P. L. 
Johnston, 3601 North Kedzie, Chicago. 
Phone Irving 4463. 

MODEL 1605 SEVEN-PASSENGER PACK- 
ARD 1938 super eight sedan Color 
black. Heater—-no radio. Warren Pim 
tuneral director, Wooster, Ohio 


—— 








USED CARS AT WHOLESALE-—Used vars 
at ‘‘as is’’ price, some below—26 in 
stock today--1937 to 1942 models. Buy 
one or all Good shipping facilities 
Chrysler Pittsburgh Co., 95625 Baum 
Blvd., Pittsburgh. Pa. Telephone: HIland 
3700 

1942 CHRYSLER NEW YORKER. 1912 
Plymouth sedans. New car titles. Ellis 


Motor Sales, 1601 W. State St., Fremont, 


Ohio 

i 
FOR SALE 

One 1911 Two-Cylinder Buick 


Model 14 with Kerosene Side Lamps and 

Acetylene Head Lamps. Used in County 

Fairs and Show Room. Good Condition. 
S800.00 


McNEIL CHEVROLET COMPANY 
Rogers, Arkansas 


Ene 


AUTO EQUIPMENT 
a aS 


TOW PILOTS 
Bumper to Bumper Tow Bar 
Sold by 


TRUCK EQUIPMENT COMPANY 
511 N. Channing Ave. 


St. Louis, Mo. 


—_ 
—— 
PLACE YOUR ORDER TODAY 
TOW PILOT 
Bumper to Bumper Tow Bar 
TOW BAR SALES CO. 
100 S. Clinton St. Chicago 6, Ill. 


Immediate Delivery 


a 


SSS Ss SS SSS eos sss SS rs sss essences 


WANT THREE COE NEW 


Cee eee ltt e in) Pen ier i industry from Maine to California. Low Rates: 


TEN CENTS (10c) PER WORDMor one insertion or 25¢ oe eee UR ee a net) te 


($1) per insertion for this address and extra service as replies ore 
TTT Peery Tae tae el ut alte 








TRUCKS WANTED 

194 long 
wheel base Ford trucks. Pipkin Motors. 
Inc., Brownsville, Texas. 





BEN FISHEL AUTO COMPANY 
2114 Sycamore Street, Cairo, Mlinois 





FOUR 





Buy Victory Bonds 





WANTED TO BUY 
All Makes and Models of New 
Trucks 


Also New Bus Chassis ies; 2-speed 


are 
fully 
safety equi 
Topeka, Ka 


EIGHT 1942 


TRUCKS FOR SALE 


D-40 model International Trucks 
Factory Sleeper Cabs. good rubber, good 











axle. 


pment. 


TOR COMPANY, 


nsas, 


BUSES FOR SALE 





BUSES FOR IMMEDIATE SALE—2 
Ford, 100-hp., 33 passenger Wayne bod- 
1 1944 Ford, 
33 passenger Wayne body. These buses 
in excellent 
equipped with heaters 


condition; 


new 





1942 
100-hp.. 


tires, 
and all 


MOSBY-MACK MO- 
7th and Van Buren, 


Phone 4121. 


SUPERIOR BODY 


BUSES—High head, 





SCHOOL 


29 adult passengers 


mechanical condition $1025 each. One mounted on 1942 Ford and Chevrolet 
1941 WA-14 white. good rubber. good chassis. Perfect condition, all new paint. 
mechanical condition $1975. Also 1940 rubber excellent. Must be seen to be 
Dodge 2-ton. tandem axle, twenty foot appreciated. Will sell below ‘‘as {s’’ cetl- 
bed. good mechanical condition. stick. ing. Stored in Evansville, Indiana. Write, 
Newsum Motor Co.. Phone 555, Van phone or wire. Phil Steward Motor Com- 
Buren. Ark.. or 695 North ‘‘B’’, Phone pany, 2640 South 6th Street. Springfield, 
7777, Fort Smit Ark Illinois Phone 2-8512 or 3-5770 
GMC 6x6 TRUCKS—-1941-42-43. Like new | THREE 1942 CHEVROLET BUSES—H. D 
throughout. Complete with 10 tires Motors. 40 passenger; adult height. All 
Priced Below Ceiling. Becker Motors in good, above average condition. Prices 
Lineoin 4389. Indianapolis. Indiana. BELOW ‘‘as is’’ ceiling, for quick sale. 
Should save nore than expenses coming 
after them. Phone 100 or write A. P. 
Edwards. Box 1352, Dalhart, Texas. 
1945 Reo, Model 27, 501 cu. in., 148 horse- 
power. Saddle tanks, air brakes. Brand eae tierieeeneriesinateneemanenaliliictaeenaaaeetiimnnaiiidicdtiesinenenendeatinidieieaiamdiaMieaiaee 
new, ir “diate deli . $6,500 delivered ~ 
‘a oun dakar. SU e haa Used 1942 Ford Buses—40 passenger school 
bus type body—100 horsepower—2 speed 
MIKE CASEY axles—heater—reinforcei’ frames. In good 
11644 Livernois Detroit | condition. OPA (as is) ceiling price $2195 
Phone: HOgarth 7747 per bus—FOB Memphis. lennessee. Tele- 





MAIN BEARINGS, HUDSON SIX—$5.50 











phone or telegraph Herff M«tor Company— 


authorized Ford Dealer — Memphis, Tenn. 


PARTS FOR SALE 


each, exchange; 25¢ packing charge. Im- 
mediate shipment. Wilsey Hudson Mo- 











SHOP EQUIPMENT FOR SALE 


tors. Lima. Onto a 
“INDOOR PROVING GROUND” Bendix- 
1941 DODGE DOORS, TRUNK LIDS, Feragen Dynamometer. Floor level pit 
SEATS, to fit all body styles. 1942 type. Used very little. Can’t use in new 
ae rear oo aa week” on building. Cost over $2000. Will sacrifice 
umpers, complete. or erilies for $1250. Heber Jones Motor Co.. 3s 
$9.45. 3 piece telescope aerials $1.95. N. Verity Parkway, Middletown, Ohio. 
1939 Chev. replacement grilles $4.95. aie onan 
Fox Auto Parts. 3235 N. 22nd St..| MODEL E, 420 Allen Engine Analyzer 
Philadelphia 40, Pa complete. New, never used. $400. The 
1941 SIX CYLINDER G.M.C. MOTOR No. bullet quick charger made by Hunter- 
426 in running condition. Suitable for re- Hartman Corporation, 110 volt, one 
building. Price $200 cash. F.0.B. Glou-| Phase, 60 cycle, 17 ampere. Perfect 
ster. Ohio. Pico Wholesale, Glouster. condition. Used $125. Goebel Motors, 

Ohio. . : Grand Forks, N. Dak. 
© : FOR SALE—Vacuum brake tester. Com- 

a Yi Ss Ss 

en ae No pe grog ye ha or plete with pump and gauges. Bean pori- 
heavy duty motor. standard size. Chev- able front end wheel aligner. Sun Electric 
rolet Part No. 608205. $2.25 per set or Analyzer. Dahlgard Motors, 201) Soutii 


FRAME, NEW 1939 PLYMOUTH. Univer- 
sal Auto Sales, Newport News. Virginia. 


BUICK TRANSMISSION—1 


WANTED 





RADIATOR GRILLE and air deflector for 


81 Lake 





$1.85 in lots of 50 or more. Wilson Coun- Broadway, 


ty Motor Company, Lebanon, Tenn. 


PARTS WANTED 





Group No. 


$395, Part No. 1300478 Gear. 1 Group 
No. 4414 Part No. 1304521 Sleeve. 
Minton Chevrolet. Inc., 438 Stratton 
St.. Logan. W. Va 





-RADIATOR SHELL for 1940 
Plymouth Matthews Motor Company, 
510 St. Louis Street, Mobile. Alabama. 


1942 COE Ford 1'»-ton truck, part No. 
21W-S8152. George H. Welsh Motors, Inc., 
420 Ward Parkway, Kansas City 2. Mo. 
ANTED —Town and Country body for 

Tom Dillingham, Bass 


C2s-Chrysler 
lding. Enid, Oklahoma 

















WANTED TO BUY 
Used Ford Motors 
Models A-B—60 HP, 85 HP, 95 HP 
Suitable for Rebuilding 


Write 
JUDGE MOTOR CORP. 


Ave. Rochester, N. Y¥. 


of TEN CENTS (10c) per word for one insertion or Twenty-five cents (25c) per word for three inser- 
group of numbers as one word. Add $1 per insertion for box No. address. 


COME 


Company 


Yonkers 5, New York 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


At 10:30 A.M. 


Every Tuesday — Rain or Shine 


Used Cars and Trucks on Hand 
At All Times 


FOR DEALERS ONLY 
WE BUY WE SELL WE SWAP 
COME BUY 

Phones 127-128-591 

2112-14-16 Sycamore St. 

Cairo, Illinois 


SELL 





word Want Advertisement, under proper heading in the next 


| . 7 . 

| AUTOMOTIVE NEWS, 2666 Penobscot Bldg., Detroit 26, Mich. 

| Kindly insert the following ; 
(1) or (3) editions of Automotive News, for which find enclosed $ 
tions. Count each word, initial or 

Qa 2 3 

| 

t i := 

| 11 2 

16 7 18 

| 21 22 23 

| ”» 

| 26 27 28 

31 32 33 

Signed 

! Address 


PRL 9p OR rane ape aE he ope —rgRE gy eng Hee ecrreEron- eee 


(eo a ager 





HEARD FROM SIX 
STATES... 


' 
“Thought you might be Interested in the 
response I had to my ad for a wrecking 
crane for sale which appeared in Auto- 
motive News and which I disposed of 
| through It. 1 received letters, special de- 
| 


liveries, telegrams and telephone calis 
from Virginia, Maryland, Alabama, Ar- 
kansas, Ohio and Texas. I was very 


much pleased with the results of my ad 
and am sending you another advertise- 
ment to run for three insertions."’ 


Blaine C. Watson, Ford Dealer 
Linesville, Pa. 


Automotive News Want Ads give 
' advertisers national in-industry cov- 
| erage—the largest audience of deal- 

ers who are in position to buy, sell 

or use your service. 





ACCESSORIES FOR SALE 





Post War Auto 
Supplies at Prewar 
Prices: 


Buick hub caps, chrome, '41 and °42 mod- 
els, $1.25. Chrome aerials, 66” 2-post side 
cowl type with good shielded lead, $2.85. 
Mechanical jacks, the popular scissor type, 
$4.40. Rubber floor mats, felt back, smal! 
$2.45, medium $2.95, large $3.25. Also Ford 
and Chevrolet cut to fit mats, 37-40 and 
41-42 cars, $3.25. Seat covers, good qual- 
ity fibre, coupes $5.95, coaches and sedans 
$9.95. Chrome outside rear view mirrors. 
8” round or oblong, $1.65. Heater hose, 1 
ply cord, 10c per foot; also 2 ply hose, 12%¢c 
per foot. Four-way tire lug wrenches, large 
size, 88c. Rubber pedal pads, Ford or 
Chevrolet, 18¢ per pair. Wheel spinners, 
attractive colors, 50c. Sealed beam adapt- 
ers for all cars, $3.95. Tire pumps, heavy 
duty, $1.50. Genuine chrome mouldings for 
Chevrolet, Buick, Olds, Pontiac, De Soto, 
Dodge, Plymouth, 1941-42, $1.95. Chevrolet 
1940 moulding, $1.75. 


“WRITE FOR JOBBERS DEAL" 


Anchor Tire & Supply Co. 
8830 St. Clair Ave. 
CLEVELAND, OHIO 








MISCELLANEOUS 


ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes Mo- 
tor Co., Inc., 800 Commerce St., Lynch- 
burg, Virginia 


DODGE - PLYMOUTH authorized dealer 
sign twelve feet by five feet. eighteen 
inch double neon letters, two color three- 
way flashing. baked porcelain panels— 
cost $1,000. This is a better sign than 
is being manufactured today. Make an 
offer. City Garage, Westminster, Mary- 
land 

UPHOLSTERY FOR 1941 and 1942 Chrys- 
ler and De Soto front and rear seat. 
original material, some cut. padded and 
ready for installation. Upholstered front 
door panels 1942 De Soto Custom. 100 
miscellaneous trim pieces. wind lacing, 
leather, arm rest covers, etc.—send 
sample. Chrysler Pittsburgh Company, 

5625 Baum Blvd., Pittsburgh. Pa. 


WANTED MOPAR HEATERS 899331. 








95- 
1336, 951337 in sealed packages. State 
price, quantity. Alden MacLellan, Inc., 
G. J. Ziegler, 718 North 7th St., Allen- 
town, Pa. 


| EXPORT DENMARK—SWEDEN. Veteran. 
leaving for Denmark and Sweden in near 





future, interested in agencies in any of 
following lines: automobiles, motor 
trucks. bicycles, tires (incl. bicycle tires) 
Sixteen years’ experience in automotive 
business in America and Europe. Box 
| 1130, c’o Automotive News, Detroit 26 
J. B. SEDBERRY PORTABLE CRUSHER 
| and molasses mixer on 1938 GMC 1% 
ton. Crusher, truck and molasses mixer 
in perfect condition. Ottawa hydraulic 


front end loader for W. C. Allis-Chalm- 





ers Tractor. Will sell both right. Box 
1131, c/o Automotive News, Detroit 26. 
ATTENTION CAR DEALERS—Auto seat 
covers custom tailored, no elastic, in 
fibre, sailcloth. tackletwill. Perfect Fit 
Cover Co 1776 Broadway, New York. 
PATENT APPLICATION on marvelous 51k 
automobile gadget. §2.750 CASH. Good 
for several million unit sales. By inventor 
with twenty patents sold to National 
Manufacturers. Write ‘ome first 

erved. W J. Roche, C on, Pa 
Date. 1945 


which is figured at the rate 








b 








| We Picked TWO Winners. 


} Say Hudson dealers as they view new 1946 models and launch new selling program 
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Hudsons for 1946 are offered in 
a Super Series and a distin- 
guished Commodore Series—with 
choice, in either series, of the 
famous Hudson Super-Six and 
Super-Eight engines. Also 


BN THE PAST 30 days nearly 10,000 members 0° the 


Hudson selling organization—distributors, dealers and satiate eden tak okke 


with famous 102-horsepower 
Super-Six engine. Pictured here, 





salesmen—have seen the new 1946 Hudsons. at a 








whirlwind series of meetings from coast to coast. veer 
At the same time. they have been given the details ‘. 

of a well balanced, hard-hitting program to announce 
these cars, both nationally and locally. - : | 
| No doubt about the public’s reception of the 1946 a. ) 
) Their verdict is unanimous, and enthusiastic: “We Hudsons. No doubt about Hudson's production capacity, > 
have picked two winners! Cars with more new styling in plants that have in a single year built more than ; 
and all-around appeal than we had thought possible— 300.000 automobiles. a 
! A 2 tReet” And—no doubt that Hudson will sell a substantially ™ 
| There is no doubt about the ability of this fast- larger share of the total automobile market in the years 
vrowing. experienced distributor- dealer organization. to come. 
: 


i] 

1 
7 THE FINE CAR OF LOW PRICE 

' . 
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